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Fable of the Shepherd-Boy 
who cried “Wolf” @& 


A shepherd-boy twice or thrice tricked 
his neighbors into running to his assis- 
tance by falsely crying out ‘“* Wolf! 
Wolf!’’ When one day the wolf came 
indeed, and the boy cried earnestly for 
help, the neighbors paid no heed and 
the wolf devoured the sheep. 

—Aesop’s Fables 









And so it is with the heating contractor who goes after jobs with the 
cry of ‘‘Cheap! Cheap!’’ He may succeed a few times, but each job 
sold on that basis, deprives him of both profit and reputation. In the 
end his business is devoured by short-sighted business policy. 


The alert heating contractor, seeks patronage on the basis of making 
a profit, and submits, along with his bid, such quality features as Weil- 
McLain corrugated heating surfaces, long back-and-forth fire travel 
and scientific combustion. He emphasizes the successful features of 
this successful line and thus achieves success for himself. 


WEIL-McLAIN ‘COMPANY 


Manufacturing Division Executive Offices 
Michigan City, Indiana Chicago, Illinois 


Weil-M‘Lain 


i oe =e. ie oe © oe 6 One On Oe - oe ee Oe 


BOILERS 


“SEE THE WEIL-McLAIN JOBBER IN YOUR TERRITORY’ 
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Along about this time of the year don’t 3 
let anyone fool you into believing you i 
can’t sell a LOT of VQGEE, PRODUCTS. 

You can and you don’t have to fool : 


anybody to do it. Just tell them it’s 
VQGEL and show them why VQGEL is 
best. 








It may be a foolish month for a lot of 
folks but it won’t for the man who is 


a ‘taking in YQ@GER Profits. 
VQGEL Number Ten Closet 
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Heggie-Simplex steel heating 
boilers are made in direct 
draft and smokeless types— 
in a range of sizes to meet 
every heating requirement. 














.~e where Heat must be even and 
Economical— 


TX newer, more modern buildings heat and hot water are being 

supplied today by low pressure boilers. Heggie-Simplex, the 
most modern of this type, are being used in such installations in 
constantly increasing numbers. Because of space saving and ease 
of installation. Long life. Freedom from shut-down and repairs. 
Even heat with minimum attention. Incomparably lower fuel 
consumption. Lower initial and lower final costs. 


Heggie-Simplex Boiler Co., Joliet, Illinois. Representatives in principal cities 
— telephone and address listed under “Heggie-Simplex Boiler Company.” 


HEGGIE-SIMPLEX 


ELECTRIC-WELDED STEEL HEATING BOILERS 
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What boiler is best 


for oil heating? 


All inventors of oil burner mecha- 
nisms necessarily conducted their ex- 
periments with boilers already in use. 
Their goal was to devise a fuel burner 
that would give efficient and econom- 
ical heat with nationally known and 
time-tested boilers. 

That many of them selected Capi- 
tol Boilers for their experiments is a 
tribute to the engineering standards 
of the United States Radiator Corpo- 
ration. Today, in display rooms all 
over the country you may see makers 
of oil burners exhibiting their devices 
as installed with the Capitol Boiler. 

Because every advantage of fuel 
saving, reserve power, rapid heating, 
and ease of operation (for which Capi- 


tol Boilers are notable when coal- 
fired) is present equally or magnified 
when they are fired by oil. 

Ample fire chambers provide for 
complete combustion. Long flue-ways 
assure a maximum of flue gas travel 
with consequent absorption of every 
possible heating unit. The base front 
of the boiler is fitted with a steel plate 
one-sixteenth inch thick to permit the 
easy cutting of openings for any type 
of oil burner. 

Write for a new booklet: Capitol 
Oil Burning Boilers. It is concise, 
to the point, illustrated, and gives the 
guaranteed net cast iron radiating 
surfaces that each type and size of 
Capitol Boiler will adequately heat. 


UNITED STATES Ka DIATOR (ORPORA TION -DETROIT, MICHIGAN 
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Play Safe _ 


Specify TRIMO Cutters and Wheels 


The TRIMO trade mark on Pipe Cut- 
ters and Cutter Wheels puts an end to 
all doubt about value. 


The name TRIMO on a pipe tool means 
the best material, the longest wear and 
the most satisfactory design obtainable. 


The new TRIMO Cutter has raised 


bosses through which the wheel pins are 
cottered, giving added bearing surface. 


Insist upon TRIMO made wheels for TRIMO 
Cutters; also for Barnes and Saunders types. 
















When You 
Want A Pipe 
Cutter, Buy 
A TRIMO 









Leaders For 
Forty Years In The 
Pipe Tool Field 


TRIMONT MEFG. CO., INC. 


ROXBURY (BOSTON), MASS. 
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ure of Your Message 


Written for the benefit of those who purchase white space for the 
purpose of advertising their wares or the wares of their clients 


GLANCE ata few old-fash- 
| standards discloses 
such examplesas a “stone” 
for the measure of weight, a 
“hand” as the measure of height, 
and a “barley-corn”’ as a measure 


of length. 


That these are froma primitive 
makeshift method of establishing 
units is shown by their origin. 
The “stone” was based on a con- 
veniently sized actual stone that 
was taken as a standard. The 
“hand” as measured by the palm 
of different men varied probably 
as much as three inches. The 
“barley-corn” was an approxi- 
mation of the length of a grain 
and naturally inaccurate. 


Not Uniform 


The “‘foot” was once the length 
of the foot of the ruling chief of 
a tribeand whena new chief arose 











the ‘‘foot™ — 
was altered ae | 
to equal that 

of the new \ ag 
ruler. Cen- Ewes 


turies after Math?) 
the origin of . 
these units it 
became nec- 
essary for “Tie rand Agencies decide. 
purposes of by A Reports” 
uniformity to adopt a legal, 
standard foot and pound which 
were put in safekeeping. From 
these, many identically equal 
measuring units were made. 


Thus arose the accurately de- 
fined unit of measure, which 
enabled traders and merchants 
to buy and sell with exact 
knowledge of the quantity of 
goods involved in their business 
transactions. 


Accuracy Essential 


How many merchants today 
would buy lumber measured by 
a “foot” which might be ten 





inches or thirteen inches long? 
Or coal measured by a “‘stone”’ 
the exact size of which is not 
known? 


The first essential for success- 
ful buying and selling is a stand- 
ard invariable unit of measure- 
ment. Not only in buying lum- 
ber and coal but in buying cir- 
culation for advertising purposes. 
To define this unit and measure 
the quantity of circulation in 
unit terms for the Advertiser 
and Advertising Agency, thus 
putting space buying on a scien- 
tific basis, is the function of the 
Audit Bureau of Circulations. 


What Are A. B. C. Reports? 


The Audit Bureau of Circula- 
tions is a Co-Operative association 
of the leading Advertisers, Ad- 
vertising Agencies and Pub- 
lishers of Canada and the United 
States. It was organized in 1914 
for the purpose of auditing and 
verifying circulation information 
submitted by the Publishers, and 
disseminating the results of these 
investigations to advertisers in 
the form of ee: 

A. B.C. ree Fy | 
ports. 






: a 


A staff of Agee (. ——F 

over fifty au- Sa Wn 

ditors is \ Gj WZ | i) 

working in ' may” 
¢ ib 


the field 
daily audit- 
ing the 
statements of publisher mem- 


a 


A. B. C. Reports show © How 
many copies were sold 


bers. Each man is an expert 
trained by the Bureau in the 
special methods necessary for 
publication auditing. 


The circulation reports issued 
by the Bureau give exhaustive 
information not only as to the 
exact Quantity of Circulation 
but also Where it is distributed, 
How it was secured and other 
Data upon which to base an 
estimate of Quality. 


A. B. C. service provides in 
easily accessible form complete 
Facts on almost all worth-while 
publications of Canada and the 
United States. 


The Value of Facts 


Information such as that fur- 


nished by . 
A. B. C. ree 
ports is es- py 


aS ad 
sential. Not }/ a 
to take ad- || Fa e7 seat 
vantage of ‘ [ jy y-aees 
this service .“ yy) 1) 
is to lay out Ape LD 





Wil ff eth 

(AP RY 

a Campaign 4. B.c Reports show" Where 
W 1 t h d u ] ] the copies were distributed 


tools—to work in the dark. 


No Substitute for Facts 


There is no substitute for Facts. 
It is often asserted that the 
figures of the Post Office state- 
ments submitted to the Govern 
ment or other unverified state- 
ments are sufhciently reliable, 
but this is not the case. The 
Total Net Paid figures of these 
statements may be true in the 
eyes of the publisher submitting 
them but they are not compar’ 
able to A. B. C. figures because 
“they are not in the same 
language.” 

Almost every name on the 
mailing list of the non-A. B. C. 
publisher is considered a “sub 
scriber” for statement purposes, 
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whereas only those persons who 
pay at least 50% of the subscrip- 
tion price and are not in arrears 
over six months are counted as 
bona fide subscribers on an 
A. B. C. report. 


Surely it would pay the buyer 
of space to ignore Post Office fig- 
ures or any other unverified data 
and base his decision on verified 
A. B. C. information. 


Facts for the Advertiser 


The information required by the 
A. B. C. forms covers data 
which the Advertiser and his 
Agency must have to place 
Campaigns intelligently. By re- 
ferring to these reports, the user 
has at his disposal verified data 
covering all the vital questions 
that arise when considering a 
publication as an advertising 
medium. A. B. C. reports give 
impartial facts which, when used 
properly, enable the Advertiser 
to buy 100 cents’ worth of ad- 
vertising for every dollar spent. 

The wise business man knows 
that only by employing the most 
up-to-date methods and equip- 
ment can effective results be as- 
sured. The careful Advertiser 
who uses A. B. C. reports is 
utilizing the most important 
modern 
working 
tools avail- 
able and is 
therefore 
laying a bet- 
ter founda- 
tion for suc- 





cess in his A. B. C. Reports show “How 


Subscribers were obtained” 


campaigns. 
A. B. C. reports set forth the 
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facts on circulation in a manner 
available no other way. 


The Modern Standards 


An advertiser may possibly car- 
ry on a successful campaign by 
using antiquated, haphazard 


‘methods of buying space with- 


out the full facts contained in 
A. B. C. reports. But every 
buyer of advertising is honor 
bound to analyze the distribu- 
tion of publications and scientif- 
ically choose those that will 
show the greatest returns. De- 
veloping a profitable business 
from a campaign is not enough— 
one should be assured by analy- 
sis of A. B. C. reports that all 
possible profit is being secured 
in the territory covered. 


Change Wrought by A. B.C. 


The A. B. C. has introduced 
standardized methods and put 
Uniformity and Certainty into 
what was hitherto a chaos of 
guesswork. It is performing a 
service for Advertisers and 
Agents which is of real value in 
saving hundreds of thousands of 
dollars formerly wasted on un- 
profitable, fictitious circulation. 
The expense of digging out the 
same information would be pro- 
hibitive if attempted by these 
companies themselves. The 
most economical method is the 
A. B. C. co-operative way by 
which the expense is spread 
over all parties interested. 
Nearly all the prominent Ad- 
vertisers, Agencies and Publish- 
ers recognize the importance of 
the Bureau. It is to the few that 
still do not realize the business 


9 


value of A. B. C. Membership 
that this is addressed. 


Co-operation Desired 


The Bureau, in its constructive 
work designed to place all buy- 
ing and selling of advertising 
space on the business-like basis 
of full measure for every dollar, 
can justly expect the support of 
those companies who benefit by 
this work. The co-operation of 
every reputable Publisher, Ad- 
vertiser and Agency is desired. 
They should be represented in 


the conferences of their respec- 











The A. B. C. Certificate is a 
symbol of high ideals 
in business 


tive divisions ot this association 
and help to determine the direc- 
tion of development. 


Unanimous Support 
The continued success and ad- 
vancement of the A. B. C. idea 
means continued progress for the 
Agencies and Advertisers profit’ 
ing by the Circulation Certainty 
brought about by the A. B. C. 

With such interdependence of 
interest it is reasonable to hope 
that those publishers, adver- 
tisers and advertising agents not 
now belonging to the A. B. C. 
will soon decide to add their 
names to the roll of this organi- 
zation which is successfully do- 
ing for them a service. 


In the Ten Billion copies of A. B. C. publications of Canada and the United States 
distributed annually, an Advertiser can purchase Space with the assurance that he 
will get full value for each Dollar expended, if he or his responsible officers or agents 
will study the Facts and Figures given in Audit Bureau of Circulations Reports. 
Domestic Engineering is a member of the A. B. C. and would be pleased to submit 
a copy of its latest report. 
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The Backs of these Sinks are 12 Inches High 






































Tutte? States Santiary NY. Co 


ARROTT BUILDING 
PITTSBURGH, PA. 


New York Chicago Kansas City, Mo. Boston Philadelphia 


One Product Only ENAMELED WARE One Product Only 
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The 


ORIGINAL 
GENUINE 
SYLPHON 
BELLOWS 


Is the motor ele- 
ment in all Sylphon 
Instruments. It is 
the most durable, 
yet flexible tem- 
perature control 
unit known. 


DOMESTIC ENGINEERING 





TRADE MARA, BMP ER 
REGUVATORS 





HEY must be a vastly superior product to receive such 
splendid endorsement. 


Who would question the decision of this jury of experts? Yet 
how many heating contractors fail to take advantage of the great 
profit-making opportunities which are all about them? Hun- 
dreds of steam heated and hot water heated houses right in 
your territory have inferior regulators or none at all. Radiators 
refuse to warm up, boilers are stubborn. The owner doesn’t 
know what the reason is,—but—-you do. Make profits and 
lasting friendships by installing Sylphon Damper Regulators. 
Everybody will appreciate the resulting uniform heating, fuel 
economy and the banishment of care. 


Personal contact with all possible customers is, of course, difficult but the Fulton Sylphon Com 
pany has a cooperative plan which will help you make business and profits. The material 
for an intensive educational campaign will be supplied. It’s a sure fire round up of new 
customers. Others are doing itso can you. Just fill out the attached coupon and all details 
will be forwarded. 











New York Chicago Boston 
Philadelphia Detroit 
And All Principal Cities 


Dept. K. Originators and Patentees of the Sylphon Bellows 


Gentlemen: 
Please send details of your helpful campaign for Syiphon Damper Regulator customers. 


Company 


Address... 





Gls « 00% . State 








DOMESTIC ENGINEERING March 31, 


1928 














shed by 1 
ith COMPAN® 


SM i -S 
. S>- 
-plELD: MA 


publ 











. B. 
rt {kb Hi: 
rm west 


These books tell why the cheapest boiler is seldom the most economical 


THe heating engineer real- vital interest to your cus- 


izes that, as with many tomers and prospects. We 
other products, the most have two books that pre- 
economical heating system sent it clearly. 


is seldom the lowest priced. NO ] We will gladly send you 


When the public realizes a copy of each book. They 


that enough fire surface pro- may help you to make a 
perly rated is a positive quar- sale in the face of what 
antee of healing economy, the seems to be very attractive 


competition of the over-rated boiler price competition. 
will automatically pass out of existence. 





Simply write us asking for a copy of 


You Call help sell heating satisfaction **(,uaranteed 1H ‘ating Satisfaction al 
by emphasizing low operating cost Viinimum Cost,” and “‘Does it Pay to 
rather than sale price. You will make Install an Oil Burner?” Thev will at 
more money, and the customer will be once be mailed to you free of charge. 
better pleased. \ddress: The H. B. Smith Co., Dept. 

The truth about proper rating is of \-46, Westfield, Mass. 


‘Te A+B: SMITH 
BOILERS & RADIATORS 


dised in_fine homes and buildings since I8GO 
c 





The H. B. Smith Boilers for steam, hot 
water and vapor heating; radiators; and 
hot water supply boilers; for every type 
and size of private home, office building, 
factory and public building. 


Sales Offices and Warehouses: 
New York: 10 E. 39th St. Boston: 640 Main St., Cambridge Philadelphia: 49th St. & Grays Ave. 
Cleveland: 1108 Webster Ave. S. E. Westfield, Mass. 
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A Letter from 





Nye thin blade cutter wheel, made to 
fit all standard makes of pipe cutters, and 
guaranteed against breakage in use. 
Made both in smooth and knurled edge. 





Nye No. 2 
GEARED THREADING DEVICE 
Improved 
Capacity 2}% in. to 4 in., inclusive. 
Net price complete.............. $50.00 
West of Rocky Mountains....... 55.00 


FREE TRIAL—ABSOLUTELY 
GUARANTEED . 





Nye Solid Dies 


The Nye patented feature of removing 
every alternate tooth in the back of the 
die to reduce friction is used in Nye Solid 
Dies. These dies are hardened and tem- 
pered in oil and made of finest tool steel. 





Nye Chasers 


Fit Nos. 1, 1-A and 2 Receding Die 


Stocks. 


No.1, lin. tolMin..... $ .75 per set net 
_ } «Sey 1. 25 per set net 
No. 2,24in. to4in..... 3.60 per set net 


>=C 


Nye Closet Spud Wrench 
PN dcuicedes eencxuus $0.50 
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Harry G. Nye 


March 31, 1928. 





To the Plumbers and 
Steamfitters of the U. S. A. 


Friends: 


I know a bootlegger——don't crowd, boys, he's reformed. 
Yes, he thought he ought to lead a nobler and a better 
life. So he turned burglar. There's another thing: if 
you change your occupation, get into something similar. 
Now this bootlegger knew all about the effect of his stuff 
on the human stomach, and he figured if he could make an 
acetylene torch act that way, he could hust his way into 
any bank—vault in the world. 


I am glad to say he was very successful (I always like to 
see a young man do well), and was soon looked up to by all 
the other burglars and looked for by all the police. He 
bought himself a nice little bungalow about a block and a 
half from the police station, and settled down to lead the 
undisturbed life of a burglar. But here the tale becomes 
very sad. 


It takes nerve to be a burglar, or a pipe tool manu-. 
facturer. Lose your push, or your pull, and you're gone. 
One day he went up against something besides a bank-—vault 
and he lost his confidence. You see, there was only one 
bathroom in this bungalow. He had gotten into bank—vaults 
all over the country; then one morning he tried for three 
hours to get into the bathroom, but without success. 


This story teaches us, my dear children, that one bathroom 
in a bungalow is not enough. Even a burglar couldn't get 
into the bathroom in a good many houses. Impress on your 
customers that they need more bathrooms. This will bea 
great help to them, and a great help to the plumber. In 
fact, I can't think of anything that would be of more help 
to the plumber, unless it is a complete equipment of Nye 
pipe—threading tools. 


Nye cutter wheels, for instance, go through pipe like an 
acetylene torch goes through a bank-vault. Made of the 
best tool steel, with Nye exclusive features, they cut 
faster and easier than any other. 


Truthfully yours, 


Hariy F Ver. 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1928 by Harry G. Nye 
All rights reserved. 
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* HOCANFIELD CO. 


RUBBER WASHERS IN THE SELFCIOSING COCKG YOU BUY 
































You will not be called back to replace a 
DIAMOND Canfield Rubber washer after 


three months or three years of wear. 


Insist on H. O. Canfield Company's washers 
in the self-closing cocks you buy. 


THE H. O. CANFIELD COMPANY 


BRIDGEPORT CONN. 
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“Domestic 
Enginee r- 
ing’ conven- 
tion reports 
are written 
by experi- 
enced men, 
and are eas- 
ily worth 
your study. 
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“People 
tomor- 
what 
they learn 
about to- 
day.”—Edw. 
Monteath, 
sec’y. of the 
Missouri 
association. 
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STORY being published this week for heating contractors is one which should be of intense interest to every 


man who does heating work. It is called, “What the Heating Contractor Should Know About Oil Fuels,” 


by 


Ara Marcus Daniels. Some heating contractors install oil heating systems and know practically nothing about the fuel 
itself. Lack of this knowledge will often have an effect on the system, and the more a heating contractor knows about oil 
and its heat producing qualities, the more likely he is to get the profits from the sale of oil burners. 


cr 
>? 


SKYSCRAPER plumbin 


ing job on water is a good way to characterize the 


A heating and ventilat- 
story this week on the mechanical installations for the 
comfort of the passengers and crew on the new steam- 
ship ““Malolo.” The ‘‘Malolo” is said to be the largest 
steamship ever built in the United States, and its plumb- 
ing, heating and ventilating equipment compares favor- 
ably with that of our modern office, hotel and apartment 
buildings. The front cover shows a picture of this 
steamer, along with its designer and one of the toilet 
rooms. It is complete with sanitary facilities, and has an 
attractive swimming pool for the passengers. It is an 
interesting story for the “landlubber” plumber and heat- 
ing contractor on account of the unusual construction 
necessary for installations on ships. 





FOR THE PESSIMIST 


HE man who deals in sunshine 
Is the man who gets the crowds: 

He does a lot more business 

Than the one who peddles clouds. 
For the fellow who's a frowner 

Will be beaten by a mile, 
If the man who follows after 

Always meets ‘em with a smile. 





T has been said aptly that conventions are the melt- 
| ing pots of ideas in the industry. Conventions, there- 
fore, are of vast importance to those in attendance. But, 
through. the convention reports published in “Your 
Weekly,” these same conventions can also be of im- 
portance to those not in attendance, as the reports give 
master plumbers and heating contractors in other parts 
of the country an idea of what is being done in the indus- 
try. This week the reports of the New York State As- 
sociation of Master Plumbers convention, the Missouri 
State Association of Master Plumbers convention, and 
the three-day institute at Carnegie Institute are being 
published. 


Your Zdiler 


OBERT T. HARRIS, of Kersey, Colo., writes 
concerning “Your Weehly:’ “I would not be 
without ‘Domestic Engineering, as it is a magazine all 
master plumbers and heating contractors should have. 
The sketches and Schoolmaster articles will help to 


put me over. 





A* the recent convention of 
the Nebraska Retail 
Plumbers Association, the dis- 
eussions indicated that one of 
the present ills of the business 
is the indiscriminate credit 
gziven to incapable retailers, 
As a result of this discussion, 
the association passed a reso- 
lution a stricter 
eredit system on the part of 
the wholesalers in the _ terri- 
tory. It is interesting to see 
how the master plumber and 
heating contractor takes the 
initintive in this matter. 


advocating 





HE Retail Advertising Service published each week, 
continues to grow in number of subscribers, and 


T 


we get many letters showing the good results from using 


oe 
5S 


this service. The service of preparing the copy for the 
ads is free, and only a minimum charge is made for the 
illustrations. The master plumber and heating contrac- 
tor who advertises will get the jump on his competitors 


in non-competitive jobs. 


M 


answers, have run into the difficulty of 
installing the 
boiler level in gravity circulation jobs. 
It is a difficult job if you are not sure of 
your ground, so next week an article is 
to be published on the subject. It 
written by Alfred J. Offner, a prominent 
consulting engineer of New York City, 
and will help solve this question for 
those who have been troubled by it. 





ANY heating contractors, as indi- 
cated by questions sent to us for 
or below 


radiation at 


is 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


15 
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“TOLEDOS”— - 


hit 


“THEY HAVE EXCEEDED OUR EXPECTATIONS.” oo 


Wik 





wl 
Ls It is gratifying to receive such a testimonial as this. 
Yet it is not unusual. Most “*TOLEDO’”’ equipment 
does exceed the purchaser’s expectations, especially if he 
has been accustomed to cutting and threading pipe by 
hand R 
Thousands of contractors using **TOLEDO”’ equipment 
today for handling their piping jobs know that it has 
‘more than paid for itself.’’ 
If you are not already ‘‘TOLEDO”’ equipped, you owe 
it to yourself to investigate its merits and ascertain just 
what it will do for you. A postcard brings you complete 
information. 
tu 
PIN » Jo 
“TOLEDO” INSIST ON IT le 
TRADE-MARK FOR RESULTS th 
TRADE — ar 
Cu 


THE TOLEDO PIPE THREADING nu 
MACHINE Co. Toledo, Ohio at 


‘HAS IN EVERY WAY MET ALL YOUR CLAIMS New York Office: 72 Lafayette St. cle 
AND EXCEEDED OUR EXPECTATIONS.”’ 
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OBSERVATIONS 











Take Care of Tou rists tractor, recognized as the logical outlet for oil burners, 


is not inclined to jump into a new thing without proper 


The first days of Spring lead thoughts to the open investigation. He 1s established in his community, has 
roads, and such thoughts visualize the tourist travel built up a reputation for service, and he is not going to 
which has increased to a tremendous degree in recent jeopardize his position by pushing something which he 
years. It well pays the state and the city to do all possi- has not had time to prove. At the same time, he is not 
hle to attract tourists. Foreign countries have long going tO pass up a good opportunity. So, in a number 
recognized the importance of the tourist as a stabilizer of cases, he has been looking over the oil burner situa- 
of trade. That they have good reason for doing so is tion carefully—and we find now, after tour or five 
illustrated by the fact that, in one port, the tourists on a vears, that more and more contractors have satisfied 
round-the-world ship spent $25,000 at a bazaar one eve- themselves with some burner, have taken one on to sell, 
ning. Canada recently estimated the money spent in and are doing a good job—tor themselves and tor the 
its provinces by tourists from the United States. It manufacturer whose burner they are handling. 
amounted to over $200,000,000. Tourists, in short, In the meantime, the oil burner manutacturer has 
represent very desirable business to the places they found it necessary here and there to take on a dealer 
visit. from outside industries because that 

Because of this, the progressive community will cater dealer has been willing to jump right Looking Be- 
to the tourist. It will build comfort stations, supply in and get his experience later. Too fore Leaping 
pure water—take care of the tourist’s sanitation needs. often this experience has proved 
If it does not do this, it is because it does not realize costly. This is why, we believe, there has been such a 

the chances for business that it passes up. mortality among oil burner dealers, and it is why oil 
Comfort Here is a perfect sales argument for the burner sales have not held up, or increased, as the\ 
Stations master plumber. Let him go to his city should. We feel now that the oi! burner industry 1s on 

officials, lay the above figures before them its way to greater heights than it has ever reached be- 
and estimate what tourists will spend in his city 1f the fore, because the products of some manufacturers are 
effort is made to make his city attractive. Then, let right, the master plumber and heating contractor has 
him explain how important comfort stations are in surveyed the situation and‘is ready, not just to take on 
making a city attractive—what a business asset they the burner he thinks 1s right but to push the sale of that 


may be. made. The plumber burner the way it should be 


who goes after such business | pushed. 
in this way should get it. | BUSINESS SCHOOLS leaf estes has ried 
| the kind of study of a prod- 
: | In recent years the plumbing and heating short 
Ready For ();] | course has become well known. Master plumbers and 
| heating contractors have attended universities for a 


Bu rners | three-day or week course of study on the science of of the oil burner is eOINY lo 


uct that the master plumber 


and heating contractor has 


The oil burner manutac- | ae eendnigns — hs ated den <aaeten ee make a good dealer when he 

: | which now pervades the plumbing and heating mdus- —_—"s ae a 

turer, in his all-important | try, master plumbers and heating contractors have be- finally make a nee 
job of building up a strong | gun to organize short courses in which merchandising He ts somes " nave a burner 
dealer organization, has in | and management, instead of the technical side of the | which he believes in; he 1s 
| business, are the subjects studied. Wisconsin recently | soing to know just how to 


the past experienced diffi- | 
culty in lining up a sufficient | | . 
number of good dealers, and | initiative for starting such courses has been the master MONEY for himselt and 
| plumber’s and heating contractor's. These business for the manutacturer. And 
schools are just another sign of the interest in mer- he will also give the oll 


held four such courses im different parts of the state. ; : 
veld pow een eer ee ny eres parts of tne stat handle it. He will make 
One is being planned in Virginia. In each case the 
at the same time, while en- 
deavoring to line them up, 


chandising and of the action being taken by _ the 
sell enough oil burners to 


ies | master plumber and heating contractor to perfect his 
keep operating. The master | merchandising ability. 


burner industry an impetus 
hecause of his experience in 
plumber and heating con- the heating field. 
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A typical section of the piping layout in the ceiling of one of the corridors of the steamship Malolo 


Malolow 


Plumbing, Heating and Ventilating the 
biggest ship ever built in this country 


HE maiden trip, a short time ago, of the steamship 
| Malolo, the largest steamship ever built in the 
United States, and the newspaper stories that fol- 
lowed, prompted a dry-land master plumber and heating 
contractor to make an investigation to ascertain, if pos- 
sible, how far his brothers in the marine field had pro- 
gressed in the plumbing, heating and ventilating of these 
skyscrapers.’’ For the Malolo is big enough 
to make the average builder think of a big building job, 
if it were transferred to a permanent foundation. 

She is 581 feet long, 83 feet wide and 118 feet high 
from the keel to the top of the stack. Apply these figures 
to a building and it would be comparable to a structure 
83x118 feet, towering 581 feet into the air. Allowing 
twelve feet to the story, this would make a building almost 
50 stories in height. 


sé i] 


modern ocean 


When the writer visited this ship while it was in dry 
dock in Brooklyn, undergoing repairs with a big hole in 
her side caused by a collision on her trial trip, and in- 
spected her plumbing, heating and ventilating equipment, 
he was most favorably impressed with the science and 
skill of the marine plumbing and heating and ventilating 


18 


engineer. This unusual boat has a special appeal to the 


master plumber on account of the fact that it has more 


private bathrooms than any other steamship afloat. It 
also has a swimming pool and a complete system of ven- 
tilation. 

She had to be so designed that she would travel at a 
guaranteed speed of 22 knots an hour. The plumbing and 
heating engineers had to plan their systems so that the) 
would be sufficient unto themselves, and would continue to 
operate hundreds of miles from port, would be saving of 
fresh water, would not prove a hazard in case of collision, 
would resist the strains of storms, would not use excessive 
quantities of fuel, would have drainage systems that would 
not clog up far out at sea, where plumbers could not be 
called in at a moment’s notice, and also pipes and equip 
ment that are easily accessible for repairs and replace 
ment. 


Add to this a kitchen or ‘“‘galley,’’ as the marine engineer 
would term it, and laundry equipment, both of which have 
unusual features, and one may be able to form some col: 
ception of the intricacy and importance of the task which 
confronted the architects, Gibbs Bros., New York City, 
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done by steam, lines were laid for the culinary steam 


which serves the soup kettles, the boilers, the dishwashers, 


and the marine plumbers, Sands & Co., New York City. 
The problems of the marine plumbing, heating and venti- 


lating engineer are quite unlike those encountered by his _ ete. 





dry-land prototype. 


THE PIPING 

OR all steam and hot water lines, 
| em pipes were used, properly ex- 
panded and connected with two-bolt 
compression couplings, flared and 
brazed. Fifty-three miles of copper 
piping are used aboard the Malolo, 
which is one indication of the magni- 
tude of the job. 

All the cold water 
wrought iron pipe. The soil lines are 
of lead with walls 5/16 of an inch thick. 
Every line to take 
hung every three feet and all joints are 
wiped. 

Although the Malolo will ply the Pa- 
cific Ocean and in temperate latitudes, 
the whole ship was piped for heating. 
While the average land installation calls 
for hot and cold water for drinking, 
washing and other purposes, there are 
many other pipes required on a modern 
steamship which will be described. 

The heating system is comparatively simple. All of the 
steam lines come from the engine room, steam being fur- 
nished at 280 lb. pressure, 100 degrees of superheat. This 
is brought down by reducing valves to 30 lb. and then dis- 
tributed to the cabins, public rooms and over the ship 
generally. In the galley, however, where the cooking is 


lines are of 


care of stress. is 





The Malolo as she took to the water 


Each radiator in the passageways, where it is exposed to 
casual touch, is covered with a shield 
for the protection of passengers. The 
radiators in the cabins are designed so 
that they can be placed where they will 
not interfere with the movements of the 
occupants. 


On land we are accustomed to turn 
on the hot water faucet and let the 
water run for a short time until the 
hot water arrives.. But aboard. ship 


every bit of fresh water must be trans- 
ported, so it is precious stuff. Heating 
coils under the superheated steam from 
therefore, been 

‘“‘instant’”’ hot 


have, 
provide 


the engine room 
installed, which 
-that is, hot moment 


water water the 


the faucet is opened, thus saving the 
waste that is common in dry-land instal- 
lations of this kind. 

supplied by three in- 
water instal- 


Hot water is 
stallations. The two salt 
have a capacity of 


water 


lations combined 
100,000 Ib. per hour, the 


installation a capacity of 30,000 Ib. per hour. 


fresh 


STACK CONCEALS BASIS OF PLUMBING SYSTEM 
' \ YHAT is more majestic than a great steamship with 
her twin stacks coming up the bay! She has two 
stacks, it is true, but only one of them is used for emit- 
ting smoke. But in and in 


deference to public opinion 
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“Full steam ahead”’—largest American-built passenger ship 
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recognition of what the public expects in a steamship, two 
stacks are provided. Stack No. 2 is a dummy stack and 
contains the basis of the plumbing system which, in the 
Malolo, reaches from the top of the stack 118 feet to the 
keel below. 
Inside the stack 
are two huge 





tanks, one filled 
with fresh water 
and one with salt 
water. These are 
kept filled by an 
automatic pump- 
ing system which 
carries the fresh 
water from the 
storage tanks in 
the hold and the 
salt water from 
the ocean. Both 





are gravity sys- 
tems, the high 
head providing 
the necessary 
pressure. The 
salt water is for 
washing and 
bathing purposes 
only. Most of the 
showers” and 
some of the tubs 
are supplied with 
salt water which is slightly pre-heated by passing over a 
%-inch coil. 

Not only is hot and cold fresh water provided, but also 








Public toilet on the Malolo 


hot and cold salt water. Water for drinking is also piped 
all over the ship, cooled by the refrigerating plant. To 
meet all requirements, the combined fresh water and salt 
water pumping equipment has a capacity which is said to 
be equal to that of the water works for a city of nearly 
2,000,000 people. 

The soil and waste pipe systems necessitated designs 
much different from those required on land. There is, of 
course, no sewer as on land, and when sewage is discharged 
into the sea it must be done so as not to endanger the 
health of passengers, for water is taken from the ocean for 
various purposes. 

When a ship is damaged by collision, as was the case 
with the steamship Malolo, it is necessary to close water- 
tight bulkheads and keep the water out, and it is in this 
way that the parts of the Malolo where a number of waste 
lines converge is protected. This was done when the 
Malolo was rammed on her maiden voyage, and it was this 
provision that enabled her to reach port without danger 
to any of the notable passengers aboard. 

Drain outlets must also be provided to prevent the ocean 
water from pouring in through sewage disposal lines. 
Huge valves in the dummy stack make it possible to close 
any or all of these outlets in an instant and prevent ‘any 
back ng up in the pipes. 


ENGINEERING 
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All of the Malolo’s plumbing fixtures, such as basin fau- 
cets, supply pipes, valves, and shower heads,-are of pol- 
ished white metal. The bathtubs are of special design, 
flat bottom, and with sanitary base. The toilets, pressed 
type, two-fired ware, siphon jet bowls, are fitted with 
special white metal check hinges and white metal, oscillat- 
ing flush valves. The toilet room accessories, such as towel] 
shelves and towel bars. are a combination of polished 
white glass and white metal. 

The Malolo has the first built-in swimming pool ever 
installed in an American built passenger vessel. Hereto- 
fore passengers on vessels built in this country have had to 
be content with a huge canvas bag swung over a hatch, 
and filled with water pumped in over the side. 

An unusually complete feature, so far as Pacific steam- 
ers are concerned, is the laundry equipment, which takes 
care of all the needs of the steward’s department and of 
the individual needs of the passengers and crew. A trav- 
eler arriving from a dusty overland journey will find an 
efficient laundry service. The laundry also takes care of 
the 300 bathing suits used in the swimming pool. 


VENTILATION 

HE STEAM pipes in public places are so arranged 
& pe the air from the ventilators will blow over them 
and warm the air before it strikes the occupants. These 
ventilators are cleverly placed. In meost of the better 
cabins the ducts have been so arranged that the outlet 
leads to grille work around the electric light cluster in 
the ceiling. In others, where this is not practicable, they 
are placed in the coach top. 

As the ship is 118 feet from top to bottom and is 83 feet 
wide, there are a great many inside state rooms with no 
direct source of outside air supply. Yet fresh air is pro- 
vided for occupants of these rooms. 


INSULATION 

PECIAL attention was given to insulation. Heat must 
\ not be wasted. Heat and cold lines must not inter- 
fere with each other. Cold water lines are insulated with 
one layer of tar paper spirally wound. Then comes a layer 
of 1l-inch thick corded hair felt, then a layer of rosin 
paper, and finally, on the outside, a coating of sewed can- 
vas. Drinking water lines are also covered, except that 
two thicknesses of hair felt are used. Hot water pipes 
depend principally upon asbestos covering 1 1/32 inches in 
thickness, covered with canvas. Soil pipe is insulated in 
the same way as the cold water lines, to prevent sweating, 
one of the bugbears of the marine plumber. 

To go into detail and to tell of the number of ventila- 
tors, the horsepower of the pumps and to give engineering 
data relating to the plumbing, heating and ventilating, 
would require more space in this article than its value 
would warrant. This superficial description is given so 
that the dry-land engineer may learn more about and have 
a greater appreciation of the work of the marine engineer, 
and be consoled by the fact that the latter has at least as 
many difficulties to overcome as the domestic engineer, 
who has to do with stationary instead of floating struc- 
tures, 
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What the Heating Contractor should know about 


OirL FUELS 


By ARA MARCUS DANIELS 


OW many heating contractors who handle or con- 
H] template a domestic oil burner 
agency are prepared to talk intelligently to a 
prospect about the fucls which are used in such an ap- 


the handling of 


paratus? 

The oil burner, tank, controls and appurtenances are 
purchased once—the expense of “‘keeping the wheels going 
‘round”’ is continuous. Purchasers of domestic oil burners 
are becoming, daily, more enlightened. They are asking 
more questions. They have heard much about our dwin- 
dling oil fuel supply. ~° 

How many dealers have, at their command, authentic 
data to answer these questions intelligently—-what kind 
of an impression is made upon a prospect by a dealer who 
is ready to ‘‘talk’’ petroleum and oil fuels, who can give 
him the high lights of origin theories, explain briefly how 
deposits exist, what distillation consists of, what ‘‘grades’”’ 
mean and why, how properties affect suitability, what 
estimated resources mean to the future and how produc- 
tion usually has more than kept pace with demand. 

In contrast, what kind of an impression is made by a 


fuels and 
about 


“stumbles” when quizzed about 
“turn the the oil burner 


“absorbed’”’ a store of facts from the factory 


dealer who 


hastens to subject” to 
which he has 
course or the confidential booklet prepared by the manu- 
facturer? Is the fooled or is the deater really 
fooling himself? 

Without petroleum, there would be no oil burner indus- 
try,—without refining petroleum, the 
oil burner industry to The 


petroleum industry has paved the way for scores of new 


prospect 


and of 


would 


producing 


have shut up shop. 
industries and has provided means of livelihood for thou- 
sands and Much literature on 
producing and refining of petroleum and its innumerable 


The well-equipped oil burner dealer should 


thousands. is available 
ramifications. 
be interested and informed on that phase of this subject 
which will be reflected in the distribution of his product 
And once having ‘‘sold’”’ a prospect, 
knowledge the 


‘ 


in other words—sales. 
the more thorough the 
equipment, the better able he 
The better informed the dealer is and the more informa- 
his command to pass on to the prospect, 


used in 


is to keep it sold. 


of fuels 


tion he has at 
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just so much better is he equipped to command the respect Future articles of this series are to be devoted to the 


of those he meets and to obtain that most enviable adver- effect of the characteristics of these fuels on their use in 
tising by word of mouth, so valuable, but unpurchasable. oil burners. Hence, an appreciation of their origin, pro- 
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March 31, 1928 DOMESTIC 
duction and availability will assist the heating contractor 
understanding the contents of 
future articles and provide him with information which 
he will be able to use in ‘‘sales”’ efforts. 
Chemical Terms 

Just as the foundation of a building is essential to the 
stability of the whole structure, so it is necessary to have, 
at least, a general understanding of certain chemical terms 
which are used in the discussions and explanations which 
are to follow. 


materially in more easily 


’ 


CHEMICAL ELEMENTS AND COMPOUNDS 

ATTER is composed of molecules. A molecule is a 
| group of atoms united by chemism. A molecule is 
the smallest particle of a substance which exists in a free 
or uncombined state in nature. A molecule may contain 
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which it is 
nitrogen, 


petroleum come the elemental substances of 


composed, namely, carbon, hydrogen, 
sulphur. 

We may visualize better the two groupings of matter 
by reference to Fig. 1. It should be observed in passing 
that the same constituents are found in petroleum as in 
coal. The proportions of each in the respective fuels, 
however, are quite different as shown by Table 2. Not all 
petroleums have the same composition as that given in 
this Table 2. Table 3 permits a comparison of the chem- 


ical composition of petroleums from several sources. 


oxygen, 


PETROLEUM 
HE TERM petroleum is indeed a broad one. 
monly used, it conveys the idea of a rather thick dark 
oily liquid and we think of it in this more or less limited 


As com- 


Table 1 


Classifications of Crude Petroleums from Principal Producing Districts of the United States 













































































Gravity Distillation Yields, % 
Major Producing Fields Typical Be® a 
District Included Base (Av.) ; : ‘ Gas Lubricating Fuel 
Gasoline Kerosene ac 
Oil | Oil | Oil 
| 
Pennsylvania....... | | 
BUOW TOPE. 6 cc ccs: | | 
West Virginia.......| Paraffin (free from as- | 
1. Appalachian. Ohio (Eastern)...... phalt and sulphur). 13° 5 2% 10 15 
ee 
ST T rer | 
Ohio (Northwest)....] Paraffin (large per 
2. Lima, Indiana....| Indiana............ cent of sulphur)... 39° 35 15 12 9 25 
iam » — ee ae AES eee eens es . - a - 
Illinois: | 
(Southeast)....... Asphalt (high sul | | 
ee (Central)........ , Se 3: 20 | 15 8 16 | 
| ee 
SS ee ee | 
ORIGROMS. 2.5.00 00. | 
. . ~ a . ~- i j 
4. Mid-Continent. Texas(NorthandCen-| Variable........... (21° to 55°) | | 
RS Sa cae oa alas 34° 22 15 | 12 | «) 
Louisiana (Northern). | 
| 
| ae ee Asphalt (high sul- | | 
5. Gulf Coast. Louisiana (Coastal).. er 22° | 5 | 5 
Pe Ramet. oi. ccscese.d (16 to 26" | | | 
6. RockysMountain..| Montana........... 36.5° 29 15 10 li 
Colorado. .....ce-. Paraffin........ (25° to 50°) | | 
am Tee 
¥ : Snes ar eS JA Dk  -_— . ft pee 
California (San Joaq-| Asphalt (low sul- | 
7. California uin Valley)....... EE aad cto 21° 22 14 1s 
(Constal)........ | | | 
| | | | 
one or several atoms. If the atoms are alike, the molecule sense. The word petroleum is derived from two Latin 


is called an elemental molecule, if unlike, it is called a 
compound molecule. 

Matter which consists of like atoms is called simple or 
elementary matter; if the atoms are dissimilar, it is called 
compound matter. 
of charcoal or of sulphur is an 
matter since each is 


A mass of iron, or 
example of simple or elementary 
formed of molecules whose atoms are alike. 

Water, coal and petroleum are examples of compound 
matter, since each is composed of molecules of dissimilar 
atoms. 

Thus, from simple matter, only simple matter comes. 
So, from a mass of iron, iron molecules only are obtained, 
or a mass of charcoal contains only molecules of carbon 

But from compound 
Hence, from water, a 

hy- 
from 


(charcoal is assumed pure carbon). 
matter, simple matter is obtained. 
two 


compound simple substances, 


drogen and oxygen, of which water is composed; 


substance, comes 


words, “oleum.”’ ‘‘Petra’’ means rock and 
‘oleum’’ means oil. Hence, literally, ‘‘rock-oil.”’ Mineral 
oil, crude oil and crude naphtha mean the same thing. In 


‘‘petra”’ and 


its broadest sense, the word petroleum embraces all of the 
hydrocarbons, gases, liquids and solids occurring in nature. 
In the practical or commercial use of today, the word ap- 


plies to natural hydrocarbons,——a hydrocarbon being a 
chemical compound of which the chemical elements, hy 
drogen and carbon constitute by far, the greater part. 


Refer to Table 3. 

Crude petroleum has been defined! as: ‘‘a naturally oc- 
curring mixture, consisting predominately of hydrocarbons, 
or of sulphur, nitrogen or oxygen derivatives of hydro- 
carbons, which is removed from the earth in liquid state 
or is capable of being so removed.’’ 


(Continued on Page 74) 


‘Committee, American Society Testing Materials. 











Group picture taken at the three-day plumbing and heating institute held at the Carnegie Institute of Technology 


Business Methods Share Carnegie Pro- 
eram with Technical Methods 


shaking hands with and catching the genial enthusi- 

astic spirit of Dr. C. B. Connelley, listening to the in- 
spiring address of James (Jimmie) Lutz, president of the 
Pennsylvania State Association of Master Plumbers, and 
the highly enlightening talk of Jacob Soffel of the George 
H. Soffel Co., Pittsburgh, one hundred and twelve master 
plumbers and heating contractors from Pennsylvania and 
other parts of the country settled down to work in the 
fourth three-day institute or short course, March 21, 22 
and 23, at Carnegie Institute of Technology, Pittsburgh, 
Pa. 


Pe staking ta the cordial welcome by Dean Mott, after 


If Dean Connelley is the motive power of this yearly 
educational enterprise, Prof. S. E. Dibble is the hub 
around which revolve all the plumbing, heating and ven- 
tilating activities of this institution. With the assistance 
of the plumbing, heating and ventilating men of Pitts- 
burgh and of the whole state of Pennsylvania, Prof. Dibble 
has made Carnegie Institute known far and wide as a cen- 
ter for plumbing, heating and ventilating knowledge. 

It was decided that the 1928 institute should be devoted 
to a greater extent than in previous institutes to a study 
of business methods and practice in plumbing, heating and 
ventilating. The enthusiasm with which the course was 
received, the number of questions asked and the discus- 
sions that arose during the sessions, should leave no doubt 
that this was a wise choice. Generally, it may be said 
that three of the sessions were on business methods, two 
on codes and two sessions of a technical character. The 
business sessions were conducted by Prof. W. F. Rittman, 
Prof. W. T. Crandell and Prof. S. E. Dibble. The tech- 
nical sessions were under the direction of Prof. A. H. 
Blaisdell and the sessions on codes were conducted by 
Prof. S. E. Dibble. 

A lecture that was listened to with undivided attention 
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was that of Prof. W. F. Rittman, who discussed business 
and the contractor, his relation to getting new business 
and jobbing work, designing and laying out work, account- 
ing, where the contractor must look for competition and 
where he must look and arrange for co-operation, collec- 
tive advertising, what this means to a contractor who 
does not carry large stocks or buy in large quantities and 
who allows others to estimate and do his engineering for 
him. This address will appear in an early issue of ‘“‘Do- 
mestic Engineering.”’ 

‘ Prof. Rittman, who is head of the department of com- 
mercial engineering at Carnegie Institute, cited examples 
of the aggressive business and advertising methods of 
other trades and industries and wondered whether the 
men of the plumbing, heating and ventilating field were 
‘hiding their light under a bushel.’’ He called attention to 
the fact that these other aggressive trades and industries 
are daily making special advertising appeals in order to 
get as large a share as possible of the consumer’s dollar. 
He explained that the modern business point of view is 
that it is poor business policy to regard those in the same 
industry as competitors. Those trades and industries that 
have increased with such remarkable rapidity have not 
done it by competing among themselves, but rather by 
competing with other industries. When an industry is 
not going good, he said, look for internal competition, 
price cutting, inaccurate estimating—poor business metli- 
ods. The modern and the correct point of view is for those 
in the same industry to co-operate. They must work to- 
gether to build up prestige and a solid foundation for the 
industry to which they belong. ‘‘Your real competitor,’ 
he said, “‘is not some other contractor but sellers of radios, 
pianos, fancy foods and a hundred other products that are 
daily clamoring for sales through advertising. 

The theme of Prof. Rittman’s talk, who, by the wa 
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was at one time a business man and a successful one, was 
collective effort. This address is to be printed in ‘‘Domes- 
tic Engineering,’ not only on account of its inherent 
merit but also on account of the unusual quality it pos- 
sessed to provoke discussion. Sometimes three men were 
on their feet at one time. There was quite a difference of 
opinion regarding many of the points brought up for dis- 
cussion. Among those who discussed these points and 
sometimes took issue with the professor, were Robert H. 
Pflug-Felder, Philadelphia; Harry L. Stilwell, Philadel- 
phia; John Keane, secretary of the Plumbing Contractors’ 
Association of Pittsburgh; E. H. Meglathery, plumbing 
inspector, Bethlehem, Pa.; Leo A. Green, secretary of the 
Pittsburgh local union; R. E. Newell, Newell Mfg. Co., 
Irwin, Pa.; T. M. Dugan, National Tube Co., McKeesport, 
Pa.; H. A. Hammersla, secretary of Pennsylvania State As- 
sociation of Master Plumbers, Harrisburg, Pa.; James H. 
Lutz, Jr., president of that association; M. J. Feeney, pres- 
ident of the Philadelphia association, and Thos. R. Davis, 
West Pittston, Pa. 


The discussion was spirited and informative, but the 
time was too short to get all the value out of it. Three 


days might easily have been devoted to this one subject 
with benefit to all. The essence of a number of the com- 
ments is given in the following: 


CONTRACTORS DISCUSS COLLECTIVE EFFORT 

HE CO-OPERATIVE advertising plan of the city of 
ees involving an expenditure of $70,000, 
was mentioned. The speaker did not fear the entrance of 
the chain store principle into the plumbing field. Plumb- 
ing and heating is somewhat comparable to the medical 
field. Those in each field must have a license. Both 
have to do with public health, yet the chain store idea has 
not entered the medical profession. He believed in col- 
lective effort, but was convinced that the foundation of 
success in plumbing, heating and ventilating lay in service 
and courtesy to customers. 

One man who did not rise to his feet mentioned the 
chain drug stores that are now covering the country and 
the medical doctors, eye doctors, and sometimes chiropo- 
dists, who are a part of these chain organizations. An- 
other comment was that it was against medical ethics to 
commercialize the practice of medicine and for that reason 
the chain store idea might never be expected in the med- 
ical profession, but that plumbers were different. 

One man who is active in the plumbing affairs of Penn- 
sylvania said that various efforts had been made to con- 
duct collective buying, but that they had been failures in 
almost every instance, but that collective effort in gather- 
ing and giving out credit information is successful. There 
is hardly a state organization that does not have its credit 
bureau. They are organized for collective effort in avoid- 
ing losses from bad accounts, but collective buying, so far 
as he could learn, has been a failure. 

A contractor from the eastern part of the state told of a 
young man who started in Philadelphia with the intention 
of applying the chain store principle to plumbing and heat- 
ing. He was going to have forty stores. Three stores 
were established when he struck the same old snag that 
they all strike, and which is the reason chain stores are 
not established in plumbing and heating——there is not 
enough profit in it. Some fifteen years ago the same idea 
struck the mind of the speaker, but after investigation he 
came to the conclusion that the chain store might be suc- 
cessful in other lines of business, but that it would never 
be successful in plumbing and heating. “Plumbing and 
heating,’”’ he said, ‘‘is a personal contact business and can- 
not be run successfully on chain store principles. 

Others were not so confident, however, and it was stated 
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by one that so long as the trade had the little back alley 
plumber who would not go to school, and who was con- 
tent to stay a back alley plumber, there was danger from 
the chain store, but that if contractors would study and 
keep up to date, the chain store idea would die a natural 
death. ‘‘We have ourselves to blame,” he said, “if the 
chain store enters the plumbing and heating field.’’ 

Relative to collective buying, very enlightening 
tales were told. In one instance, between fifty and sev- 
enty-five men decided to try collective buying. They lost 
all the money they had invested. Another time fifteen 
contractors joined together for collective buying. They 
also lost all the money they put into the enterprise. 

“T can give you an instance,’ said one attendant, ‘‘of a 
very large manufacturer going into the business of selling 
direct. What is to foreman to 
any town, having him pass an examination and setting him 
up in the plumbing and heating business?’” The chain 
store, he said, is going to come as a result of over-produc- 
They must get rid of 
wait for the 


some 


s? 


prevent them sending a 


tion on the part of manufacturers. 
their surplus stock. ‘“‘You do not 
it is here right now.”’ 


need to 
chain store 

A manufacturer's representative present said that, nat- 
urally, manufacturers are more interested in selling their 
products than they are in the way in which they are sold, 
but he knew for a fact that plumbing and heating products 
can be sold through the plumbing and heating trade much 
more economically and advantageously than in any other 
that the master 
little to fear 


would be prac- 


believed 
had very 


way, and for this reason he 
plumber and heating contractor 
from retail selling by manufacturers. ‘‘It 
tically impossible,’’ he said, ‘‘for any manufacturer to con- 
duct a successful nation-wide sales plan on the basis of 
direct selling.’’ 

experience 
made successful in the 


Another man believed from his that, al- 
though chain stores can be gro- 
cery business, for instance, that they would never be suc- 
cessful in the plumbing and heating business. He men- 
tioned the resolution that has been adopted by 95 per 
cent of the state associations in the United States. This 
resolution advocates that the manufacturer remain a man- 
ufacturer, that the jobber stick to his business as a jobber 
and that the contractor operate in his chosen field as a 
This live-and-let-live policy, he explained, is 
well plumbing 


contractor. 
so well Known and so 
trade that it would be difficult, and probably disastrous, 
for any manufacturer to enter the retail field to the detri- 
ment of the trade. ‘‘He would soon discover his lack of 
wisdom.”’ 


advertised in the 


HOW TO GET MORE BUSINESS 


HILE the purpose of this session was largely to 
WY sere how to get more business or a more reason- 
able margin of profit, it was stated by one contractor that 
there is a lot of business waiting for the contractor who 
will go after it. ‘“‘The whole country is becoming more 
alive to the needs of sanitation and sanitary conveniences. 
Plumbing and heating material must be sold on personal 
solicitation backed up by advertising. Advertising is a 


wonderful help. When you get into a home on a repair 
job—that is the time to sell.”’ 
This contractor sends out several thousand broadside 


advertisements month, advertising his wares ten 
per cent below the prices marked on 
When the customer brings in the circular and asks 


he is shown the fixture marked 


every 
these goods in his 
store. 
about ‘‘that $45 fixture,’ 
$50. The $45 price is for cash. 
buy fixtures they are sold on the basis of the marked price, 
but it is explained after the sale is made that there is a ten 


When other customers 


(Continued on Page S80) 
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Summer Hot Water Supply 


COMBINATION hot water supply system for both 
winter and summer use where oil burners are in- 
stalled is a very desirable arrangement. The gen- 

eral scheme is illustrated in Fig. 1 and it will be noted 
that the essentials consist of 

f(a) An ordinary steam heating boiler of any standard 
type equipped with an automatic oil burner. 

(b) An indirect hot water heater set below the water 
line of the steam boiler so that the indirect heater is at 
all times filled with the water from the boiler. 

(c) The usual hot water storage tank in which to store 
the water. 

(d) A room thermostat to start the oil burner whenever 
the room temperature drops below a pre-determined point 
and to stop the oli burner whenever the temperature in 
the room reaches the proper degree. 

(e) A pressure control device on the boiler and ar- 
ranged in series with the room thermostat so as to cut 
off the oil burner whenever the boiler pressure becomes 
too high. 

(f) A thermostatic control inserted in the boiler below 
the water line and set to start the oil burner whenever 
the boiler water drops below 160 degrees F. and to stop 
the burner whenever the boiler water temperature rises 
above 180 degrees F.: this is connected in parallel with 
the room thermostat. 

The explanation of the operation of this scheme is that, 
when the room is cold the room thermostat opens the oil 
burner and steam is generated until the room is warmed 
up to the proper temperature. 

If too much pressure is generated during the warming- 
up process, the pressure control asserts itself and cuts 
off the oil burner until the pressure drops a little. 


Of course, while steam is on the boiler, the indirect 
hot water heater always has a supply of hot boiler water 
to operate the indirect heater coil and the generation of 
hot water proceeds as usual. 

In the summer, the room temperature is warmer than 
the minimum for which the room thermostat is set, and 
the thermostat never opens up the oil burner under these 
conditions. As the oil burner is not opened by the room 
thermostat no steam is generated and the radiators remain 
cold. Of course if no steam is generated the pressure 
control is not called upon to function. 

But when the boiler begins to grow cold the boiler con- 
trol cuts in the oil burner when the boiler water drops 
to 160 degrees F. and cuts out the oil burner as soon as 
the boiler water reaches 180 degrees F. 

Thus the boiler floats along with water at only 160 to 
180 degrees F. contained in it all summer, but this water 
at the temperatures stated, is sufficiently hot to maintain 
the operation of the indirect hot water heater (especially 
in warm weather) and so the supply of hot water is 
kept up. 

With such an installation there are no valves to operate 
and no hand switches to be thrown. The whole installa- 
tion travels along all by itself and generates steam (by 
means of the room thermostat) when the room is cold, 
avoids excessive steam pressure (by the pressure control) 
through cutting out the oil burner whenever excessiV' 
pressures are generated, and holds the boiler water be- 
tween 160 and 180 degrees F. (by the action of the boiler 
water control) whenever no heat is required in the build 
ing. 

Where this method of control has been tried out, it 


(Continued on Page 77) 
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No. 6 1n a Series of Picture Stories Describing Lead cal its Uses in Plu cia and Sanitation 
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MAKING LEAD PIPE 


Lead pipe has been used for many centuries for conducting water but methods of making it have changed greatly. The 
illustration at the top shows three methods employed by the Romans in making lead pipe, A and Al, burning the edges together 
with pure lead, B and B1 burning the edges together with an alloy of lead, C and C1 soldering the edges with soft solder. In 
one method, the pipe was covered with sand except the edges to be welded, (see the diagram at the lower right). Molten lead 
was poured in the slot in the sand and onto the uncovered edges of the pipe. A cross section of a modern extrusion machine 
is shown at the lower left. Molten lead is pushed by hydraulic force upward over a mandrel. As it passes the mandrel, it 
solidifies. Such machines are shown in two central pictures, also a carload of pigs being unloaded at a lead pipe factory 
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_QUESTIONS_ 
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ASKED BY READERS AND ANSWERED BY EXPERTS 








SIZES OF WASTE PIPE FOR SWIMMING POOL AND 
BATHROOM 

Editor, ‘‘Domestic Engineering’’:—-A swimming pool is 
200 ft. wide, 400 ft. long, 2 ft. deep at one end, 8 ft. at 
the other end, and it is located 2 ft. above high water 
mark, 300 ft. from outlet to ocean. 

1.—How many 24-inch pipe outlets will be needed to 
empty this pool in three hours? 

2.—There are 160 bathrooms in a two-story building, 
400 ft. long, 80 baths on each floor. What size sewer will 
needed to take care of these bathrooms? 
3.—What size hot water storage tank would be re- 
quired to take care of 160 bathrooms? 

4..-How much hot water do you figure per bathroom, 
and how much for restaurants? 

New Jersey. 


be 


>. . Re 


——— 


1.—-Three 24-inch pipes should be large enough to drain 
the pool in three hours. 

2.—QOne 12-inch sewer. 

3.—A tank with a capacity of 3,200 gallons. 

4.—T he hot water requirements for a bath are quite 
often figured at 20 gallons per bath and for restaurants 
at 2 to 4 gallons per meal, depending upon whether dishes 
are washed by hand, in which case the smaller amount is 
sufficient, or by machine in which case the larger amount 
is required. The rapidity with which water can be heated 
also enters into the problem of providing hot water. 





HOW TO CURE A DEFECTIVE COMBINATION HOT 
WATER SUPPLY SYSTEM 
Editor, ‘‘Domestic Engineering’’:—I am _ enclosing 
rough sketch (Fig. 1) of a hook-up to a range boiler. 
would like to connect the range boiler to the hot water 
boiler in the basement. Will it be all right to cut the 
hot line at ‘“‘1”’ and make connections to the hot 
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water boiler, as indicated by dotted lines, cutting out the 
pipe between ‘‘1’’ and ‘2’’? I have tried connections into 
both lines on basement ceiling; but this was not satis- 
factory, as the water drawn at the bath would run from 
the cold pipe through boiler and to bath, and there would 
be no hot water at the bath after about one gallon of 
water was drawn. 

Kindly tell me how I can make this system work right. 

Virginia. L. F. G. 





The suggested connections will not prove satisfactory, 
because they do not provide for the storage of any hot 
water. If connections are made, as shown in Fig. 2, with 














Fig. 2 


flow pipe from water front connected to hot water line 
just above tank at ‘“‘A,’”’ at top opening in side of tank at 
“B.”’ or at lower side opening “C,’’ an ample supply of 
hot water will come from either one or both water fronts. 
TYPHOID VICTIM CLAIMS DAMAGES 

The father of a girl who contracted typhoid fever dur- 
ing an outbreak of the disease in the city of Cohoes, N. Y., 
last October, has filed with the comptroller and the com- 
missioner of public works of that city a claim of $5,000 
for damages and $1,000 for expenses of the sickness and 
the loss of his daughter’s services. If the claims are not 
allowed by the city within three weeks, papers are ready 
for starting action in the Supreme Court, according to the 
“Cohoes American.” 

It is alleged that the girl contracted typhoid fever as a 
result of drinking water coming from the city main into 
her home. The called negligent in permitting 
polluted water from the canal to enter the city mains 
at an industrial plant through a cross-connection which it 
is claimed has existed since July 1, 1926, in violation of 
Regulation 15-a of Chapter VII of the Sanitary Code. 
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RETAIL ADVERTISING SERVICE 


I'here ought to be a great deal of business done this spring in the way of providing proper basement 
drainage. Recollections of last year’s floods, and of the generally heavy rainfall, will make the homeowner 
desirous of securing protection against at least the risks of heavy spring rains. Then, too, you will havi 
9 another method of approach, timely, and of vital importance to the home owner. Use this 

retail advertising service—only $4.20 for twelve consecutive cuts—we send one each week. 
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Safe Basement Drainage 
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ig YOU'RE building this 
spring, be sure you 
have adequate basement 
drainage. If your present 
home is not protected, let 
us advise as to installation 
of cellar drainer or back 
water valve. Youll find it 
inexpensive insurance against 
what may be a very heavy 








HM A damage. 
= me i Just telephone ‘Il send 
1 | i - _ | \, S cie one-—-we Senc 
1 i \— “ 3 A iA . to ‘ all w 
| —— a i a competent man to talk with 
| [S) i you. 
| x = SS - = . . i 1 , . 
\ eee — ul (In this space your Name, 
- 2 < — Py —_—_ 
iil - Tis or ay = : 2 lelephone and Address.) 





Be Sure Basement Drainage 
is Adequate 


EAVY spring rains will bring danger of ACK up your newspaper copy with a sales letter to every home 
lg my an Bp go Rip savage owner whom you know ought to have protection against back- 
mud, but actual danger to health. One of water in his basement, It will pay. 
our duties as sanitation specialists is to 
provide adequate drainage for basements. 

If you are not properly protected, telephone 
us—we ll send a competent man to advise 
whether you need a cellar drainer, back water 
valve,etc. It’s inexpensive ir insurance against 
heavy damages. 


(In this space your Name, Telephone 
Number and Address) 




















HARRY BROWN 
PLUMBING & HEATING 


Two Rivers, N. Y., 
Mr. Edward Jones, March 3l, 1928. 
Two Rivers, N. Y. 


Dear Sir: 


If you found your basement full of 
water, backed up from the sewer, in the 
morning, how much damage do you think 
it would cause you? 

We call this matter to your atten— 
tion at this time because, with spring 
rains coming on, adequate basement 
drainage is positively necessary. 

Perhaps you've been lucky enough 
never to experience what it means to 
have your basement flooded. 

First there's the job of getting 
it dry. Then there's the much worse job 
of removing the muddy filth left behind 




















EEP your public informed through your 
kK local newspaper of timely matters of 
sanitation. Spring, and the recollection of 
last year’s floods, ought to help interest folks 
in basement drainage. 





FLOODED BASEMENTS 
CAUSED BIG DAMAGE 


In calling attention to the need 
for proper basement drainage, Paul 
Brown, local plumbing contractor, 
recalled an incident which caused a 





great deal of amusement. 

“A young couple were waiting for 
their new home to be completed,’’ 
said Mr. Brown. ‘“‘They had all their 
new linens and household effects 
stored in the basement of the girl’s 
home. 

‘“‘A heavy rain caused the sewer 
to back up and everyone was amused 
to hear that a cat and a canary bird 
had floated around the basement to- 
gether on a crate. Almost all the 
linen was ruined, of course—but the 
town gave a regular community 
shower to replace it. The young 
folks were lucky.”’ 


— and not only the difficulty involved, 
but the danger of disease. 

You'll find it inexpensive insur- 
ance against discomfort and danger to 
install either a cellar drainer ora 
back-water valve. Then you'll know that 
you are safe from the ordinary risks of 
this kind. 

If you will just telephone us, 
we'll be glad to send a competent man 
to talk the problem over with you and 
to give you an estimate of what it will 
cost to make your mind easy on this 
matter. 

Very truly yours, 
HARRY BROWN 
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NG FIXTURES 


This “Three 8’s” Acid-Resisting Sink 


stimulates sales for progessive plumbers 


Few women will be satisfied with a kitchen 
sink that does not include the many revo- 
lutionary features that are combined only 
in the “Standard” “Three 8’s” Sink. 


The “Standard” “Three 8’s” Sink has an 
eight inch back that permits its installation 
under even the lowest windows. Over-rim 
splashing is now prevented because the sink 
compartment is eight inches deep. The 
extra two inches and the design of the fit- 
ting provide thirteen inches of working 
space beneath the faucet. 


The ‘Standard” “Three 8’s” Sink is finished 
in hard, glass-like Acid-Resisting Enamel. 


MEMBERS \ 
Tua CAL . 
ee . ae 


Pr UeBING AMD HEAT eC MOUSTOV 
~“o » ve 


It is impervious to the action of cleansers, 
and acids commonly found in foods. It will 
never become roughened or discolored. The 
gleaming enamel repels dirt—this is easiest 
of all sinks to clean and keep clean. These 
features make for ready sales. 


The ‘Standard’ “Three 8’s” Sink is made 
in many styles and sizes, and in several 
beautiful colors as well as white. It is now 
on display at “Standard” Showrooms in all 
principal cities. At least one of the styles 
should be in the display room of every pro- 
gressive plumber. It will influence many 
prospective sink customers to install this 
more profitable and more beautiful fixture. 
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CHROMARD adds a life-long 


beauty to this distinctive fitting 


Here, at last, is a sink fitting that is 
designed on pleasing, graceful, orig- 
inal lines. It will not tarnish, corrode 
or lose its original beauty because it 
is finished ‘in Chromard—an exclu- 
sive “Standard” development. 


Chromard is a new metal that is 
many times harder than nickel. It 
has a distinctive, platinum-like sheen 
that requires little attention. Just an 
occasional wiping is all that is needed 
to restore its newness—no polishing, 
no scrubbing or scouring is required. 


The spout swings back out of the 
way when not in use. Its compact 
design and the deeper “Three 8’s”’ 
Sink permits its installation with a 
full 13-inch clearance between spout 
and drain opening. 


All “Standard” brass fittings can be 
furnished in Chromard, which gives 
to them also this same new beauty 
of surface and this added utility. 


Identify the products of “Standard” 
manufacture by the trademark 
“Standard” which is impressed in 
every fixture. 





For those homes built in hard water 
territory, the beautiful new Standard” 
octagonal design faucet may be se- 
cured with three water supplies. This 
fixture provides a convenient mixing 
outlet for cistern or softened water. 
‘Standard’ RE-NU valves permit easy 
replacement of parts most subject to 
wear. 





The directly attached garbage con- 
tainer is another convenience that helps 
to turn prospects into profitable cus- 
tomers. It is of Genuine Vitreous 
China with removable aluminum re- 
ceptacle. This container is also avail- 
able with an angle bracket which 
permits installation under any sink. 


Standard Sanitary Mfg. Co. pirrssurcx 
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School Plumbing 1n National Capital 


Plumbing installation for the ee | 
McKinley Technical High 7 sewer # ae | 































y 7 ° — 
School, Washington, D. C. I * SEP 
ye W. Supply 
6"C.W. Supply 
) la» if a oa ] 
By R. M. STARBUCK, JR. .. a Poe 
g | a Bilag. Sewer 
T IS through the courtesy of A. R. McGonegal, chief : 3 
| plumbing inspector of Washington, D. C., and A. L. S | 
Harris, municipal architect of that city, that we are uy 











enabled to describe and illustrate the plumbing installation oa, 
in the McKinley Technical High School of Washington, I 








D. C. 

This magnificent building, or group of buildings, is lo- 
cated at Second and T streets, N. E., and has been com- 
pleted only a short time. It is a fine example of the per- 
fection and completeness of detail that has been reached 
in American institutional plumbing. 

The general contractors were Parsons & Hyman of 
Washington, and the contractors for the plumbing were 
W. G. Cornell Co. of New York and Washington. 

In Fig. 1 we show.a plot plan of the general layout, 
including the school building itself, the gymnasium build- 


Main Building 
M< Kinley | 
Technical School 


‘a 


Expansion joint 
| Om 
of / 
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To IS “sewer” 















Liectrically operated 
valve 
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ing and the power house. = 
; esi tg a eg 

As the illustration shows, the entire group of buildings We ° Z’°CW 
is served by the same water supply system, and by what ake 
i a Expansion joint y 
is equivalent to a common drainage system. The small Woler ‘neler 
plan hardly shows the extent of the plant. ~ 

The main building and auditorium extends about 450 
ft. from the corner on each wing. This will give some Fig. 1 


idea of the size of the building. The shape of the build- 





ing is unusual, and our im- 
pression is that it must be a 
building having excellent nat- 
ural light. 











Inasmuch as we are more 
particularly concerned’ with 
the plumbing, we have not at- 
tempted to bring out any of 
the other features of the build- 
ing, and have confined our at- 
tention entirely to the main 
building. 





Owing to the size of it, the 
scale on which the plans are 
drawn is down to % inch — 1 
foot, but even so, the floor plan 
has to be shown in three parts, 
on different sheets. In illus 
trating the plumbing layout in 
the basement, we have followed 
the architect’s method of show- 
ing the basement plan in three 
parts. Fig. 2 shows the prin 
cipal part of the main building, 
and Figs. 3 and 4 the two 
wings. 
































Some idea of the size of the 
installation is gained from the 
fact that Figs. 2, 3 and 4 show 
approximately 18 soil stacks 
54 waste stacks and 39 down 
spouts or rain leaders. Owinz 
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Borden Company Eri 
Warren, Ohio — 
Gentlemen: 

I purchased one of your Power Drives 
about 8 months ago and have used this 
machine on the New Lakeview Hospital and 
also on the American Hollow Boring Com- 
pany’s Plant in Erie, and do not hesitate to 
say that the machine cut everything on 
both jobs from '\5-inch to 6-inch. The 
labor saved on these jobs more than paid for 
the machine. 











I would advise anyone looking for a way 
to cut down their overhead expense to invest 
ina Beaver Power Drive Machine. 

Incidentally I might say that the power 
cost on the Lakeview Hospital job was only 
$8.25 which to me was very surprising. 

: Therefore, I confirm my statement that 

if any one is looking for a Power Drive 

Machine that is simple and economical in 

operation, 

Power Drive. 
Yours very truly, 

JAMES M. WHITBY 
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No. 44 Beaver 
Power Drive 








Money Making Tools 


ENGINEERING 


MR WHITBY 


Mr. Whitby in his letter, refers with 
emphasis to the simplicity and economy 
of No. 44 Beaver Power Drive. And we 
would rather hear such remarks than any 
others. 


For, the visible advantages, which No. 44 
has in abundance, are easy to provide. 
But those unseen advantages—-strength, 
simplicity and economy, are the advan- 
tages on which we put forth the greatest 
effort. Unless a Power Drive has these 
unseen advantages it’s ability to meet 
the gruelling strains of hard day after 
day work is uncertain. 


Any Beaver Power Drive user will tell 
you that he never worries about No. 44 
faltering on the job—for he knows that 
No. 44 Beaver is built to withstand far 
more punishment than he will give it. 


Don’t overlook the unseen advantages 
when you buy a Power Drive. 


Write us for full details. 





No. 44 Cuts up to 12 inch; threads up to 6 
inch. Makes up Fittings; serves as a Power 
Windlass. Uses any make of hand tools. 
The pipe revolves—the tools stand still. 


Powerful, portable, economical, dependable. 
Low operating cost—Low upkeep cost. 


Low in price. 
THE BORDEN COMPANY 


510 Dana Avenue Warren, Ohio 
New York Office, 50 Church St., New York City 





oe 











=2 


The Borden Company, 
Warren, Ohio. 

Please send me complete information covering 
No. 44 Beaver Power Drive. 


— Fr 


i 


Address.... 


City and State........ 





Mention Domestic ENGINEERING when writing advertisers. 
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E’VE ieft a nice place right up here 


- pip 
in the corner for you to figure in, 


1 
Mr. Murphy. We know that you will want ~ 
to do some iiguring. You as the head of pip 
J. L. Murphy, Inc. of 238 W. 108th Street, pip 
New York City, have to do a lot of figuring vip 
to keep your remarkable Plumbing and Heat- ; 
; : a" . pip 
ing business thriving the way it does. But sj 
this is a special case. You have just received ei 
the Plumbing and Heating Contract on the yi 
magnificent apartment building to be erected _ 
at 44-46 E. 57th Street, in New York, and we ie 
know you’ll want to figure about equipment. ™ 
Of course you’re considering SIMPLEX sii 
FLUSH VALVES—CADWELL NO. 10 AIR ps 
VALVES and Perfection Floor and Ceiling * 
Plates. You as an up-coming plumbing and ~ 
heating contractor must realize the importance — 
of equipment of proven worth. So use our - 
place to figure, Mr. Murphy, and take our to 
word for it you'll be doing yourself and your Se! 
customer a real favor by including The mi 
Beaton & Cadwell Line. us 

ar 


Ask your jobber | 
to supply you. au 


ae : 
BEATON & CADWELL MFG.CO. | | 


©stablished 1894 : 
NEW BRITAIN, CONN. : 
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to the fact that the roof drainage discharges 
into the drainage system, the main horizontal . _ 1s , - 
drainage lines are of large size, 8, 10 and 12 JOS 

inch. 5 

Some of the items showing numbers of fix- 
tures and quantities of material used will be of tT rs oy 
interest, as follows: 

List of fixtures: 95 water closets, 87 lava- 
tories, 9 slop sinks, 37 stall urinals, 2 laundry 
tubs, 1 bathtub, 35 drinking fountains, 15 wash 5 
sinks—3 ft. to 8 ft. long, 16 kitchen sinks, 3 ‘ 
sinks, 27 showers. 529 a we 

List of pipe and fittings, etc.: 18,000 Ib. public KO 
caulking lead, 500 ft. 12-inch pipe, 220 ft. 10- <<. A 
inch pipe, 1,250 ft. 8-inch pipe, 2,500 ft. 6-inch Fig. 3 
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through a large portion of the length of the p We 
main building. Another line comes in at the . 
other end of the main building. This is a 4- 
inch pipe and connects with the other end of 
the S8-inch pipe. This S-inch pipe acts as a 
drum or reservoir, and from this drum prac 
tically all of the riser lines will be taken. 

Each of the two lines feeding the _ S-inch 
drum will be controlled by a valve. These valves 
are 1,700 ft. apart, and each will be controlled 
from either end. In other words, a man at 
either end of the supply line can manually con- 
trol the valve near at hand, and by the throw- 














ing of a switch operate the other valve 1,700 








we < ft. distant. 

The entire water supply system, 
pipe, 1,500 ft. 5-inch ae whether concealed or exposed, is 
pipe, 7,050 ft. 4-inch meee = 6" provided with pipe covering, with 
pipe, 5,225 ft. 3-inch the exception of short branches 
pipe, 1,300 ft. 2 %-inch ; to fixtures. This is quite an un- 
pipe, 6,000 ft. 2-inch 3 || usual feature. yi. my 
pipe, 1,500 ft. 1 %-inch WwrHrnTnrn7y sy We might add that the connec- «Ab f 
pipe, 700 ft. 1%-inch _, Wey aan a tion of the 6-inch pipe into the i 
pipe, 800 ft. 1-inch 6 ) S-inch pipe is through an eccen- . 
pipe, 9,500 ft. %4-inch ; tric flange, which allows the &- 


inch line to drain completely. All 


pipe, 2,000 ft. W%-ineh 4 
pipe, and 75,500 Ib. of '. yy Ty * Ty drainage of main lines and 
__| ey we7y 
4 

































































fittings. 2 S x ~ branches is at the meter in the 

The above list of boilér room. Branches out of the 
pipe covers’ material ; 
used in the installation aad | “Fe 
of the sprinkler sys- > YY : 
tem, which apparently Se ; | . 
came under the plumb- - r | — = 
ing contract. Owing , ae Pa i 
to the fact that the as- ! i 
sembly eee = the —_—— Raddieaninittenennipnaethdoenicseimmnglitasian — 2 ial oh. 
main building will be (5) | ; ‘— 
used for plays, stand- | — 
ard electrical fire-fight- Fig. 5 L = i 
ing equipment has been LY | . 
installed, including a steel-clad asbestos curtain, stage and 8-inch header’ are a }— — fie] 
auditorium standpipes, with a Niagara over the proscen- taken off at 45 de- Z | ee 
ium. The under-stage space, the grid and all dressing grees from the verti- : ) if e 
rooms will have underwriters’ sprinkler equipment, with cal, insuring drainage EF a =) ; at 
alarm valves, etc. The automobile shop and the foundry - of the branch lines. l¥ + eet 
will also be sprinkler equipped, without the automatic The hot water sys- eee es = a 
alarm. tem is supplied by a a Fa. 

The water supply system is of considerable interest. pump. There is a 4 : his 
Fig. 1 shows its principal features. As here shown, the complete circulation a 
entire water supply system is supplied from the two ends line from the _ boiler | . 1a | 
of the group of three buildings. A 6-inch line comes house to the far end | | | ‘a 
from the boiler room end, where the main valve is located. of the main building ———_—_ 7 uti 
This 6-inch line leads into an 8-inch line, which runs and return. Because Fig. 6 me 

ae 7 
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of the extremely long run of the hot water service from the 
boiler room, which is located at the extreme end of the 
group, the water in the hot water lines is operated at about 
30 ft. greater head than the cold water system is under. 
This situation of course prohibits any cross-connecting 


—_— = - 7 
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Fig. 7 


between the hot and cold water lines. The only cross- 
connection provided for is in the several batteries of show- 
ers in the gymnasium building, and these batteries are 
fed from branches off the two mains to an operating plat- 
form, provided with check valves, pressure reducing 
valves, tell-tale gauges and alarms, to bring the joint 
shower line to an even head at a pressure lower than that 
on either the hot or cold water lines. 
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The water closets and urinals are operated by flush 
valves of the diaphragm type, handle-operated, and so con- 
structed as to require no adjustment between pressures of 
5 and 50 lb., and to close with a single flush. 

The supply connection to a single water closet is 1l-inch, 
to a single urinal, wash sink or slop sink, %-inch, and to 
a shower, sink, tub or lavatory, ™%-inch. Supply pipes to 
batteries of fixtures are arranged according to the fol- 
lowing: 


March 31, 1928 





cele tae ieee on scectinnieathetginaaieseiigmaatiidilaaal eve 


\ 2° Vent from bottery of lavatories 















































Fig. 9 
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water closets on 114-inch supply. 
water closets on 1%-inch supply. 
water closets on 2. -inch supply. 
12 water closets on 2%-inch supply. 
20 water closets on 3 -inch supply. 
Twice the number of urinals or slop sinks are supplied 
from the above sizes of pipe. 


oo Ww 


Batteries of other fixtures are supplied according to the 


following table: 
Not more than 6 fixtures on %-inch pipe. 



































Not more than 10 /|+-——— : — —e | 
fixtures on  1l-inch | }» 
pipe. 

Not more than 16 
fixtures on 1%-inch 
pipe. | 

Not more than 25 
fixtures on 1%-inch 
pipe. 

Not more than 40 , 
fixtures on 2-inch 
pipe. 

In Fig. 1 it will be 
noted that expansion 
joints are used on 
both cold water and + 
hot water mains. — 
These joints are self- 
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FINISHED IN SPEAKMAN 
# CHROMIUM PLATE ~ 
THE LIFETIME FINISH 





























K 2637— Massive although ex- 
tremely graceful octagon shaped 
handles and escutcheons, all 
metal and finished in Speakman 
Chromium Plate. 


K5512—The new Artline Sink 
Fixture. Has integral stops, 
broached spindles and metal 
soap dish on a post. 


























K 4017 — Artline Mixometer 
Shower over the Dupont Tub 
Filler. Valves have renewable 
high seats, swivel discs and 
encased washers. 


HEN we brought out the Speakman 

Artline we felt that because it was 
entirely new we would, in the beginning, 
limit it to a few of our more popular types 
of showers and fixtures. However, the 
reception to the Artline was so enthusi- 
astic that we immediately made plans to 
furnish practically all types of Speakman 
Showers and Fixtures in these beautiful 
octagonal and hexagonal designs which 
add a new modern note to the bathroom 
whether in color or all-white. Now prac- 
tically the entire Speakman line can be 
furnished in Artline design. 


Being finished in Speakman Chromium 
Plate, Speakman Artline Showers and 
Fixtures have a rich and permanent silver 
platinum lustre which requires no polishing 
—wiping off occasionally with a damp or 
dry cloth is all that is necessary to keep 
them always looking new. 


We also have extended all-metal trim— 
handles and escutcheons, in regular 
Speakman design until it now embraces 
practically our entire line of showers, bath 
and lavatory fixtures. Speakman Chromium 
Plate, the lifetime finish, also made this 
development possible. 


SPEAKMAN :COMPANY 


WILMINCTON. DELAWARE 


CA ¥ 























K5017— Speakman Artline Unit- 
Acto Lavatory Fixture especially 
beautiful on the richly colored 
lavatory now becoming popular. 





K 4572—Artline Tub Filler can 
e used inconnection with either 
Speakman Artline Mixometer 
Shower or Artline Two- Valve 
Shower. 


SPEAKMAN SHOWERS ando FIXTURES 


LOOK 


IN THE SPEAKMAN 


CATALOG FOR. IT 
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O-B No. 10 line globe valve. 
sure up to 150 pounds. 
from 4 to 3 inches. 


For pres 
Made in sizes 





O-B No. 20 line Flexitite gate valve. 
For pressure up to 125 lbs. Made in 
sizes from 4 to 3 inches. 








O-B No. 30 line steam radiator valve. 
Made in sizes from 4 to 2 inches. 
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Jobber’s Salesman: “Did you know that since you ve 


been buying valves from us you’ve been sav- 
ing 15%? 


Contractor: “Hadn’t noticed it on the bills. 
I have, I sure would like to know it.” 


Jobber’s Salesman: “Well, then, take your pencil 
and paper and figure what. you pay for an av- 
erage size valve, and then deduct from that 
the 15% that you're Saving. 


Contractor: “Let’s see, now that figures .... yeah, 
here it is. It’s... .” 


Jobber’s Salesman: “Never mind telling me the 
amount, but now set down your labor cost for 
five minutes, and add to it your overhead. 


Contractor: “Say, that’s funny, the labor and over- 
head is about the same as 15% of the valve 
cost. Oh, I see what you mean. Your idea 
is that if I save five minutes in valve make- “up, 
it would be the same as a 15% reduction in 
my valve cost. 


Jobber’s Salesman: “Sure, that’s it, and now... .” 


Contractor: “Yes, and five minutes per valve is 
what I’ve been saving on make-up time ever 
since I started using your Ohio Brass Valves. 
I see the point. Much obliged.” 


But if 


Ohio Brass Company 
Mansfield, Ohio 
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equalizing, and made from seamless copper tubing, fitted 
with cast-iron or steel rings to control the expansion 
and provide equal distribution over each corrugation. 
These expansion joints are placed 150 ft. apart. 

In Figs. 5, 6, 7, 8, 9 and 10 we show elevations of some 
of the important sections of the plumbing in the main 
building. 
































3" 
een » 
2 
Sores Pot sink 
Vagelable | | 
Kitchen Drain- ocler > 
ed 
yi eet Pa 

(2) 3 3 No 2 Grease trap 





Fig. 12 


Perhaps a principal feature of interest is the manner in 
which the venting is done. Circuit venting is much in 
evidence. This type of venting is applied in the McKinley 
High School building, not only to the water closets, but to 
lines of urinals and lavatories also. This is particularly 


ad 


well shown in Figs. 7 and 8. 


~~ 


We note in Fig. 7 an error that appears on the archi- 
tect’s plans, the connection of the circuit vent on the line 
of lavatories into the vent stack at a point below the 
overflow line of the fixtures. Through such a vent con- 
nection waste is likely to flow into the vent piping. We 
have no idea, however, that such an error was made when 
it came to installing the fixtures. 

There is a_ point 








pen top, shown in Fig. 5 that 
LAT ft ° 

eats a | 2 is worthy of atten- 

Ly \ tion. The circuit vent 


is taken off the lower 
line of water closets 
between the last two 
fixtures, while in the 
case of the upper line 
the circuit vent does 
not rise until it has 
Fig. 13 passed the last fix- 








ture. The reason for 
the latter practice is that the foot of the vent is washed by 
the lavatory, whereas in the lower floor work the only way 
in which the washing can be done is to so connect that the 
last fixture on the line performs this work. This is a practice 
that should always be followed. There is only one excep- 
tion to it in these plans, and that is seen on the lowest line 
of water closets in Fig. 19. In this elevation we note that 
the two lines of lavatories are connected with unit vents 
rather than circuit vents. This is a very good method, 
but why circuit venting is not used we do not know, pos- 
sibly owing to some feature in the building construction 
that would make this method difficult. 

For those who are interested in the work which is ¢car- 
ried on in the Schoolmaster series, there is a feature 
shown in Fig. 10 which should be of value. It will be re- 
called that we have emphasized the fact that a principal 
advantage that isometric drawing has is that in one view 
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or Lower Heating Costs 


KEWANEE BSILER CORPORATION 


Kewanee, Illinois 


TRADE MARK 


WATER:‘HEATER 


KEROSENE HEATERS— 
WICK BURNER TYPE 


Quadruple coils of copper and the 
patented Kerogas Burner (Hot- 
stream is the only Water Heater 
licensed to use it) imsure the 
greatest efficiency. 


Lights instantly at the touch of a match 
—is noiseless, sootless and extremely 
economical. 


Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
9502 Richmond Rd, ‘Makers of Heaters that Heat” Cleveland, Ohie 
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LOW PRESSURE up to 50 lbs. 


Whatever you ’ve wished for in 


a Fan System Heating Surface 
you'll find in Aerofin! 


Non-Corrosive—Compact—Lightweight 
Encased Units, installed quickly and cheaply 


25 to 350 Ibs. 


gauge steam 
Continuous Seamless Tubes 
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EROFIN ete 
Tube-Plate Construction 


Bulletins upon request to Aerofin Corporation, 750 Frelinghuysen Ave., Newark, N. J. 
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every feature of the work may be clearly shown, 

whereas in straight mechanical drawing it is le aes | 

often impossible to show the complete work in J | Geskel Not hers thon 4 nang nuts 57 oH 

any single elevation. Fig. 10 shows an ex- —— Kent pipe 

cellent method often employed by architects to a Aye be | 

get around this difficulty. The work on the giher | SS aes i f Pe 

second floor, although shown as if it were in me ead| |\\Granse aed made chomb> ) pony torr and pple we | 

a single line, actually represents work that oc- mney mete | 

cupies three sides of a large toilet room. The Pe g = = eg ES | 

points at which the different groups of fixtures S N — @ S =a 

connect into the main stack are indicated on SS S Sicc | s PETES | 

the elevation. This makes a very neat method = 2 Lb | 

of telling the whole story in one mechanical \ ! s § Waste | 

elevation. | | | : i Roe ey | 
The principal feature of Fig. 11 is the line az 7 

of nine floor drains in the chemical laboratory. (4) i aeatalan i Ye | satan ee . 

These drains are at the ends of each work 

bench, and as we understand it, the receptacle Fig. 14 

itself is simply an increaser, which is caulked > 

into the trap. San — : —— 

: . , TRAP GENERAL DIMENSIONS IN INCHES TAPPINGS 

Fig. 12 shows a part of the work in the basement tallons A B C D E F G H CK UL Waste Water 

kitchen. The two chief points of interest here are the No: annem 1% 1888 5) ih, 38 Wie 6% 344 is 158 2 in % - 

kitchen drains and the grease trap. ot epee a) a J ea er 18% % M4 ® 1544 2 in. 4 in, 





A detail of the kitchen drain is shown in Fig. 13. This 
drain, likewise the laboratory drains and others for vari- sinks; Nos. 1 and 0 for boarding houses, large dwellings, 
ous uses, are made with a reducing fitting. ete. The entire cold water supply going to the domestic 

The grease trap is shown in detail in Fig. 14. The city hot water boiler is required to pass through the water 
of Washington is very definite in many of its specifications jacket of the grease trap. This insures a constant change 
for plumbing equipment, and this is true of grease traps. of cold water, which is necessary to the correct action of 
The lettered dimensions in Fig. 14 refer to the following the grease trap. 
table, and to be installed, grease traps have to measure up Fig. 15 shows several stacks serving various wash sinks. 
to these requirements: In Fig. 16 is shown the method of providing for garage 

Referring to the table, No. 3 grease trap is used for drainage, and in Fig. 17 is given a detail of the garage 
for dishwashing and pot (Continued on Page 44) 


dishwashing machines; No. 2 














in artistic design. McKeesport Radiators 
meet the most exacting requirements of 
owner and contractor altke. 


THE COLUMBIA RADIATOR COMPANY 





Gravity never fails 





—and the action of a Red 
Top Relief Valve is based 
upon the gravity principle. 
The valve is opened by 
pressure in the system—be- 
fore a danger point is 
reached. When the outlet 
has relieved the pressure, 
the force of gravity auto- 








Sectional view, Model 
No. 1 for domestic hot 
water supply systems. 














matically closes the valve. 
A Red Top Model No. 2, 
used as the basis for the 
Red Top Pressure System 
of hot water heating, re- 
lieves at 30 Ibs. 

A Red Top Model No. 1, 
used to protect domestic 
hot water supply can be set 
to relieve at 50, 75, 100 and 
130 lbs. Both valves bear 
the official approval of the 
Underwriters’ Laboratories. 
May we send you descrip- 
tive folders? 


Neptune Meter Company 
50 E. 42nd St. New York City, N.Y. 
Branch Offices in Principal Cities 


Red fop 





MCKEESPORT, PENNA. 


ee ee ee oo oo oe 











hy 
a 


‘ {  ><<«<«<<« <<< << 


>> OO Or > 


McKeesport 





Relief Valves 





RADIATION 











March 31, 1928 DOMESTIC ENGINEERING 41 





N the next two pages 1s a list 
of the distributors who are 
now presenting the Maddock 

idea to the trade. This is the most 
revolutionary, complete, effective 
idea ever devised to help the trade 
sell more and better bathroom 
equipment and make more money! It 7 
breaks all precedent! When your ‘of 
Maddock distributor’s representa- q 
tive calls on you, listen carefully 


Lt will pay you well / 
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Important 


See the Maddock full-page advertisement 
in the March 31st Saturday Evening Post— 


' the most forceful closet advertising that has eg 
H . = . . ad 
' ever been published, This is the first blast ne 
\ in a Campaign to educate the public to an , 


understanding of the vital health importance 
of really sanitary equipment in the bathroom. 





Watch this advertising work—and work with it! 
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THOMAS MADDOCK’S SONS CO., TRENTON, NEW JERSEY 
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DISTRIBUTORS OF THE 


ALABAMA 
N. O. Nelson Mfg. Co... . 


Birmingham 


ARKANSAS 
N. O. Nelson Mfg. Co...... Little Rock 


CALIFORNIA 


N. O. Nelson Mfg. Co. ....Los Angeles 
N. O. Nelson Mfg. Co... .. San Diego 
Holbrook, Merrill & Stetson 


San Francisco 


COLORADO 
Sullivan Fox & Co....... _. Denver 
N. O. Nelson Mfg. Co. ....Pueblo 

CONNECTICUT 

Plimpton & Hills Corp. _. Hartford 
C.S. Mersick & Co. _.New Haven 
Dimock & Fink Co... .. __ Stamford 

DELAWARE 
Speakman Co. Wilmington 


DISTRICT OF COLUMBIA | 


E.. G. Schafer & Co. _. Washington 
FLORIDA 
Mott Southern Co... ._. Jacksonville 
Monmouth Plbg. Supply Co..... Miami 
Mott Southern Co. .. _Miami 
Standard Supply Co.... .St. Petersburg 
Mott Southern Co. Tampa 
Tampa Plumbing Sup. Co. Tampa 


Monmouth Plbg. Sup. Co. 
West Palm Beach 


GEORGIA 
Mott Southern Co. Atlanta 
Barrett Supply Co. ... Augusta 








ILLINOIS 


Davies Supply Co....... .. Chicago 
National Plbg. & Htg. Sup. Co.. Chicago 


Weil-McLain Co..............Chicago 
S. Deschauer Co...............Cicero 
Field & Shorb Co.............Decatur 
Kinsey & Mahler Co........... Peoria 
INDIANA 
National Mill Sup. Co......Ft. Wayne 
Central Supply Co... ..... Indianapolis 
Knapp Supply Co.............Muncie 
South Bend Sup. Co...... .South Bend 
IOWA 
Chandler Pump Co... ...Cedar Rapids 
N. O. Nelson Mfg. Co...... Davenport 
L. H. Kurtz Co...........Des Moines 
Kretschmer Mfg. Co......... Dubuque 
Wigman Co................Sioux City 
LOUISIANA 
Kruebbe Co., Inc......... New Orleans 
MAINE 
Brown-Wales Co............. Lewiston 
Smith & Abbott Co..........Portland 
MARYLAND 
Hajoca Corporation.........Baltimore 
McArdle & Walsh..........Baltimore 
Reichard Supply Co....... Hagerstown 
MASSACHUSETTS 
Thompson-Durkee Co......... . Allston 
Brown-Wales Co......... _. Boston 
W. B. Hubbard & Sons Gan. Boston 
Collins Plbg. Supply Co...... Se 
Plumbers’ Supply Co..... New Bedford 
Robbins-Gamwell & Co. _. Pittsfield 
Ideal Supply Co. _. Salem 
Ideal Supply Co. Somerville 
Universal Sup. Co. . Worcester 





MICHIGAN 
Galloup Pipe & Sup. Co. .Battle Creek 
A. Harvey’s Sons’ Mfg. Co... . . Detroit 
Richards Mfg. Co.......Grand Rapids 
MINNESOTA 
Duluth Plbg. Sup. Co.......... Duluth 


.Minneapolis 
-Minneapolis 


Central Supply Co....... 
Cochran-Sargent Co...... 


Central Supply Co............St. Paul 
Cochran-Sargent Co........... St. Paul 
Manners-Motz Co............St. Paul 
MISSISSIPPI 
N. O. Nelson Mfg. Co......... Jackson 
MISSOURI 
Joplin Supply Co............... Joplin 


W.B. Young Sup. Co..... Kansas City 


Missouri Water & Steam Sup. Co. 
St. Joseph 


N. O. Nelson Mfg. Co....... .St. Louis 


NEBRASKA 
Western Supply Co......... 


NEW HAMPSHIRE 


_. Lincoln 


Manchester Sup. Co.......Manchester 
NEW JERSEY 
Seashore Sup. Co......... Atlantic City 
Sanitary Sup. Co................Avon 
Walworth Co................Bayonne 
Hajoca Corporation.......... .Camden 
W. V. Egbert & Co....... East Orange 
Bergen County Sup. Co..... Englewood 


Culbert Pipe & Fittings Co.. Jersey City 


W. V. Egbert & Co........Morristown 
W. V. Egbert & Co............ Newark 
Behrer & Co...........New Brunswick 
Central Supply Co.............Passiac 
Passiac Plbg. Sup. Co......... . Passiac 
Harris & Jaffe...............Paterson 
Warren, Balderston Co........ Trenton 
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IMPROVED MADERA 


NEW YORK 
Hoy & Co....................Albany 
The Hunting Co..............Auburn 
Prescott Supply Co....... Binghamton 


Simon Gasner & Sons Co... . . Brooklyn 
Rubin & Meyers Co., Inc. 

Far Rockaway, L. I. 
Nason Mfg. Co., Long Island City, L. I. 
Behrer & Co............Mineola, L. I. 
Dimock & Fink Co... .....Mt. Vernon 
United Plbrs. Sup. Co... New Rochelle 
Behrer & Co...............New York 
Dimock & Fink Co.........New York 
Nason Mfg. Co.............New York 
E. Schwartz Plbg. Sup. Co... New York 
John Simmons Co.......... New York 
E. Smolka Plbg. Sup. Co.. .. New York 
Standard Plbg. Sup. Co... ..New York 
United Plbrs. Sup. Co...... .New York 
Utica Plbg. Sup. Co...... . Ogdensburg 
The Hunting Co............ Rochester 
Liberty Plbrs. Sup. Co.. Stapleton, S. I. 
Pierce, Butler & Pierce Mfg. Corp. 


Syracuse 
Geo. H. Cole Sup. Co............ Troy 
Utica Plbg. Sup. Co.............Utica 
Hunting Sup. Corp......... Watertewn 
United Plbrs. Sup. Co... . White Plains 
United Plbrs. Sup. Co......... Yonkers 

NORTH CAROLINA 
Mott Southern Co...........Charlotte 
Tomlinson Co., Inc...........Durham 
Tomlinson Co., Inc........ Greensboro 
NORTH DAKOTA 
Cochran-Sargent Co............. Fargo 
OHIO 

Hardware & Sup. Co. . _. Akron 
Scioto Valley Sup. Co.. Canton 
The Merkel Bros. Co........ Cincinnati 
The Kennedy Co............Cleveland 
Geo. Worthington Co....... .Cleveland 
Scioto Valley Sup. Co...... .Columbus 
American Plbrs. Sup. Co... ... . Toledo 





OKLAHOMA 
Plumbers’ Sup. Co.............. Tulsa 
OREGON 
Bowles Co...................Portland 
PENNSYLVANIA 
Hajoca Corporation......... Allentown 
Hajoca Corporation. ...... Bethlehem 
Hajoca Corporation...........Chester 


Hajoca CorporationGermantown, Phila. 


Appleby Bros. & Whittaker Co. 


Harrisburg 

Fleck-Marshall Co..........Lancaster 

Hajoca Corporation.......... Lansdale 

Hajoca Corporation....... . Lansdowne 

Hajoca Corporation....... . Norristown 
American Tin & Terne Plate Co. 

Philadelphia 

Hajoca Corporation. ..... Philadelphia 


North Phila. Sup. Co... . .Philadelphia 
Shuster Plbg. Sup. Co.... . Philadelphia 
Tomlinson Co., Inc........ Philadelphia 
Anchor Sanitary Co........ Pittsburgh 
Bright & Co.................. Reading 


Hajoca Corporation.......... Reading 
Reddington & Judge.... ....Scranton 
Charles B. Scott Co..........Scranton 
Fleck-Marshall Co............. Warren 
Hajoca Corporation... .. . Wilkes-Barre 
Wyoming Sup. & Mfg. Co. Wilkes-Barre 
Fleck-Marshall Co... .... Williamsport 
RHODE ISLAND 
Thornley Supply Co....... . Pawtucket 
Brown-Wales Co........... Providence 


L. H. Tillinghast Sup. Co... Providence 
SOUTH CAROLINA 


_ Southern States Sup. Co.... .Columbia 


SOUTH DAKOTA 


Cochran-Sargent Co....... . Sioux Falls 





TENNESSEE 
Mills & Lupton Sup. Co. .Chattanooga 


N. O. Nelson Mfg. Co... . .. . Memphis 
TEXAS 

Clowe & Cowan.............Amarillo 

N. O. Nelson Mfg. Co..........Dallas 


Momsen-Dunnegan-Ryan Co. .E] Paso 


Axtell Co..................Ft. Worth 
N. O. Nelson Mfg. Co......... Houston 
Aspe (e...............:-5s ee 
Axtell Co.................San Angelo 
The Southern Co......... .San Antonio 
N. O. Nelson Mfg. Co...........Waco 
Axtell Co............... Wichita Falls 


N. O. Nelson Mfg. Co... Wichita Falls 


UTAH 
N. O. Nelson Mfg. Co. . Salt Lake City 
VIRGINIA 
Tomlinson Co., Inc. _. .Lynchburg 
Geo. G. Lee Co...... _. . Norfolk 
Tomlinson Co., Inc. _....Norfolk 
Tomlinson Co., Inc... ..... . Richmond 
WASHINGTON 
Bowles Co....................Seattle 
Tacoma Plbg. Sup. Co........Tacoma 


WEST VIRGINIA 
Trimble & Lutz Sup. Co... . . Wheeling 


WISCONSIN 
Murphy Sup. Co... . _Green Bay 
F. R. Dengel Mfg. Co... .. .Milwaukee 


Wisconsin Plbg. & Htg. Sup. Co. 
Milwaukee 


Wausau 


Wisconsin River Sup. Co. 
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It never forgets! 





The New Self-Cleaning 
McDonnell & Miller 
Duplex Boiler Feeder 











Write for New Bulletin 


McDonnell & Miller, 400 N. Michigan Ave. 
Chicago, III. 




















NOTICE 
Flags makes 


Malleable Fittings 


and sells them to 
the jobbers 


Many Plumbers Ask for Them 


STANLEY G. FLAGG & COMPANY, Inc. 
1421 Chestnut St., Philadelphia, Pa. 
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Patent Plumbing Fixtures 


and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets—Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes — Liquid Soap Fixtures, etc. 

Manufactured and Sold Exclusively by 


THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St. CHICAGO 























There’s a Burnham 
Boiler for Every 
Heating Purpose 

Send for our new catalog 

No. 67. 

[It lists our boilers, radiators 

and supplies. 


Representatives in all principal cities 
of the United States and Canada. 


Irvington, New York. 
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Fig. 15 


intercepting trap, as called for by the Washington plumb- 
ing code. 

There are few cities in the country which have made 
such endeavors to put plumbing practice on a high plane 
as has Washington, under the guidance of its chief plumb- 
ing inspector. 
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At various times we have shown in these columns fea- 
tures of novel interest originating in Washington, among 
them the Washington ‘‘Pilot’’ Drawing, the set of isometric 
elevations showing bathroom layouts, etc. 

Again we express appreciation of the assistance given 
us by Messrs. McGonegal and Harris, in presenting this 
illustrated description of the McKinley High School. 
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Fig. 17 
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Fig. 352, Standard Bronze Swing Check Valves and Fig. 370, Standard Bronze 
Gate Valoes on boiler feed pumps, Ritz Carlton Hotel, Boston, Mass. 


Are your customers ‘“‘for’’ you 
or ‘“‘against’’ you when the topic 
of plumbing and heating crops up 
in conversation? 


The answer is important. 
Nothing quite takes the place of 
favorable word-of-mouth pub- 
licity as an open door to new 
business. And the contractor 
can no more afford to take 
chances on the equipment he in- 
stalls than on the men he picks 
to install it. 


He takes no chances if he installs 
Jenkins Valves. Jenkins Valves 
put in a good word for the con- 
tractor every time—by their per- 
formance. And by the fact that 
they are widely known as valves 
made to the highest standards. 


Jenkins standards — for over 
sixty-four years—result in valves 


rs 
r\ 










Do they put in 


a good word for you? 


made for the maximum service 
not merely the average. Metals 
are analyzed before and after 
casting, design provides for 
strength in every detail, and the 
valves are given a wide margin 
safety test before they are pro- 


nounced O. K. to leave the 
factory. 
The Jenkins ‘“‘Diamond”’ and 


signature identify Jenkins Valves. 
Make sure all your men are 
familiar with them. 


JENKINS BROS. 


80 White Street.... ..New York, N. Y. 
524 Atlantic Avenue........ Boston, Mass. 
133 No. Seventh Street... . Philadelphia, Pa. 
646 Washington Boulevard.....Chicago, IIl. 


JENKINS BROS., LIMITED 
Montreal, Canada London, England 


FACTORIES: 
Bridgeport, Conn. Elizabeth, N. J. 
Montreal, Canada 


Always marked with the" Diamond" 


enkins \ 


SINCE 1664 


alves 


ee 








Fig. 370 
Screwed Jenkins Standard 
Bronze Gale Valve 





Fig. 352 
Jenkins Standard Bronze 
Swing Check Valve, 
Screwed 














Fig. 700 
Jenkins Modulating Valve 


Fig. 701 
Jenkins Thermostatic 


Return Trap 








Fig. 325 
Jenkins Phar Fins Body 
Gale J ‘aleve, Se rewe d 











Mention Domestic ENGINEERING when writing advertisers. 
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Highest Grade Repulsion Induo- 
tion vertical ball bearing motor. 














All types of motors interchange- 
able on any unit. 








Accurately machined parts— 
absolutely interchangeable. 











Impeller shaft assembly carried 
on independent Ball Thrust. 














Flexible coupling drive — no 
stresses on motor bearing. 








Extra long pump bearing with 
stuffing box and cap—a proven 
success, 








All cycles—also D. C. motors— 
no extra charge. 





Finished in Udylite, the most 
durable and attractive rust-proof- 
ing known. 











Built to fulfill all requirements 
of sump pump duty quickly, 
thoroughly, economically. 














Flexible assembly — extra 
lengths up to 7 feet at very 
small cost. 











Full cooperation to all Rathbun 
dealers at any and all times. 





Last but not least, guaranteed 
to Satisfy. 


Mention Domestic ENGINEERING when writing advertisers. 
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AMONG MANUFACTURERS, WHOLESALERS AND SALESMEN 








PLANS READY FOR NINETEENTH ANNUAL 
CONVENTION OF N. P. S. A. 

The nineteenth annual convention of the National Pipe 
and Supplies Association will be held in Detroit, Mich., 
May 21, with headquarters at the Hotel Statler, as pre- 
viously mentioned in these columns. The organization 
plans for this convention have now been completed, ac- 
cording to announcement just issued by C. F. Harvey, 
general chairman of the Detroit convention committee. 
Monday, May 21, has been set aside as golf outing day for 
members, manufacturers and guests. A special program 
for the ladies is scheduled for Monday and Tuesday. 





THE MANAGEMENT OF THE NEW WOLFF CoO. 

In connection with the organization of the Wolff Co., 
which recently purchased the business of the Wolff Manu- 
facturing Corp. of Chicago, it is interesting to note that 
thirty-five department heads, executives and foremen of 
the old concern are now participating in the control and 
management of the business. Gradually every member of 
approximately 1,000 employees will be given an opportu- 
nity to share in the profits of the company in addition to 
their wages. Among the employees are several who have 
labored in the plant for more than a third of a century. 
Some of these men and the number of years employed are: 
Adolph Frech, chief pattern maker, who has been in the 
plant 43 years; Herman Heidtman, assembler, 45 
years; Frank Riorden, department foreman, 44 
years; John Bees, foreman brass tubing department, 36 
vears; Peter Molls, assembly foreman, 36 years, and John 
Loudin, foreman of the enamel department, who has served 
the company about 33 
have gained a place at the council table of management. 

As mentioned before in this column, the officers of the 


brass 


stores 


years. Now these old employees 


new company are: Wm. J. Woolley, president; Wm. T. 
Mahoney, vice president in charge of production; Henry 
I. Warden, vice president: Arthur H. Jolliffe, secretary, 
and O. P. Decker, treasurer. 
J. L. MOTT TRON WORKS TO MOVE MAY 1 
The J. L. Mott Iron Works, the sales subsidiary of the 


J. L. Mott Co.. Inc., will move its offices and showrooms in 
New York City from Fifth 
new building at 369 


avenue at Seventeenth street 


to a Lexington avenue, which is at 


Forty-first street. This building will be known as the 
Mott building and the company will move in on May 1. 


An elaborate showroom is being fitted up on the ground 
floor, with several model bathrooms. Another floor of 
the showroom will be devoted to kitchen equipment, ma- 
rine plumbing and hospital equipment. 

J. L. Mott, 3rd, will be in charge of the New York offices 
and territory, which now includes all northern New Jersey. 
Harry J. Carey has been appointed sales manager for the 
district, and has assigned the Westchester county section 
to Fred G. Merkle. Melville C. Reid will continue to serve 
the architects in Westchester, while Fred T. Limbert and 
Willard Berrien have been transferred from company 
branches in other cities to northern New Jersey. 
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The J. L. Mott Co., Ine., is a consolidation of the J. L. 
Mott Co. of New York, N. Y., and Trenton, N. J., and 
Laib Co. and Columbia Sanitary Mfg. Co., both of Louis- 
ville, Ky., as reported in these columns some time ago. 
With the reorganization the merged companies, the 
name of the Columbia Sanitary Mfg. Co. disappears, and 
it is now operating under the name of the J. L. Mott Co., 
Inc, 


of 


EXHIBIT AT TRENTON ARCHITECTS’ SHOW 

Several firms took advantage the opportunity that 
the Architects’ Show in Trenton, N. J., gave to display 
plumbing and heating equipment at the Stacey Trent Hotel 
beginning February 2 The 
six booths, covering a fair range of the field, and showing 


of 


during the week 7 result was 


the newest types of equipment, especially of fixtures and 
heating goods. 
The Walker Dishwasher Corp., Syracuse, N. Y., had a 


display of dishwashing machines. Frank Perlstein, Tren- 


G..H. Supply CO, 
NATIONAL a0;ATOd COMP, * 





Severnl parts of the exhibit of the G. and H. Supply Co. 
the Trenton Architectural Show 
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ton plumbing and heating contractor, made oil burners 
manufactured by the May Oil Burner Corp., Baltimore, 
Md., the feature of his exhibit. 

The G. & H. Supply Co., Trenton wholesalers, had the 
largest booth in the plumbing and heating lines. Mr. 
Harris, who was in charge, showed boilers manufactured 
by the National Radiator Corp., Johnstown, Pa., a very 
attractive display of American Brass Co., Waterbury, 
Conn., products, a line of colored enameled ware made 
by the Kohler Co., Kohler, Wis., showers and brass goods 
manufactured by the Speakman Co., Wilmington, Del., 
vitreous china from the potteries of the Trenton Pot- 
teries Co., Trenton, and also had a showing of the first 
porcelain ware in color made by the same company. 

Thomas Maddock’s Sons Co., Trenton, had an exhibi- 
tion of vitreous china ware, and the J. L. Mott Co., Tren- 
ton, made a typical bathroom the basis of its display. A 
second display of boilers was of some of the types manu- 
factured by the International Heater Co., Utica, N. Y., 
the booth being maintained by the Sanitary Equipment Co. 





PROPOSED COMMERCIAL STANDARDS FOR PIPE 
NIPPLES 

The following proposed commercial standards for pipe 
nipples have been worked out by the Pipe Nipple Stand- 
ards Corp., 400 North Michigan boulevard, Chicago, and 
the bureau of standards at Washington, D. C. The first 
named organization, which is headed by Julian Armstrong, 
is desirous of securing the opinions of non-members of 
the corporation in regard to the proposed standards, which 
are as follows: 

1. Pipe nipples shall be made only from new, full 
length (or short lengths shipped direct from mill) tested 
and full weight pipe free from buckles, bends, kinks, 
cracks, laminations, imperfect welds, rust, injurious sand 
marks or any other defects which might affect its strength 
or serviceability. 

2. Outside diameter variations of the pipe from which 
the nipples are made shall be in accordance with Federal 
Specifications Board specification No. 162a. 





Table I 
Taper Pipe Thread Dimensions 
1 2 3 4 5 6 7 8 
Nominal No. of Depth 
Sizeof Threads O D Li Le Eo E; 
Pipe perInch Thread 
Inches Inches Inches Inches Inches Inches Inches 
14 27 0.02963 0.405 0.180 0.26385 0.36351 0.37476 
4 18 04444 540 200 40178 47739 48989 
34 18 04444 .675 240 .40778 .61201 62701 
l6 14 .05714 840 320 .53371 75843 77843 
34 14 05714 1.050 339 .54571 .96768 98887 
1 11% 06957 1.315 .400 . 68278 1.21363 1.23863 
114 11% 06957 1. 660 420 70678 1.55713 1.58338 
14 11% .06957 1.900 420 .72348 1.79609 1.82254 
2 11% 06957 2.375 .436 75652 2. 26902 2. 29627 
2% 8 10000 2.875 682 1.13750 2.71953 2 76216 
3 8 . 10000 3.500 766 1. 20000 3.34062 3.38850 
3% 8 . 10000 4.000 821 1.25000 3.83750 3. 88881 
4 8 . 10000 4.500 844 1.30000 4 33438 4.38712 
5 8 . 10000 5.563 937 1.40630 5.39073 5.44929 
f . . 10000 6.625 958 1.51250 6.44609 6.50597 
8 8 . 10000 8 625 1.063 1.71250 8 43359 8 50003 
10 8 . 10000 10.750 1.210 1.92500 10.54531 10. 62094 
12 8 10000 12.750 1.360 2.12500 12.53281 12.61781 


Note: The dimensions of Pipe Threads are expressed in inches to one one-hundred thou- 
sandth (0.00001) of aninch. While this is a greater degree’of accuracy than is ordinarily used, 
the dimensions are so expressed in order to eliminate errors in computing values for points 
other than those given. 





3. Weight variations of the pipe from which the nip- 
ples are made shall be in accordance with Federal Speci- 
fications Board specification No. 162a. 

4. Pipe nipples shall be threaded on both ends in ac- 
cordance with Federal Specifications Board specification 
No. 238. 

5. Where straight pipe threads are specified, the fol- 
lowing shall apply: 

(a) The sizes and basic dimensions of straight pipe 
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Exhibit of the Van Denberg Supply Company at the “Own 
Your Home” Show held in Rockford, Ill., March 12 to 17 


threads shall be as given in columns 1, 2, 3 and 8 of 
Table 1. 

(b) Diameters of straight threads. The basic pitch di- 
ameter of the straight thread shall be equal to the diame- 
ter at the gaging notch of taper pipe thread plug gage, 
and shall be determined by the following formula: (See 
symbols in Table 2.) 





Table 2 
E.= Pitch diameter of thread at end of pipe. 
— D—(0.05D+1.1)p. 
D —Outside diameter of pipe. 
Le—Lenegth of effective thread (threads perfect at root). 
= (0.8D+-6.8)p. 
Depth of thread=0.8p. 
E:— Pitch diameter of thread at gaging notch. 
= Ko+ 0.06251. 
Li— Normal engagement by hand between external and inter- 
nal threads. 
P = Pitch of thread. 





E,—D—(0.05 D+1.1) P+0.0625 L, 

6. Gages used for inspection shall not vary from the 
basic dimensions more than one-half turn either way. 
Proper allowance shall be made for any such variation in 
using the gage. 

7. The thread is within the extreme tolerance in the 
case of internal threads when the plug gage notch is within 
1% turns of the coupling or fitting face, or if chamfered, 
at‘the bottom chamfer, when screwed in tightly by hand. 
In the case of external threads, the small end of the ring 
gage shall be within 1% turns of the end of the pipe when 
screwed on tightly by hand. 

8. Nipples shall be properly chamfered and reamed. 

9. Nipples shall be full length with a tolerance not to 
exceed 1/16 of an inch under or over the specified length. 





NEW YORK CHAPTER NO. 2 OF N. A. P. H. S. ELECTS 
THREE OFFICERS 

The board of directors of New York Chapter No. 2, Na- 
tional Association of Plumbing and Heating Salesmen, an- 
nounced at the March monthly meeting, held at the Hotel 
Pennsylvania, New York City, that it had selected three 
new officers to succeed those who had resigned, who will 
serve until the annual election of the Chapter. These 
include Joseph Spivak, of Mayer Malbin, president, Wil- 
liam F. Weber, Ideal Sales Co., vice president, and Joseph 
Hanrahan, of Richard Doud, secretary. Louis Stroh con- 
tinues as treasurer. One new member of the board of 
directors, William Conlin, of National Radiator Corp., was 
appointed. 

Little business was transacted at the meeting, practi- 
cally all of the time being devoted to a discussion for the 
good of the association and the industries it represents. 
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United Lead 
Pipe is put up 
in coils and on 
reels. 




















asily Handled- 


Lead Pipe is easy to handle. Coming 
in convenient coils as it does, the men 
on the job find it a simple task to 
String it wherever they want it with- 
out making numerous joints and cuts. 


The contractor finds it economical to 
Store and easier to haul. Time is 
Saved and better work is done. 


Besides these highly important features 
lead pipe is the only sure means to an 
everlasting installation. 
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Mention Domestic ENGINEERING when writing advertisers. 
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ATIONAL 
PROVIDES 
THE 





THINGS 
YOU WANT 


nf} 
t* ‘ hi ;  -:  D tg 
CLARK BUILDING, PITTSBURGH 
Arch. and Eng., Hoffman-Henon Co. Htg. Cont., Geo. H. Soffel Co. {Aero Radiation} 


~A COMPLETE LINE 
-COMPETENT SERVICE «9.926 
~UNIT RESPONSIBILITY ‘© 3S2-;* 
You want a line comprehensive enough to fill any heating ‘need. oe AS LS Se 
National provides it. National offers equipment and demonstrated 


dependability. National points to performance over a period of 
many years on heating applications of every character. 








You want service in its broadest sense. National renders it, 
through its tremendous plant capacity—its strategically located 
district offices—its vast distributing system. 


You want a responsibility that does not quibble or compromise. 
National accepts it. National, today, offers the resources of six 
long-established boiler and radiator companies—individually and 
in combination. It is NOW a united responsibility. 


The three things you need most are all assured when your heating 


requirements are left to the National. 


NaTIONAL Rapviator CorPorRATION 


Ten Plants devoted to National Service through these Branch Offices and Warehouses: 
Baltimore, Md.—2622 Frisby Street; Boston, Mass.—-93-97 Oliver Street; Buffalo, N. Y. 
—~McKinley Building, Delaware Avenue; Chicago, I1l.— 2445 N. Keeler Avenue; Cleve- 
land, Ohio— 935 E. 63rd Street; Cincinnati, Ohio—Spring Grove and Elmira Avenue: 
Indianapolis, Ind.—57 S. Bolton Avenue; New York, N. Y.—55 W. 42nd Street; Johns- 
town, Pa.— 221 Central Avenue; Philadelphia, Pa.—121 N. Broad Street; Pittsburgh, 
Pa.— 1509 Arrott Building; Richmond, Va.—3032 Norfolk Street; Washington, D. C. 
—2205 Fifth Street, N. E. 
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Personal Mention | |pps=pzpesnemmemoonoccccreccocoons 


Albert H. Evans, for the past two years vice president 
and sales manager of Wigman Co., wholesalers of plumb- | 
ing and heating material, Sioux City, Ia., is severing his | 
association with this concern. Mr. Evans came to Sioux 
City from Kansas City, Mo., where for twenty years he 
had served the W. B. Young Supply Co., beginning as an 
errand boy. He has filled practically every position in the 
wholesale plumbing and heating business, and has a wide 
circle of friends among manufacturers, wholesalers and 
the trade in general. Mr. Evans is returning to Kansas 
City to engage in business for himself. 

















Stephen P. Hackley, sales manager of the Belknap Man- 
ufacturing Co., Bridgeport, Conn., was in Chicago last 
week on a business trip which included stop-overs at sev- 
eral of the leading jobbing centers between Bridgeport 
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j 
= 
and Chicago. * 
Fred Mortensen, formerly connected with the Chicago . 
metal sales department of the Eagle-Picher Lead Co., Cin- » 
™ 





= 
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cinnati, Ohio, has been transferred to the Cincinnati sales | 
force and will represent the company in Michigan, In- | 
diana, Southern Wisconsin and Illinois. 

E. W. Felt, of the American 
Radiator Co., 40 West 40th 
street, New York City, has re- 
cently been made sales super- 
visor. Mr. Felt, whose office 
is in the American Radiator 
Building at the above address, 
has been identified with the 
sales organization of this con- 
cern for a number of years. 
He will be in charge of Pas- 
saic and Bergen counties, 
N. J., as well as Rockland, 
Orange and Sullivan counties, 
N. Y. 

Arthur Schachtel of the 
Glauber Brass Mfg. Co., Cleve- kK. W. Felt 
land, Ohio, left recently on | 
an extended business trip through the South, and expects | 
to be gone about two months. | 








RUNDLE WARE 
ENDS THE SEARCH 


Women in their eternal search for 
beautiful things for their homes 
instinctively stop in the Rundle 
display room. The glistening 
white surfaces and graceful de- 
signs give the desired charm to 
theirhomes. The practical sizes, 
shapes, and labor saving conven- 
iences appeal to them at once. 
Discerning women appreciate the 
up-to-dateness of the entire line. 
The Rundle policy protects the 
dealer — creates good-will and 
friendliness—-the essentials of 
progressive business relations. 


New Booklet Free 


This new Rundle 
Booklet will ac- 
quaint you with the 
Rundle line and the 
Rundle policy. 3? 
pages—26 illustra- 
tions—-some in 4 
colors. A request 
on your letterhead 
will bring it by 
return mail. 








L. L. Smith, who has been advertising manager for Koh- 
ler Co., Kohler, Wis., has been appointed director of ad- 
vertising, and Reuben Angelbeck, who has been doing 
special work in connection with showrooms around the 
country, has been made advertising manager. 

EK. W. Fulton, formerly works manager and for some 
time in charge of sales for the Oswego Tool Co., Oswego, 
N. Y., has just been appointed general manager of this 
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concern, 

Joseph L. Fritz, veteran Philadelphia manufacturer's 
representative, recently returned from a six weeks’ trip 
abroad. Mr. Fritz, who was accompanied by his family, 
visited both Italy and France. 





Rundle Mfg. Co. 
Milwaukee $: Wis. 


RUNDLE 


PLUMBERS SANITARY ENAMELED WARE 


Joseph Styler will cover Union county, N. J., for Pierce 
& Tredinick Co., 200 Frelinghuysen avenue, Newark, N. J., 
it is announced. 

H. H. Leitch, Jr., has been placed in charge of the in- 
dustrial department of the G. & H. Supply Co., Trenton, 
N. J., wholesaler of plumbing and heating supplies. Mr. 
Leitch formerly was with the Walworth Co. 





Gilbert Rosenthal, formerly a New York manufacturers’ 
agent, has recently moved to Chicago where, from head- 
quarters at 15 East Ohio street, he will cover Northern 
Illinois, Wisconsin and Minnesota, representing M. P. 




















MUMXM RRM MMMM MK RENE MARR MRAM MRM MW Ag 














OOOO OO OOOSOEOSSOSOSCO SOOO OO SOA SOOCOSOCOSOSO POSSESS SOOO OO SOOO SCH SCOSCOCOSOSOSSHSOCOOCPCOCOSCOCOCPCAC ASHP HOPCHSKCHCHSHSHSHSSHSSSSHSSSSOSSSSHSSSSOSHOCOOO OOO RASA AAS KKK RO 
































L220.6066660.0 04 LAZAAZASAALA 




















DOMESTIC 


ae | 
ho 

















Capitol Renewable Disc Valves 


Worn disc can be replaced with a new one in a 
few moments. Bonnet ring and pack nut being 
of malleable iron are easily removed without 
damage. Valve may be repacked under pres- 
sure when fully opened —Ask your wholesaler. 


Michigan Smelting and Refining Company now operating 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS 
AND PLUMBERS’ BRASS GOODS 


=—_DETROIT, MICHhS> 











VERTITANK WATER SYSTEM 





Automatic Semi-Automatic Hand Operated ; 





Electric Water Systems 


For Shallow or Deep Wells 






Filters Septic Tanks 






Let us send you new Price Sheet 
and all details on Duro Finance 
Plan which makes sales easy. 






The Duro Company’ 


600 Monument Ave. Dayton, Ohio 








AUTOMATIC WATER SOFTENER 








3 Times the Profit! 


Every time you sell a Whale-bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer. 


ee 


PWHALE-BONE-ITE sat 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO | 























B.&B. Plumb'ng & Heat:ng Co. 
of Detroit, Michigan, says: 


We have been selling and in- 
stalling EverHot Heaters for the 
past 7 or 8 years and that should 
be sufficient proof that we think 
it is the best automatic water 
heater. The EverHot policy of 
selling only through the Plumbing 





Trade is to be heartily recom- 
mended and every Master Plumber 
should encourage you by selling 
your products.” 


ww erHot Veater Co. 





Detroit. Michigan 
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| Berglas Mfg. Co., 
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Brooklyn, N. Y., Hudson Brass Works, 


Brooklyn, N. Y., and Frank Bros. Mfg. Co., New York 


| City. 


William P. McCoy, who was for eleven years connected 
with the sales promotion department of the Welsbach Co., 


| Gloucester City, N. J., and later for three years sales man- 





i 
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William P. MeCoy 


ager of the gas range division of the Abendroth Bros., 
Port Chester, N. Y., has just been appointed general sales 
manager of the Cleveland Gas Burner & Appliance Co 
Cleveland, Ohio. 





TO STANDARDIZE HACK SAW BLADES 

The manufacturers of hack saw blades have requested 
the division of simplified practice, Department of Com- 
merce, to call a general conference of manufacturers, dis- 
tributors, users and other groups interested in this com- 
modity, for the purpose of developing a simplified practice 
recommendation covering stock sizes. The manufacturers 
have recommended and unanimously approved the follow- 
ing simplified list, and this will serve as the basis for dis- 
cussion at the conference, which is to be held on April 12 
at Room 703, Commerce Building, Pennsylvania avenue 
and Nineteenth street, Washington, D. C.: 


Hand Hack Saw Blades, Both Flexible and Hard 


—___—_——_——_Inches—___—__ 

Le wiih Width Thickness Number of teeth per inch 
8 1s 025 18, 24, 32 
0 ly 025 14, 18, 24, 32 
12 li, .025 14, 18, 24, 32 
12 2s 025 14, 18, 24 

Power Hack Saw Blades, All Hard 

— Inches — - 

Length Width Thickness Number of teeth per inch 
12 om £082 14, 18 
12 3% 032 14, 18 
12 a 049 10, 14 
12 l 049 10, 14 
14 fe .049 10, 14 
14 I 049 10, 14 
14 1 065 8, 10 
17 I 049 10, 14 
17 | 065 8, 10 
1s 1% 065 8, 10 
20) 1% 065 8, 10 
24 1% 065 6, 10 


Note: This program 


the high speed blades, 


blades. 


does not apply to what is known as 
and is limited to standard tungsten 
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Points of 
DISTINCTION 


PENBERTHY AUTOMATIC ELECTRIC 


SUMP. 
BUMP 





4 








l Any convenient light 
socket, wall plug or 1” 
conduit. 











2 Repulsion induction, 
vertical type ball bearing 
motor impregnated to re- 
sist moisture. Any stand- 
ard electrical specifica- 
tions. 


7 Large strainer area 
well above possible sedi- 
ment deposit at bottom 
of sump. 


8 High efficiency ma- 
chined brass open impel- 
ler of Penberthy design 
—powerful enough to 
raise water 18 to 20 feet. 
No pump packing to leak, 
bind or renew. 


3 Mercury type switch, 
specially designed to as- 
sure dependability of 
operation. 


Fully inclosed Tobin 
Bronze impeller shaft 
held to perfect alignment 
and supported by spe- 
cially designed ball bear- 
ings—motor shaft reliev- 
ed of all undue strain. 


COPPER AND BRONZE 
CONSTRUCTION 
THROUGHOUT 





2 Bronze adjusting ring 
easily set to govern pos- 
ition of water level at 
which pump starts. 





6 Specially built leak- 
proof copper float sliding 
freely on supporting col- 
umn—sensitive toslight- 
est difference in water 
level. 


5 ¢ L 


PENBERTHY INJECTOR COMPANY 


sWue? =DETROIT Sea? 
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Testing a lavatory for fit and 
operation —this saves lime 


Qi 


on the job and virlually 


eliminates rejections. 
“€ P 











Plumbing Fixtures—Tuned and Groomed— 
On Our Time—Not Yours 


All Clow Plumbing hasbeen rejection. Clow equipment 
carefully checked and tested is groomed for immediate 
before iteverleavesthe shop. action. 


It is set up according to spe- 
cifications and tested under 
full water pressure. Clow 
tuned-up plumbing means 
perfect-working installations. 


And Clow plumbing is care- 
fully checked for appear- 


Clowinstallations make plain 
sailing. Batteries line up with- 
outa hitch. Enamel surfaces 
gleam free from cracks or 
checks. Valves and brass are 
in smooth working order. 


Clow tuned and groomed 





ance. Surfaces are 
examined under a 
strong electric 
light—no imper- 
fection can escape 
detection —— and 


plumbing fixtures 
save time and re- 
jects on the job. 


They mean better, 
faster installations. 











on our time—not yours 


JAMES B. CLOW & SONS, 201-299 N. Talman Avenue, Chicago 
Sales Offices in principal cities 


Diy Myf flllpy yf yy Wf 
J . «, FF GF% 
Wy 7 £4 YG 7 
PREFERRED FOR EXACTING PLUMBING SINCE 1878 
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PITTSBURGH SALESMEN DISCUSS PLANS FOR 
NATIONAL CONVENTION 

The regular monthly meeting of the Pittsburgh Chapter 
No. 9, of the National Association of Plumbing and Heat- 
ing Salesmen, was held at the William Penn Hotel, Pitts- 
burgh, Pa., on Friday evening, March 2. Following the 
usual dinner, President J. E. Mechling introduced National 
President Wm. Weber, who gave a most interesting talk 
on the plans of the National Association. He pointed out 
the work being done to acquaint the manufacturers and 
jobbers with the ideas of the association and what they 
are trying to do by sending out bulletins and circulars. 

Mr. Weber stated that he hoped that the national con- 
vention, to be held at Pittsburgh on May 31, June 1 and 2 
would be the most successful one ever attempted, and 
that judging from the plans already made by the Pitts- 
burgh Chapter, he believed that it would be. 

A vote of thanks was given Mr. Weber for his many 
helpful suggestions. Frank P. Murphy of Cleveland, di- 
rector of the National Association, made some very inter- 
esting comments on how the Cleveland Chapter was 
progressing. 

The convention committees made their reports, and, 
judging from these, the convention should be a splendid 
success. Arrangements have been made for a smoker, the 
convention ball, a sight seeing trip for the ladies, trips 
through several of the manufacturing plants, and many 
other affairs of interest. 

It was also voted at this meeting that the Pittsburgh 
Chapter go on record as adopting the standards of prac- 
tice. 

On Saturday noon March 3rd another meeting was held 
at the Wm. Penn Hotel for the discussion of convention 
plans. While this meeting was called especially for the 
convention committees, it was attended by many of the 
other members. 





ANNOUNCE RESEARCH CONTRIBUTORS 


The American Society of Heating and Ventilating Engi- 
neers has announced the list of 1928 contributors to its 
research laboratory fund. The list includes 33 manufac- 
turing firms, an association of manufacturers, three heat- 
ing and piping contractors’ associations and a firm of 
heating and ventilating engineers. The contributors in- 
clude: 


Aerofin Corp. Hk. & P. Contractors St. Louis 
American District Steam Co Assn. 
Athey Co. Illinois Engineering Co. ,. 


American Blower Corp. 
Barnes & Jones. 


Iig Eleetric Ventilating Co. 
Industrial Planning Corp. 





Dr. A. G. Bryant. 

tuffalo Forge Co. 

Campbell Metal Window 
Corp. 

Carrier Engineering Corp. 

The Celotex Co. 

Common Brick Mfrs. Assn. 

Chicago Master Steamfitters 
Assn. 

Dole Valve Co. 

D. & T. Mfg. Co. 

¢. A. Dunham Co. 

Fulton Sylphon Co. 

Hoffman Specialty Co. 

H. & P. Contractors New 
York Assn. 


Jaros & Baum. 


Johnson Service Co. 
Kewanee Boiler Corp. 
Modine Mfg. Co. 
McAlear Mfg. Co. 

Nash Engineering Co. 
National Regulator Co. 
J. J. Nesbitt Co. 

Pacific Steel Boiler Corp 
Powers Regulator Co. 
Reading Heater & Supply Co. 
teed Air Filter Co. 

B. F. Sturtevant Co. 
Taylor Instrument Cos 


Trane Co. 


Warren Webster & Co. 
York Heating & Vent. Corp. 





BUY YOUR OWN HOME SHOW IN BROOKLYN 


The sixth annual Buy Your 
Ivn, N. Y., will be held in 


Own Home Show of Brock- 
the Twenty-Third Regiment 


Armory in that city, April 16-21, it is announced. A large 
number of plumbing, heating and refrigerating exhibits 


are promised. 
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WISECO Str ai ight ki ight TUB FILLER 


Extra Heavy 
Red Metal 
Valves 








Brass or Galv. 
Pipe Assembly 


~ o 8” Centers 


Ask your 
al Jobber for 
No. 8211 














A Quality Fixture at a Competitive Price 
«wo J. B.WISE, Inc., Watertown, N.Y. co 








Bathwhite /revities 


Selling such wholesalers as Kellogg-Mackay, N. O. Nelson 
Mfg. Co., Noland Co., M. Stulsaft Co. and the rest in the 
big family is an achievement. It was comparatively easy 
to sell them BATHWHITE because BATHWHITE sells 
itself. When these jobbers saw BATHWHITE they saw 
the answer to the “all-white” bathroom problem—and 





they stocked at once—trust jobbers to recognize a good 
‘“‘buy"* when they see it. That's why we say “ask your 
jobber” about BATHWHITE Closet Fittings—he knows 
about the “‘tests’’ and the guarantee behind them. E. H. 
Titchener & Company, Binghamton, N. Y. 











MYERS WATER SYSTEMS 


For Homes, Farms, Public 
or Private Institutions. 


Small capacity, hand operated systems for shallow or 
deep wells and cisterns, medium and large capacity 
outfits for operation by engine or motor, auto- 
matically controlled electric house pumps and 
direct water systems that do not require a pressure 
tank make up the Myers line which has over fifty 
years of pump building experience behind it to 
guarantee dependability and satisfactory service. 
Catalog No. HP24 shows 
complete line. Ask for 
your copy today. 












The a Veen F 

‘ &. sn” © , oi, ae 
& BRO. CO. Se oa 
Ashland, Ohio 
Pumps, Hay Tools and Door Hangers 








SUPER-TURBINE S 


PUMPS 


Only one moving part’ 


m A LIFE-TIME OF SERVICE/ = 
Dealers: Send for No. 83 Butletin:! 


DPECATUR Pt AEP COMPANY 


632k. Cerre Gordo St... Deeatur. Et. 
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Your Jobber Can fy You 


PROVIDENCE FITTS 





7 Water Street, Boston, Mass. w Yor] 
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TIME-PAYMENT PLAN EXPLAINED TO SAN 
FRANCISCO SALESMEN 

Where the modern banking institution steps in and 
lends invaluable aid to the plumbing and heating con- 
tractor, was explained at the March 6 meeting of the San 
Francisco Chapter of Plumbing and Heating Salesmen. 
Thomas B. Mixter of the Standard Sanitary Manufacturing 
Co., acting as chairman, provided his fellow-members with 
a highly constructive program, which included a talk on 
the application and workings of the time-payment plan, 
by Berkeley Neustadt of the Anglo-California Trust Co. 
It was explained how this plan, as related to the plumb- 
ing and heating industry, offers a practical solution of the 
problem of stimulating business, at the same time throw- 
ing open the advantages of such an arrangement to the 
plumber and heating contractor, thereby putting them on 
an equal footing with the radio dealer, the furniture mer- 
chant and the automobile salesman. 





STANDARD SANITARY MFG. CO. ENTERTAINS 
BUFFALO CONTRACTORS AND JOBBERS 
Edward Burdick, Buffalo representative of the Standard 
Sanitary Mfg. Company, acted as host to more than one 
hundred contractors and jobbers on Thursday night, March 
8. The event opened with a dinner, served at 7 o’clock in 


the meeting hall of the Master Plumbers’ Association in 
Buffalo, N. Y. Fred Fleishauer, secretary of the Buffalo 
Master Plumbers’ Association and the Heating and Piping 
Contractors Association, introduced T. F. Carson, secretary 


of the Detroit Association, who gave a very interesting 
talk on “The Job We Have Ahead of Us in Detroit.”” Mr. 
Carson urged his hearers to support local, state and na- 
tional associations as well as the Plumbing and Heating 


Industries’ Bureau. He pointed out the many services 
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given the contractors in Detroit by the association there. 
In concluding his talk he pointed out the many markets 
existing, where more plumbing and heating equipment 
can be sold, and urged the contractors to become better 
salesmen and develop these markets. 


George H. Drake, one of the directors of the National 
Association of Master Plumbers, thanked Mr. Carson for 
his most interesting talk. A short meeting was then held 
by the Buffalo Master Plumbers’ Association, the main 
topic of discussion being on the arrangements to turn out 
strong at the State Convention at Rochester. Fred Fleis- 
hauer stated that Buffalo would probably have about 
seventy delegates present. 

The meeting was then turned over to Edward Burdick, 
of the Standard Sanitary Mfg. Co., who exhibited six very 
interesting motion picture reels, showing the manufacture 
of the company’s pottery, enameled ware, brass goods and 
vitreous china bathroom accessories. Mr. Burdick stated 
that it was the aim of the company to acquaint the con- 
tractors with the processes of manufacture so as to give 
them ideas that would help them to sell more plumbing 
material. H. D. Carey of Syracuse, N. Y., added interest- 
ing comments in assisting to explain the pictures. 

Before adjourning, a rising vote of thanks was given 
Mr. Burdick for the interesting evening he had given those 
in attendance. 





WOODWARD-WANGER CO. TO MAKE NEW 
THERMOSTAT 
The eastern sales division of the Woodward-Wanger 
Co., Philadelphia, Pa., recently held a meeting at the 
home office, at which officers of the company officially an- 
nounced that the company is now making a new ther- 
mostat. 
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THIS TEST PLUG 


will be the means of saving you many 
dollars by allowing you to make a 
perfect test in less time and by giving 
you an accurate report of the condition 
of your line. CLIMAX TEST PLUGS 
are made with a guarantee of quality 
and greater satisfaction. 





Stop being uncertain! Be sure with 


Climax Test Plugs. 














Climax No. | Cellar Drainers 
also will bring you many 
dollars in profits. Consider 
them well the next time you 
have a call for cellar drainers. 





THE C. M. Ker” Mr. Co. 


MANUFACTURERS OF 
PLUMBERS'SPECIALTIES 


405-4'8 € OL: vER ST 
BALTIMORE. Mp..US.A. 
Southern Agents: J. M. BUTTS & CO. 
733 Healey Bldg., Atlanta, Ga. 
Pacific Coast Agents: WM. P. HORN CO. 
58 Federal St., San pvemaiene, Calif. 509 Wilcox Bldg., Los Angeles, Calif. 
. Smith Bldg., Seattle, Wash. 














Somerville 
Soil F vittings 


PERMO- LOCKT HUBS 


Cost no more than the 
ordinary kind 



































March 31, -1928 DOMESTIC ENGINEERING 59 














Practical and Profitable _ 
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The New “THRU-O-FLOW” Spout Bath Tub Drain 
A Wolff Duro Bath Equipment Which Makes Good Jobs Better 


Practical Plumbers will appreciate § Any style of bath valve or mixing 
this drain. It combines the regular valve, with or without shower can 
connected drain and overflow fit | beusedandthe Ball Joint elbow takes 
ting with a supply spout ingeniously — care of any adjustment necessary. 
arranged through the overflow and 


is constructed to fit any of the reg- The high QUALITY of -WOLFF 
ular Built-In Bath Tubs with no .DURO BRASS is the best assur- 
trouble. ance of SATISFACTION. 








Particularly adapted to HOTEL and APARTMENT installation 


WOLFF CO. 


DURO PLUMBING FIXTURES 
CHICAGO 






























































Mention Domestic ENGINEERING when writing advertisers. 
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DURABLE 




















YRAMIDS are lasting tributes to 
their makers, because those ancient 
craftsmen keenly appreciated the 

value of durability. 














Sloan Royal Flush Valves are built on the 
principle that a flush valve made to last is 
a permanent advertisement for the plumb- 
ers who install them and the manufacturer 
who makes them. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 


CHICAGO 











Denver, Colo. Indianapolis, Ind. 
Albany, N. Y. Buffalo, N. Y. Des Moines, lowa Kansas City, Mo. Minneapolis, Minn. Oklanoma City, Okla. Seattle, Wash. 
Atlanta, Ga. Butte, Mont. Detroit, Mich. Los Angeles, Cal. Nashville, Tenn. Philade} a. t. Louis, Mo. 
Baltimore, Md. Cincinnati, Ohio Durham, Conn Memphis, Tenn. Newark, N. Be Pittsburg. , Pa. Syracuse, N. Y. 
Birmingham, Ala. Cleveland, Ohio Fort Wayne, Ind. Miami, Fla. New Orleans, La. Richmond —.. ampa, Fla. 
Boston, Mass. Dallas, Tex. Grand Rapids, Mich. Milwaukee, Wis. New York City, N. Y. San Franci. .v, Cal. Washington, D. C. 
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BUSINESS REPORTS FROM LARGE JOBBING CENTERS 








Volumes Show Little Change 


R EPORTS from most of the leading jobbing centers of thi 


, of . MH 
d ountry jau fO rewveadi an 


‘ Sfanainyg 


developments in the plumbing and heating materials’ market and indicate that business maintained 


close to the sanie pace during the week as marked the movement of 


materials in the preceding seven-day 


period. Taking the country as a whole, plumbing and heating contractors have not yet begun to consume 


any definite quantities of material, and although a better demand appears to prevail for finishing goods than 


for roughing-in goods, a certain spottiness continues to mark the movement of supplies mto 


ISU L10O}] 


3 Contractors’ requirements, however, expanded somewhat m the Chicago district during the week, due in 
part to the tdeal building weather. In the Middle Atlantic area buying ts still marked with unevenness 
In New York, while spottiness prevails, a slight tmprovement is apparent in some lines. Some makers 
of porcelain ware, according to reports, have mailed notices to their wholesalers in which it is stated that 
after April 15 all shipments of these products will be f. o. b. factory. No price changes were announced 
by makers during the week. 

February shipments of enameled sanitary ware, as reported to the Department of Commerce by twent 
two manufacturers, comprising practically the entire mdustry, totaled 295,773 pieces, as compared with 
293,361 pieces in January and 316,885 pieces in February, 1927. New orders for 967 steel boilers we 
placed in February as reported to the department by seventy-two manufacturers, comprismg most of the 
leading firms in the industry, as compared with 1,029 boilers im January and 1,101 in February of last year. 
February shipments of domestic water softeners, as reported by twenty-one manufacture were 1,396 
units, with a net sale price of $153,980, as compared with 1,268 units in January with a net sale price of 
$137,196, and 1,473 units in February, 1927, with a net sale price of $201,847. The volume of trade durin 


the week ended March 17, as seen from figures on check payments, % 


OC CR or the Sane Tee 


NEW YORK 


Business Spotty During First 
Quarter— 


As the first quarter of 1928 draws to a close, shipments 
of plumbing and heating materials into the Greater New 
York territory, according to reports, were not much under 
those of a year ago for the like period, but appear to have 
been much less constant in growth of volume. This was 
due in a large measure to the spottiness that has pre- 
dominated in transactions, created by spurts in trading 
followed by relaxations and the almost weekly shifting of 
activity from one section of the area to another. 

The past thirty days have been typical where buying 
and selling were concerned, as early in March the tone of 
the market took on a rather bright aspect, after which 
followed indications of a hesitancy, and then to some ex- 
tent a tapering down in respect to demand. No single 
commodity seems to have climbed with any degree of 
steadiness. Interest in soil and long pipe faltered from 
time to time, where both wholesalers and contractors were 
concerned, as did demand fer pottery and enameled ware. 
The volume of orders, ‘‘aced in brass goods with some 
makers, though, gave:/he period a better total. Gener- 
ally, range boilers, fittings, and boilers and radiators ex- 
perienced no movement that was well defined. 


of last year, according to the weekly statement of the 


61 


. sea vella j . a) a 4 ; 
as smaller than in etther the previou 


J . . 
de par ft) Cnet 


While buying in this area seemed not to have picked up 
during the period for which this report is written, many 
representatives of manufacturers noted some added inter 
est on the part of buyers for wholesale houses. Jobbers 
in turn reported a slight betterment regard to the 
placing of business on the part of their trade and in some 


cases a stock building tendency in anticipation of 


with 


future 
needs was evident. not by 
any means general. Master plumbers appear busier on fig 
ures at this time than ever before during the year and a 


This movement, however. was 


good number of contracts are expected to be awarded in 
the near future. Work of the extremely speculative type 
seems to have given way to building 
sounder financial backing. 


projects with 
Employment in the ranks of 
building tradesmen is reported to be slowly expanding 
Soil Pipe 
Little new buying is being done, as 


much 


most wholesalers ars 


still covered. In instances here and there, they are re 
questing foundries to defer shipments temporarily. This 
might indicate that their trade is calling for soil pipe a 


little less steadily than was anticipated, notwithstanding 
that the trend of consumption is upward, as is evidenced 
by the manner in which manufacturers as a general rule 
are adhering to their shipping schedules. Jobbers’ stocks 
are not greatly beyond the near future requirements of 
their trade. Prices are unchanged. 
adequate, making satisfactory shipments possible in 
cases. 


Foundry stocks are 


most 
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Steel Pipe 

The sales of steel pipe, where mills are concerned, 
looked up a little during the week. This, though, was not 
true of all sections of this territory, as the requirements 
of master plumbers and heating contractors varied enough 
to give demand a spotty appearance for the week. Job- 
bers seem to be regulating their calls on makers for pipe 
to conform with the purchases of their trade, taking in 
only enough at a time to escape from possible shortages. 
Millis are having little or no difficulty assembling carload 
orders promptly. Prices are unchanged. 

Wrought Iron Pipe 

After a fairly good showing during the previous week, 
demand for wrought iron pipe seemed to hesitate in its 
upward climb, giving the seven days covered by this re- 
port nothing beyond an average early spring tonnage. 
Wholesalers are still given to regulating their placements 
so that incoming pipe from mills keeps their stocks safe 
against shortage embarrassment where their trade is con- 
cerned. Installers of pipe have yet to buy in quantities 
anything like the volume the tentative building program 
would indicate they should. Mill prices remain unchanged. 
Deliveries were made without curtailment. 

Enameled Ware 

Consumption has a particularly favorable outlook, some- 
what slow, however, in culminating, and with frequent re- 
ports current that an advance was likely in the not dis- 
tant future. However, one of the smaller manufacturers 
selling largely in the local market has issued a new bul- 
letin carrying a 7% per cent reduction in his line. 

Pottery 

The business index involving pottery seems to point to 
improved conditions as the season advances. Releases are 
coming through to manufacturers in good shape. Whole- 
salers are turning this merchandise over to master plumb- 
ers at about the same rate. Some outstanding jobs have 
been figured recently in New York on which contracts are 
expected to be placed shortly. The price situation is re- 
ported as being quite firm. This is substantiated to some 
extent by the fact that manufacturers of porcelain ware 
have issued a notice in which it is stated that after April 
15 all quotations on this type of product will include 
freight charges from factories. No delivery extensions 
were mentioned during the past seven days. 

Plumbers’ Brass Goods 

Plumbing contractors continue calling for tubular and 
cast brass goods in quantities that make for a good early 
spring demand. This buying caused most jobbers to specify 
in a manner that brought volumes up to a fairly good 
point. It also seemed to have an influence on wholesalers 
to the extent that in some instances stocks were strength- 
ened more than they have been in some months. Fac- 
tories delivered promptly. Prices are unchanged. 

Range Boilers 

With good delivery service from manufacturers avail- 
able wholesalers are calling for range boilers at a rate 
not much beyond the needs of their trade. The maker who 
advanced prices approximately 5 per cent on his line of 
boilers has begun in a small way to receive future deliv- 
ery orders at current prices before March 28, the date set 
for the new sheet to become effective. On the whole, 
though, new business is slow in showing expansion. The 
price structure is reported as being particularly firm at 
this time. 

Boilers and Radiators 

The New York offices of manufacturers making heating 
equipment report a slight upturn in buying during the 
past week or ten days. While this movement is divided 
between orders for future delivery on jobs not yet ready 
and immediate shipment, the first mentioned predominate 
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in the total tonnage, indicating that heating contractors 
have not yet hit their spring stride. No change in prices 
was announced. 
Fittings 

Wholesale houses in most instances are ordering fit- 
tings about as they are needed to plug up holes made in 
their bins. This was practically true of flanged, cast iron 
screwed and malleables during the past few days, although 
some buyers for wholesale-houses were found who were 
inclined to give some attention to probable near future 
needs. Contractors are requiring these essentials in quan- 
tities that are gradually mounting. Deliveries are made 
from the plants of manufacturers satisfactorily. Prices 
were not changed. 


CENTRAL WEST 


Contractors Buy More Freely— 


While manufacturers’ salesmen in this district fail to 
discover any great change in the tone of demand, a num- 
ber of Chicago wholesalers experienced an improvement in 
business during the week covered by this report. The 
ideal building weather which prevailed practically 
throughout this time, wholesalers say, was partially the 
cause for the improved call from master plumbers. While 
the degree of improvement varies among the different 
distributors, an example of the betterment is noted in the 
report of one large wholesaler who states that almost 
twice as many truckloads of material moved out of his 
stock in one day during the past week as during any 
previous day of the year. Needs for roughing-in materials 
are still behind those for finishing goods among master 
plumbers, according to wholesalers. The bulk of material 
moving into consumption at the present time consists of 
enameled ware, pottery and brass goods. Distributors 
look for an improvement in the demand for soil pipe, steel 
pipe, wrought iron pipe, fittings and various other rough- 
ing-in products around the middle of next month. 

The coming of spring weather is bringing out greater 
activity in a number of building projects on the Chicago 
reinforcing bar market, according to the Dally Metal 
Trade, and the outlook for reinforcing bar activity indi- 
cates that the demand in bars for the spring building will 
be fully up to last year’s level. 

At least one other manufacturer has followed the lead 
of the range boiler maker who last week announced a 5 
per cent advance in his prices to wholesalers on the 30 and 
40-gallon sizes and 10 per cent on the larger sizes. No 
other price changes were announced by manufacturers 
during the week. Deliveries are not being delayed at 
manufacturing points, and wholesalers are sufficiently 
stocked with most items to supply their customers with 
material as wanted. 

Soil Pipe 

New business reaching soil pipe foundries is light, ac- 
cording to makers, and, although a fairly substantial ton- 
nage is moving into wholesalers’ stocks, it consists of re- 
leases against business booked when the low prices first 
went into effect. While ideal building weather prevailed 
in this territory during most of the period for which this 
report is written, demand from master plumbers showed 
little change. Jobbers and manufacturers are amply sup- 
plied with soil pipe and prompt deliveries are available. 
No price changes were announced during the week. 

Steel Pipe 

While one large producer in this territory states that 

demand from jobbers has picked up somewhat during the 
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past two or three weeks, little change is apparent in the 
tonnages moving into consumption, and, in general, whole- 
salers are continuing to order pipe in small quantities 
commensurate with the near-at-hand requirements of 
their customers. Ample stocks at mills insure immediate 


deliveries. Wholesalers are in a position to deliver ordi- 
nary quantities without delay. Mill prices have not 
changed. 


Wrought Iron Pipe 

While the first part of March was reported rather slow 
from a business standpoint by one large producer in this 
territory, the last week of the month showed considerable 
improvement in the tonnages forwarded by jobbers. 
Makers attribute this in part to the near-at-hand spring 
building requirements and the need for pipe by distrib- 
utors to take care of contracts actually closed. Mill 
stocks are ample and immediate deliveries are the gen- 
eral rule. Mill prices have not changed. 

Fittings 

Jobbers in this territory are continuing to order fit- 
tings in small quantities commensurate with the immedi- 
ate requirements of their customers, depending upon the 
ample and well assorted stocks of manufacturers for 
prompt replacement of material moved into consumption. 
Contractors’ requirements showed little change during the 
week. Manufacturers’ prices have not changed. 

Enameled Ware 

While reports of representatives of various enameled 
ware manufacturers in this territory vary somewhat, it is 
generally agreed that buying on the part of wholesalers 
shows a pleasing improvement, and shipments are leaving 
Wholesalers state that master plumber 
improvement. No delays are en- 
Prices have not changed. 


factories steadily. 
demand also showed 
countered in deliveries. 
Pottery 

Some improvement was noted during the week in mate- 
rial leaving wholesalers’ stocks consigned for actual con- 
sumption. Manufacturers’ representatives in the Chi- 
eago district, also, report that wholesalers are showing 
more interest in the condition of their stocks than was the 
case earlier in the month. Manufacturers are in a posi- 
tion to grant prompt deliveries on most staple items. No 
price changes were announced during the week. 

Plumbers’ Brass Goods 

Representatives of cast and tubular brass goods manu- 
facturers in this territory continue to express fair satis- 
faction with the pace at which current business is hold- 
ing. Tubular salesmen, however, appear to be enjoying 
a trifle better business at the present time than those han- 
dling cast items. Wholesalers are in possession of suf- 
ficiently large stocks to grant immediate deliveries. Manu- 
facturers, also, can ship most items promptly. No price 
changes were announced during the week. 

Range Boilers 

The manufacturers who recently announced a 5 per 
cent advance in their prices to wholesalers on the 30 and 
40-gallon sizes and 10 per cent on the larger sizes re- 
port a fair amount of business at the prices that were in 
effect until March 28. Makers in general are in possession 
of ample stocks and prompt deliveries are the rule. Whole- 
salers are able to supply the ordinary needs of their cus- 
tomers without delay. 

Boilers and Radiators 

Little of note developed in the boiler and radiator field 
during the seven days covered by this report. Manufac- 
turers state that demand is maintaining a seasonal pace 
and that contractors are ordering only such material as 
actually required for current projects. Deliveries are be- 
ing satisfactorily maintained and prices are unchanged. 
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MIDDLE ATLANTIC 


Moderate Trading Prevails— 


From this week’s survey of the plumbing and heating 
materials market in the wholesale centers of the Middle 
Atlantic area it is rather difficult to discern any accelera- 
tion to the moderate pace of buying that has been preva- 
lent in many instances since early February. This is be- 
manufacturers and 


cause a large number of both whole- 


salers state that their volumes of business are considerably 
off over last year and no gain in tonnage shipments was 
noticeable during the week, while on the other hand many 
Similar factors in this territory seemed rather pleased with 
the slight increases noted in the requirements of their 
trade. However, it can be safely said that the volume of 
business that is usually experienced in the spring has not 
as yet developed. 

Some commentators who follow building closely can see 
but little activity for the immediate future, while others 
enumerate a dozen or more major projects that are now 
under construction and are confident that a substantial 
percentage of the plans filed this year will materialize 
Some of the leading jobbers contend 
that their estimating departments are as busy as they 
ever have been, but at the same time there are many 
architects to be found who have very little work on their 


in the near future. 


boards. 
Soil Pipe 

The rate at which jobbers specified against their soil 
pipe bookings during the week would indicate that de- 
mand from master plumbers had looked up, as stocks in 
the yards of wholesale houses are not heavy. No new 
buying was reported, as practically all jobbers have ton- 
nage entered on the books of manufacturers that will 
cover their requirements for some little time. Prices are 
unchanged. No delivery curtailments were noted during 
the week. 

Steel Pipe 

The tonnage of steel pipe moved into this market during 
the past seven days was in close relation to the demands 
made by piping contractors on their jobbers. This ac- 
counted for but small quantities for this season of the 
year. Most all orders. were rather well assorted and 
called for immediate shipments. Demands are being met 
promptly all along the lines of distribution No price 
changes were announced, 

Wrought Iron Pipe 

Requirements of plumbing and heating contractors have 
not in the past few weeks changed to any extent and have 
been rather light. The tonnage relayed to mills by whole- 
has been of corresponding dimensions, giving 
wrought iron pipe a decidedly slow aspect as compared 
with the rate of sales a year ago at this time. Mill prices 
are maintained at the same level. Stocks in the hands 
of makers are adequate enough in every respect to permit 
immediate shipments. 


salers 


Enameled Ware 
Buying where enameled 
a spotty complexion for the seven-day period covered by 
this report. Orders placed here and there by wholesalers 
made a fairly good tonnage as compared with the slow- 
ness of previous weeks, but in other quarters nothing be- 
yond the average occurred. In but few, if any, instances 
did jobbers order beyond their immediate needs’ demand, 
holding their stocks at safe working levels. Makers’ 
stocks are ample, so that shipments are going forward 
without delay. Prices have not changed. 


ware is concerned was given 
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Pottery 

Incoming business is put at the fair point by manufac- 
turers in this area and jobbers have begun in a serious 
way to draw on their bookings that were entered by manu- 
facturers at the old prices. Master plumbers seem to be 
requiring a rather limited amount of specials and quan- 
tities of staples that vary, totaling a moderate, seasonal 
amount. Potters’ stocks are broad enough to insure the 
forwarding of orders promptly. Some makers of porcelain 
ware, according to reports, have mailed notices to their 
jobbing trade, in which it is stated that after April 15 
all shipments of these products will be f. o. b. factory. 

Plumbers’ Brass Goods 

On the whole, jobbers seemed to specify a little more 
freely on both tubular and cast brass since the previous 
report but, notwithstanding, factory shipments into this 
territory were not in any sense heavy. Wholesalers seem 
to be continuing the policy of keeping their stocks not too 
far beyond the demands of their trade; consequently the 
brass goods which were taken in consisted for the most 
part of small assorted lots. Shipments go forward from 
factories satisfactorily. Neither the cast nor the tubular 
goods markets changed as far as prices are concerned. 

Range Boilers 

teyond the new sheet of one manufacturer that reached 
the trade a few days ago, dated for effect on March 28, no 
change was made in the price situation of range boilers. 
Jobbers had not reacted to any great extent, as far as 
placing business was concerned, during the week following 
the receipt of the new quotations. Demand from master 
plumbers seemed to continue at a moderate rate. De- 
liveries were made without difficulty. 

Boilers and Radiators 

No better demand for heating equipment was seen dur- 
ing the seven days that this report covers than has been 
experienced all through the month. The shipments that 
went forward from manufacturing plants were on both 
new and old specifications, but together did not put the 
tonnage beyond fair. The shops of heating contractors 
are in few instances busy. Prices were not changed. Fac- 
tories filled orders promptly. 

Fittings 

The malleable, flanged and cast iron screwed fittings 
market experienced little change during the period since 
the last weekly survey. Demand seemed to keep well 
down and wholesale houses did not order beyond their 
immediate future requirements. The usual spring con- 
sumption of fittings has not by any means begun. Prices 
remain undisturbed. Shipments are made satisfactorily. 


NEW ENGLAND 


Spottiness Attends 
Construction— 


The comparatively laggard pace at which building ac- 
tivities have moved during the past several months has not 
been appreciably quickened by the advent of spring. Cli- 
matic conditions throughout New England during that 
period were unusually receptive to an early commence- 
ment of the construction program, yet, even now there is 
lacking any indication of an immediate reopening of ex- 
tensive activities. Among plumbing and heating conntrac- 
tors there are but few who have any large amount of 
work, the majority being only leisurely engaged. Atten- 
tions are mainly directed to the estimating and securing 
of jobs which are nearly ready for roughing-in processes 
and, judging from the increase in the number of quota- 
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The Metal Market 


Average Average Average 
Mar.27 Feb., 1928 Dec., 1927 1927 
PIG IRON— 

No. 2 foundry, Chicago, 

PE “ecctnsenecist $18.50 $18.50 $18.50 $19.66 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 

burgh, per Ib......... 1.85¢ 1.85¢ 1.80c 1.8%¢ 
Blue annealed _ sheets, 
No. 10, Pittsburgh, per 


ee 2.00c 2.10¢c 2.10¢ 2.20¢ 
Black sheets, No. 24, 
Pittsburgh, per Ib.... 2.80¢ 2.85¢ 2.75¢ 2.9ic 
TIN— 
I ee eh 52% c¢ 
LEA D— 
NS i a ta in ine 6.00c 


The Old Metal Market 


Dealers’ Buying Prices 


Per Ib. Per lb. 
Aluminum clippings...18 ec eee 9% c 
I eo oe 47 ¢ Copper,uncrucibled 
me, TEE oncccccustés 64¢c Gs seba eed eeede oc 11%c 
Brass, heavy mixed.... 7%c Faucets and vaives.... 9 e¢ 
RE eee 9%c eee 5lge 
Copper, crucible ...... 11% c a ae 9 3 


NOTE: Prices are those quoted on Tuesday of this week. 





tions:submitted by wholesalers during the past week, it is 
expected by sellers that the situation will take on a 
brighter aspect during April. 

Most all manufacturers are in possession of ample re- 
serve supplies both at their plants and in their local ware- 
houses. The general rule of prompt deliveries is therefore 
excepted only in rare instances. 

Soil Pipe 

Consumption of soil pipe was not sufficiently large dur- 
ing the last seven-day period to say that spring demand 
had set in. Plumbing contractors and wholesalers, never- 
theless, are still taking into their stocks sizable ship- 
ments which were contracted for at recently existing lower 
price levels. One maker has reported that his shipments 
are slowing up a little, but as a general rule no serious 
delays are encountered. No price changes have been 
made. 

Steel Pipe 

Distributors’ sales of steel pipe have not been above 
seasonably normal proportions so far during March, which 
fact accounts for some lack of stimulus to the buying 
movement. Wholesalers’ racks are amply assorted to 
readily care for their trades’ near-at-hand wants. The 
average mill salegman seems more optimistic in that his 
April 1 deliveries will aggregate quite satisfactory ton- 
nage, and he interprets this as the forerunner of an active 
month. Mills are producing steadily and forwarding ship- 
ments in prompt manner. No price changes were an- 
nounced during the week. 


Wrought Iron Pipe 
Shipments moving into New England are comprised of 
tonnage required on definite contracts, a good portion of 
Which is for public works developments, and in lesser 
volume of distributors’ stock replacement orders. Totals 
are of satisfactory seasonal average, in a few cases ex- 
ceeding expectations of makers. Wholesalers are not de- 
sirous of heavily increasing their stocks, but are careful] 
to keep their sizes well balanced. Several mill represen- 
tatives report receipts of a good number of orders for 
April 1 delivery. Prompt shipments are obtainable. Prices 

are unchanged. 
(Continued on Page 69) 
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OPENS WAREHOUSE IN IDAHO 


The Salt Lake City, Utah, branch of the N. O. Nelson | 


Mfg. Co., has recently opened a branch warehouse at Poca- 
tello, Ida., in order to facilitate deliveries and service -in 
idaho, Montana and Wyoming. A large stock of plumb- 


} 
| 
i 


ing and heating supplies is being maintained at the new | 


warehouse, which is in charge of W. E. Chase, who has 
been covering that territory for the company. 





MOVE EXECUTIVE OFFICES TO HEMPSTEAD, L. L 

Klem & Hellwig, Inc., will in the future maintain its 
executive offices at a recently opened store at 108 Grove 
street, Hempstead, Long Island, N. Y., instead of the 
Brooklyn branch, which will be closed, and Mr. Hellwig 
will take charge of the Huntington, L. I., branch of the 
firm, while C. Klem will operate the Hempstead place. 

INCORPORATE TO REPRESENT MANUFACTURERS 

The Jaye Mfg. & Supply Co., Inc., 171 Mercer street, 
New York City, has recently been incorporated for the 
purpose of representing out-of-the-city manufacturers, and 
the officers plan to carry a stock and sell items made by 
these producers. Harry Jaye, the head of the new firm, 
states the organization will sell to plumbing supply whole- 
salers only. 








MERGER OF YOUNGSTOWN SHEET & TUBE CO. AND 
INLAND STEEL CO. CALLED OFF 

The proposed merger of the Youngstown Sheet & Tube 
Co., Youngstown, Ohio, and the Inland Steel Co., Chicago, 
which was recently under negotiation, as mentioned in this 
column, has been called off, according to announcement 
issued by President James A. Campbell of the Youngstown 
Sheet & Tube Co. 





WALWORTH CO. HOLDS ANNUAL MEETING 

At the recent annual meeting of the Walworth Co., Bos- 
ton, Mass., it was announced that the company had leased 
75 per cent of the floor space on the 12th floor of the 
Statler Building in the Back Bay, where the company held 
its meeting, and has established its main offices. A new 
director was added to the board in the person of Clarence 
W. Schwerin, bringing the total number of directors to 15. 





UNITED PLUMBERS SUPPLY CO.’S FOURTH ANNUAL 
ENTERTAINMENT 
The fourth annual entertainment and dance of the 
Employees Mutual Welfare Association of the United 
Plumbers Supply Co., Inc., was held Saturday evening, 
March 10, in the grand ballroom of the Concourse Plaza 
Hotel, 161st street and the Grand Concourse, New York. 
The attendance, as usual, was in the hundreds, the 
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Crane Co. booth at Own Your Home Exposition recently held 
in New York City. This booth was awarded a bronze medal 
by the judges 
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JENNINGS Centrifugal Pumps are 
supplied for (a) circulating hot and 
cold water in apartment houses, hotels, 
hospitals, etc., (b) boosting water 
pressure to supply top stories in tall 
and even moderately high buildings, 
(c) promoting circulation in pressure 
hot water heating systems, (d) circu- 
lating water to and from swimming 
pools. = 

Capacities up to 1000 g. p. m.; pres- 
sures up to and exceeding 100 lbs. 


Write tor Bulletin No. 52 Jennings Centrifugal Pump 


NASH ENGINEERING CO. & 


41 Wilson Rd., So. Norwalk, Conn. 


Jennings Pumps 


















“EAFCO” Combination 


This!is’a’combination Cesspool and Rain Con- 
ductorjwith solid frame. It is equipped with 
a strainer that may,be (removed or replaced 
without breaking the cement. Write for details. 





EASTERN FOUNDRY COMPANY 


Boyertown, Pennsylvania 











Haas 


Flash Valves tor use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 


Water Closets for every type or class of 
service, 

Frost Proof Closets. Direct flush 
or after flushing. 


Write for catalog. 


Philip Haas Co., Dayton, O. 


- 




















UNITED Lavatory 
| Supply 


The illustration shows one 
| of the items of the United 
complete line of lavatory 
supplies. Furnished with 
: wheel or China index han- 
No 740 dle, Lock shield stop or 
supply without stop. 











UNITED-OBERNDORF CORP. 
3844 Hamilton Ave. 
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‘‘CHICAGO”’ 
No. 2 


Power Pipe Thread- 
ing Machine 





For 
Production and Precis- 
ion Threading 


PORTABLE 





Capacity 4" to 2° Pipe 
~ ” to 1’ Bolt 


FEATURING: 
Quick Die Change 
Automatic Die Head 
Three Speeds 
Perfected Oil Control 


Send for Catalog 


Wh = 
. > >. > 

















CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS. U.S.A. 


Stringer <«:"“" Fittings 











Run Your 
Stacks Up 
Ahead 
of the 


Concrete! 





















































With plumbing practice tending toward the elimination of pipe 
shafts in concrete construction, it is economy to rough-in the 
stacks before the floors are poured. This makes it necessary to 
have a fitting that will take care of any possible settlement of the 
concrete floors as well as the expansion of the stack. You can do 


this best with 


Stringer Soluble Gasket Fittings 


We can furnish this fitting with the Soluble Gasket feature, 
whether the job be an all Durham, Cast Iron, or combination 


Durham and Cast Iron as shown in illustration. 


With the use of these STRINGER Sleeved Hub Fittings with 
Soluble Gasket, the possibility of broken fittings is virtually 
eliminated. Why not investigate? 


Send for descriptive matter. 


STRINGER BROS. CO., Inc. 
1100 West 38th St. 33 Chicago, Illinois 


Factories: Gadsden, Alabama 
Warehouses: Chicago, lilinois; Gadsden, Alabama 


. 
“eee? eee 
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crowd started to gather at about 8 p. m., and the merri 
ment until late. The organization had ar- 
ranged for an elaborate program of entertainment, some 
of the best known stars on Broadway contributing to the 


guests’ enjoyment. One of the features was the broad- 


continued 


casting, over WHN, of a large portion of the program, 














so that master plumbers and others interested in the 
affair, who could not be present, could at least hear much 
of what took place. 


New Trade Literature 


Catalog of J. B. Wise, Inc. 

J. B. Wise, Inc., of Watertown, N. Y., has just issued its 
Catalog E, comprising 139 pages, 8% by 11 inches, printed 
on highly glazed paper, and bound in brown embossed 
covers. The catalog lists and illustrates plumbers’ brass 


_ goods such as bent tube, semi-cast, all cast body, non- 


siphoning, and other kinds of traps, basin wastes, lavatory 
faucets, accessories for bathtubs and showers, shower 
curtains, bath faucets and trimmings, sink strainers, brass 


tees, etc. Numerical and alphabetical indexes make the 


' contents readily available. 


Bulletin of Klipfel Mfg. Co. 

Klipfel Mfg. Co., of Chicago, has just issued its Bulletin 
No. 128 on the subject of piston operated valves for pres- 
sure regulation, remote control, high back pressures, un- 
loading service and maintaining pressure differential. Sev- 
eral diagrams show the auxiliary operated pressure 
regulator, back pressure or unloading valve and pressure 
differential valve. 

Catalog of Durst Mfg. Co. 

The Durst Mfg. Co., Ine., of New York City, has recently 
issued its Catalog 35, showing a line of brass and rubber 
plumbing goods. The catalog contains 72 pages besides 
the covers, four of these being used for the index. Pages 
are also devoted to plumbing specialties not covered in the 
headings of brass and rubber goods. Addresses of its 
home office and representatives are also included. 


Steamfitting Text 

The Plumbing and Heating Industries’ Bureau has com- 
pleted its “Standard Text on Steamfitting’’ and copies are 
now ready for distribution. This text covers the princi- 
pies and practices of steam and hot-water heating—in- 
cluding vapor and vacuum. The kind of science, mathe- 
matics and drawing that a steamfitter should Know is also 
included in this text. 

“Direct Controlled Temperature” 

Direct ‘Control Valve Co., of Chicago, has issued a 
pamphlet discussing its direct control valve system of 
automatic temperature regulation. Two cross section 
views of valves are given, and also a diagram and sketch 
of a room in which tests of the system were conducted 
Outside and inside temperature charts are included. 


Folder of Taber Pump Co. 

Taber Pump Co., of Buffalo, N. Y., is distributing a 
folder describing its new midget sump pump, for use in 
cellars and pits. Specifications for the new pump are 
given, and several cutaway views show the steel support- 
ing column, automatic float switch and other parts. 

Catalog Pages of Humphryes Mfg. Co. 

Additional pages for its enameled sanitary ware catalog 
have been issued by the Humphryes Manufacturing Co.. 
of Mansfield, Ohio. Corner apron tubs, and combination 
apron sink and laundry tray are illustrated and dimensions 
are given. Two pages of diagrams show roughing-in di 
mensions for these fixtures. 
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Every valve that goes out of the 
Donnelly Manufacturing Company’s 
plants is right. You can depend on 
that and here is the reason. From 
the minute the metal 1s purchased 
until the last step in assembly every 
operation 1s watched as carefully as if 
we were only making ONE VALVE. 
That is why Donnelly Valves are dis- 
tinctive. That is why they are uni- 
form in service and it is likewise why 





they have gained their reputation. 





It isn't enough to make our valves 
“good enough.” THEY MUST 
BE BETTER. They are better. 


Their design proves it. ‘Their 








outer adjustment spring 






proves it. [heir past 






performance proves it 







beyonda doubt. Use 





them onevery job. 






Ask your jobber 
to supply you. 









Represented by HENRY STEIN 
50 Cliff St. New York City 


New York and New Jersey Offices 


DONNELLY MFG. COMPANY 


29 MILLS STREET 33 + MALDEN, MASS. 
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A close nipple, makes 
stand 914" high. 











34." long, 
22” high. 


A nipple, 13 
makes stand 


Mr. Wholesaler : 
The next time you 
send us an order, iv 
clude some of these 
stands— you an 
your trade will like 


yom! 
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WE SUPPLY: 


RING—Regular Lockw ood Ty 
14” and 16” sizes. 


YOKE and BASE __Tapped 1 


NIPPLE — 1 Pipe — 8 
height desired. 


Plain Black 


Aluminum 
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pe, 12°, 
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YOU SUPPLY: 


14" less than 


Galvanized 


Painted 


>ICHMOND 


FOUNDRY § MANUFACTURING co 
RICHMOND, VIRGI 
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Markets 


(Continued from Page 64) 


Enameled Ware 

There was no appreciable change in plumbing contrac- 
tor demand during the past week over that which was 
noted by the majority of wholesalers during the past seven 
or eight weeks. Stocks at warehouses of distributors have 
not been largely increased. There is no apparent excep- 
tion to the rule of prompt delivery which most all makers 
have maintained. 

Pottery 

Several potters announced readjustments in their sheets 
during the past seven-day period, pertaining mostly to 
solid porcelain goods. This realignment of producers’ quo- 
tations reflects, on an average, neither advance nor de- 
cline. Plumbing contractors are not in need of any large 
quantities of staple ware at present, but, according to 
wholesalers and makers, special pieces are being moved 
to definite operations in quite satisfactory quantities. 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 








Par 1928 
Value High Low Quotations of March 24, 1928 * Bid Asked Last 
25 143% 130% American Radiator Co.,com................: A 14044 1414 141 
100 144144 142 American Radiator Co., pfd.................: A 141 142 14114 
50 5934 5334 Anaconda Copper Mining Co...............A 56 563< 561K 
NP 393% 271% Brunswick-Balke-Collender Co..............A 3734 3814 38 
NP 117% 90% A.M. Byers Co.,com.................A&F 102 1021%4 102 
100 1121%4 11014 A.M. Byers Co., pfd.......... . A&F 110% 111 1103, 
100 140 137 Century Electric Co., com by fone xneaa G 135 140 135 
100 106 101 Century Electric Co., pfd. ...G@ 101 103 101 
506 ‘% Chicago Nipple Mfg. Co.,‘* A”’ .. B 4% 5% 5 
50 3 2 Chicago Nipple Mfg. Co.,““B”.............. B 134 214 214 
23 47% 45 Ce Oe cc ackns ce weeees C 45 4514 45 
100 120% 119 Crane Company, pfd.....° ...C 120 121 12014 
100 94 91 Detroit Brass & Malleable W orks ’ es oF 94 92 
100 110 107 The John Douglas Co., pfd........ _..1 105 110 109 
20 «23 18 Eagle-Picher Lead Co.... ua 1814 18% 
NP 4014 3214 Fairbanks, Morse & Co., com es a 36144 3614 
100 108% 104 Fairbanks, Morse & Co., pfd... ....A 110 110% 110 
NP 125 111% Johns-Manville Corp......................44 A 11534 11614 116 
100 155 150 Jones & Laughlin,com.....................F 150 ..... 152 
100 123 120% Jones & Laughlin, pfd............ tia taxas F 122 124 122 
10 21 20 Michigan Copper & Brass Co...............D 19 21 20 
NP 34 30 Minneapolis-Honeywell Regulator Co Pe C 3214 323% 32% 
100 136 123 National Lead Co., com...............00000/ A 129 12934 12914 
100 144 139 National Lead Co., pfd.....................A 148% 144% 144 
NP 403% 34% National Radiator Corp.. ............... B36 3654 36% 
100 108 104 Ohio Brass Co., pid................ eo 108 107% 
NP 100% 94 Ohio Brass Co.,“*B”’.. iy tadows «iets .B 100 10044 WW04 
100 101 100 Penberthy Injector Co., pfd.... se 101 101 
25 26 15 Pierce, B. & P. Mfg. Corp., com........... .U 18 20 16 
100 =95 89 Pierce, B. & P. Mfg. Corp., pfd.. fdeiea ae 90 5 
NP 27 2014 Richmond Radiator Co., com................ B 20 21 2014 
NP 3914 37% Riehmond Radiator Co., pfd............... B 37 38 3714 
100 =—«53 48 Seovill Mfg. Co......... eer F 52 51 
25 38 34144 Standard San. Mfg. Co.. com. ceeeeeee -F 83848 344% 331% 
100 124% 115 Standard San. Mf. Co., pfd.  aeaceneGe F 124 a 
100 45 45 Trenton Potteries C.., com. ae 55 45 
10095 95 Trenton Potteries Co., pfd........ Say 105 95 
100 269% 190'¢ U.S Cast Iron P. & F. Co., com..... ~~ S 26914 269 
100 137 115 U.S. Cast Iron P. & F. Co., pfd. ...e--A 136% 136% 136% 
NP 46 38 U. §. Radiator Corp., com. ee 42 39 
100 106 103 U.S. Radiator Corp., pfd. ....D 104 106 104 
100 6314 40 U.S. Rubber Co., com.. A 45144 4534 4514 
100 10934 8214 U.S. Rubber Co., pfd....... 4 90 90% 90 
100 15234 13734 U.S. Steel Corp.,com......................4 147% 148 1475% 
100 14534 1385 U.S. Steel Corp., pfd. A 145% 146 14534 
\ 


NP 185% _ 16 Walworth Company. 16 17 165% 


NP S 61% Williams Oil- 0-Matic Hte. Cx ERIS pale: C 6% s 7 
NP 106% 85% Youngstown Sheet & Tube Co. A 89 893, gl, 
*W here listed 
A —New York Stock Exchange F.—Pittsburgh Stock Exchange 
B-—New York Curb Exchange (;—St. Louis Stoex Exchange 
(‘—Chieago Stock Exchange H-—Cleveland Stock Exchange 
D— Detroit Stock Exchange [-—Cineinnati Stock Exchange 


E—Boston Stock Exchange U—Unlisted Stocks 
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““TABER 


AUTOMATIC 


FLOAT Switcn Automatic Midget No. 


I 
SUMP PUMP 


If you want the most complete sump 
pump installation with a super- 
powered 14 H. P. motor and com- 
plete cover plate, use the Taber 
Midget No. 1. If you must meet a 
price and still want a god installa- 
tion, use the Taber Midget No. 2. 


BE SURE! INSTALL A TABER 
Write for Bulletins 727 and M2 


OSC mance 





Building quality pumps 69 years ABER PUMP COMPANY 


Sewage, Centrifugal, Rotary, Special 290 Eins Street Buffalo, N. Y. 
a 








] 





UNCONDITIONALLY GUARANTEED 


Obround Basement Oil 


Storage Tanks 
$] 8” 26” x42” x66", 270 gallon $18” 


EACH No. 12 Gauge EACH 


IN CARLOAD LOTS (30 or more) 


If desired, 4 Pi to Lug supports attached to tank add 
$1.65 per tank. Float Gauge add $1.35 per tank. 
For Underwriters’ Label add $1.00 per tank, also add for 


Lug § “neers and Float Gauge as nderwriters’ require 
Tank nufacturer to furnish these with Labeled Tanks. 


The Novelty Steam Boiler Works Co. 


CLARE & KLOMAN STS. BALTIMORE, MD. 




















IMPROVED 
DESIGN 





GRIP TIGHT—STAY RIGHT 
Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. . Chicago, U. S. A. 





























RADIATOR HANGER | 
for ALL Tube Type Radiators 


The most complete stock on the 
market—ready for immediate ship- 


ment from principal cities. Use this 
strong, simple, one-bo'c hanger. It 
pays to insist on the <-Z. 


HEALY-RUFF CO. 


770 Hampden Ave. St. Paul, Minn. 


0 
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Plumbers’ Brass Goods popular sizes, shipments from factories are quickly for- 

Buying on the part of wholesalers during the week has warded. Makers state they are receiving numerous orders, 
been confined mostly to keeping stocks at seasonal working which, although averaging of small size, make satisfactory 
levels. A number of distributors are drawing on contracts totals. Prices of all fittings are unchanged. 
placed some time ago with makers, but such releases, to- 
gether with small orders for replacement, do not give pro- 
ducers any unusually large volume. On the surface it PACIFIC COAST 
appears that contractors’ interest in this commodity is at 


a low ebb, but when weekly totals are tabulated it is found Conditions Show Little Change— 


by the average wholesaler that the number of small orders 


; ‘ March so far has not shown any decided change in 3 

run up into quite satisfactory figures. pie ; : = 
Coast business conditions which keep at practically the 
Range Boilers same levels as have been maintained since the first of the 

Wholesalers have ordered for their April and May re- year. New building work has not opened up to any notice- 4 


quirements in substantial measure. Price increases an- able extent. General conditions among the trade are 
nounced by producers have occasioned added interest on fairly good. Distributors generally seem to have become 
the part of their distributors, inasmuch as an unusually adjusted to handle only such stocks as will enable them 
large quantity of range boilers have been contracted for j¢, 4) current demands, and are replacing merchandise 
both present and future delivery. Plumbing contractors jp apout the same volume as sales. 


are not absorbing any large quantities of this commodity Soil Pipe 
at the present. This commodity continues to move in a moderate vol- 
Boilers and Radiators ume, most of the present sales being in small lots for 


Boiler and radiator manufacturers, although in receipt jmmediate requirements. Jobbers generally have suffi- 
of no large volumes, assert that their totals, so far this cient stocks on hand and constantly enroute from foun- 


year, are commensurate with those accrued during the dries to take care of the trade’s present requirements P 
corresponding period of 1926 and 1927. Distributors are without difficulty. Prices to the trade remain unchanged. 
not stocking heavily, for their customers’ orders aré Enameled Ware 
neither of large proportions nor frequent. Present requirements of the trade are not large and 
Fittings consequently the demand for this commodity is only mod- 


Consumption needs of the various classes of fittings erate. Distributors generally have well assorted stocks, 
have not yet reached the point where any particular inter- and can also secure prompt shipment of all requirements | 





est in augmenting stocks is displayed by wholesalers. Suf- from nearby factories and manufacturers’ warehouses. | 
ficient assortments are being kept at distributing centers Steel Pipe 
to satisfactorily care for demands of the plumbing and Current demand continues to be of moderate volume. 


heating trade and in case of depletions of any of the Distributors generally have well balanced stocks and de- 
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fastened by being 
expanded into the 
openings in the in- 
ner shell. The 
grate thus forms a 
part of the heating 
surface and great- 
ly increases the 
efficiency of the 
entire plant. 
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Your selection of Trenton Brass Prod- 
ucts is your assurance that your 
job will be well done. They are 
everything good Fittings should be 
and their quality is always the same. 
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TRENTON SRASeS & nena co. 


TRENTON NEW JERSEY 
Represented by Rollin C. Wilson 
7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 
121 N. Broad St., Philadelphia, Pa. 
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Ask your jobber or write us 
direct for full information. 
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DUBE Boiler Works 


on 1244 E. 73rd Street 
a CHICAGO, ILL. 
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A concealed lavatory fixture 


that’s RIGHT 


in every respect 


In the whole Chicago Faucet line there’s no 
fixture more popular with plumbers today 
than our handsome D-2001. 


All metal parts are concealed; nothing 
shows but the china handles and escut- 
cheons. Especially adapted for use on 
Trenton, Eljer, Kokomo and Chicago Pot- 
tery lavatories. 


D-2001 is easy to install (note bent supply 
tubes on slip connections); it is thoroughly 
trouble-proof, being equipped with Chi- 
cago Faucet valves with our famous stand- 
ardized, renewable working units (as easy 
to change as an electric bulb). 


Built in combination with our simple. 
durable Brown Pop-up Waste. There’s 
none better. 


D-2001 is a beautiful fixture that can be 

sold with an assurance of life-long service 

and satisfaction. Werecommend it to you 

and you can recommend it to any of your 
. customers most heartily. 


Write for full information about this and 
other Chicago Faucet leaders. 


THE CHICAGO FAUCET COMPANY 


Standardized Renewable 

Working Unit vot od 

easily as an electric bulb. “I a ; 

One unit fits all Chicago Faucets. Seat and washer 2700-22 N. Crawford Ave. Chicago 
both replaceable. No wear on the main body cast- 


ing—hence everlasting. 
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OSITIVE assurance of the 
best red brass and truest 
workmanship. 





ECAUSE an efficient organ- 
ization insures quality and 
service. 





ITTINGS that make satis- 
fied customers and bring real 
results. 





Get the P. B. F. habit today. 





An Advisory Board 


Consisting of buyers 
for all of the best 
plumbing supply 
wholesalers for any 
one concern is quite 
beyond one’s imag- 
ination. 


Yet 


the best wholesalers 
acting as individuals 
repeatedly show by 
their re- orders that 
sucha board would 
without doubt rec- 
ommend P. B. F. 
Brass Fittings exclu- 
sively for the high- 
est quality, work- 
manship and gen- 
eral satisfaction. 





PHOENIX BRASS FOUNDRY 


IRVINGTON, NEW JERSEY 
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liveries of the trade’s present requirements can be made 
without delay. 


ENGINEERING 


In California, in particular, foreign pipe | 


of both English and German manufacture is being offered | 


to the trade in increasing quantities, and is affecting the 
ordinary sales to some extent. 
Pottery 


This commodity is moving in about the same volume as | 


enameled ware, and the trade is purchasing only such 
ware as is actually required for immediate installations. 


Distributors generally have good stocks, and can also 


secure early delivery from nearby potteries should it be | 


required. Prices to the trade remain unchanged. 


Plumbers’ Brass Goods 


A well sustained demand for this commodity continues, | 


although conditions surrounding its sale and manufacture | 


on the Coast are such that the 
sales are not large, and prices continue to keep at a low 
level, 
Range Boilers 

During the week some of the manufacturers of 
commodity announced an advance of approximately 5 
cent. This, however, has not stimulated sales to 
extent, as the trade generally seems to have a fixed policy 
of purchasing only for immediate requirements, which at 
present are not large. 


this 
per 


Fittings 

Malleable fittings and cast iron screwed and flanged 
fittings continue to be purchased only for current needs, 
which in individual cases are not large, but on the aggre- 
gate amount to a fair volume. Distributors generally 
have well assorted stocks and no difficulty is experienced 
in obtaining delivery of all requirements. Prices to the 
trade remain unchanged. 


THIS WAS NEWS 



















20 YEARS AGO 


March 21, 1908 
The Wright & Alexander Co. of Rochester, N. Y., 
move its store and shop from its present location at 199 
State street to 270 and 272 State street about April 1, 
where it will occupy quarters giving the company nearly 
double the floor space of its present location. 


will 


—_——— 


The New York State Association of Master Plumbers 
held its twentieth annual convention on March 10 and 11 
at Binghamton. President B. Joseph O’Donnell of Syra- 
cuse called the convention to order at 10:45 a. m. and 
paid a tribute to the local association. He then introduced 
President C. E. 
President O’Donnell announced that all but the final steps 
had been taken in the incorporation of the association. 
—1908— — 
The sixth annual convention of the Master Plumbers’ As- 
sociation of Oklahoma and Indian Territory was held in 
South McAllister, Okla.. on March 11.) J. C. Hamilton, of 


Tulsa, I. : om Tus re-elected president. 
— 1908— _ 
The Leader Iron Works of Decatur, ILll., has increased | 


its capital stock from $75,000 to $100,000. This action 
is preliminary to the execution of plans now in contem- 
plation for the extension of its plant. 


individual distributors’ | 


| 


| 
j 





any | 





Stark 








Boughton of the Binghamton association. 


‘Stark Pump Co. 


| Detroit 





When They Meet on 


the Street 


Questions about the home naturally arise 
when your customers and prospects meet 
on the street. 


During these little talks with friends men 
are influenced about the improvements 
they are planning in their homes. 


If you have installed a satisfactory base- 
ment drainer for one he will tell his friends. 





If its a Stark Autornatic Electric Base- 
ment Drainer, there can only be one thing 
said about it and that is that it is O. K. 


It is because of these 
little talks of cus- 
tomers and prospects 
that you must become 
known as the dealer 
for the best in every- 


thing. 


In basement pumps, 
it should be Stark 
Automatic Electric 
Basement Drainers. 





Mich. 


ee 
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For Simplicity, 
Dunanity and Beauty 


(ON C() 





(OXC() 











One of the many bathrooms assembled in the various 
MONC() showrooms. Invite your prospective customers 
to visit one of our showrooms and select their plumb- 
ing fixtures. 


N. O. NELSON MFG. CO. 


MAIN OFFICE: ST. LOUIS, MISSOURI 
FACTORIES: Edwardsville, Ind. Noblesville, Ind. Bessemer, Ala. 


BRANCHES: 


Birmingham, Ala. Davenport, lowa Houston, Texas Memphis, Tenn. 
Los Angeles, Calif. Pueblo, Colo. Little Rock, Ark Dallas, Texas 
San Diego, Calif. Wichita Falls. Texas Jackson, Miss. Joplin, Mo. 


Salt Lake City, Utah 




















BLAIKIE 


Eliminate Drainage Problems 


for your customer by selling him the SIMPLEX 
Safety Waste Drain. A favorite with thousands 
of plumbers, because it can be tested. A test cap 
shipped with all drains when specified. 


It has an adjustable strainer head which per- 
mits locking after adjustment by +5 in. to °¢ in. 
after the drain is installed. 





Double Drainage slots are protected with a 
paraffin coating which is removed after the in- 
stallation is com- 
pleted. 


A blank Strainer 
Plate is shipped 
with each SIM- 
PLEX drain. The 
plate remains on 
drain until the job 
is finished. 


Blake Specia'ty Co. 
Rock Island, IIl:nois 


Canadian Service: All Crane _ 
Company Branches No. 20—Sizes "to 6’ 


No. 30—Without Back 
Water Valve 


SPECIALTIES? 
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‘What the Heating Contractor 


Should Know About Oil Fuels 


(Continued from Page 23) 


Crude petroleum, however, is not suitable as such, for 
use as a domestic heating fuel. Such fuels are products 
of crude petroleum obtained through the process of dis- 
tillation, which consists essentially of heating the crude 
petroleum to different temperatures and collecting and 
condensing the vapors that are given off—described more 
in detail later. 

From earliest times, the occurrence of petroleum has 
been recorded, but it was not until 1858 that it was ob- 
tained by well-drilling (E. L. Drake). 


Oil Burning and the Plumbing and 
Heating Contractor 
By Leod D. Becker* 


heating firm may increase its business through oil 

burner sales. The first is to become a distributor or 
dealer for a single burner. In many respects heating firms 
are ideally equipped to act as oil burner dealers. They 
have an established business which carries most of the 
fixed overhead. They have the skilled mechanics and the 
tools and equipment necessary to make installations. But 
experience has shown that there are two important re- 
spects in which many plumbing and heating firms are not 
well equipped to act as dealers. All too frequently they 
lack the kind of merchandising outlook and selling staff to 
adequately sell a specialty of the oil burner type, which re- 
quires a great deal of highly skilled and highly specialized 
sales work. Moreover, it has been found that pumbing 
and heating men frequently dislike to undertake service 
obligations that mean day and night readiness to serve, 
and often the price they must pay for over-time work 
adds to this difficulty. Many heating firms have com- 


TL eatin are two ways in which the plumbing and 


| pletely overcome these difficulties and are making their 


oil burner departments an increasingly profitable part of 


| their business. This is particularly true in the smaller 
| cities and towns, of fifty thousand and under, where the 
present market is frequently too limited or too little de- 
| veloped to support an exclusive oil burner dealership. I 


could name a number of well-known plumbing and heat- 


_ing firms who have profitably followed this first plan. 


A second method of securing some of the benefits of oil 


| burning——and I am told this plan is growing in popularity 


—is for the heating firm to represent no individual burner, 
but to have a working arrangement with the local dealer 
for all of the better ones, and to make specific recommen- 
dations to customers and prospects on the burner best 
suited to the individual requirements of the heating plant 


| and the heating problem. For this the heating firm can 


and should secure a sales commission varying from three 


| to ten per cent, and based on the actual work done. The 
installation and service is done by the burner dealer, and 


maximum commission is given for a signed order. This 


plan is particularly well adapted to larger centers and 
_ places where several successful oil burner dealers are al- 


ready operating. And when such arrangements are made 


provision shoud also be made for allowing the oil burner 


dealer a similar scale of commissions for promoting the 


*Iexcerpt from address delivered recently before the New 
York Master Plumbers’ Three-Day Institute at New York 
University. Mr. Becker is managing director of the American 


| Oil Burner Association. 
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NE AINER. PRESSURE 


FOR HOT WATER HEATING SYSTEMS 


GOVERNOR. 

















A Money Saver and Profit Maker 


You can substantially 

increase your profits 
and also effect a great 
saving for your customers 
by installing the Kainer 
Pressure Governor on 
their hot water heat- 
ing layouts. 


The Kainer Pressure 

governor eliminates 
costly expansion tanks. 
It is guaranteed to give 
simple, safe and entirely 
accurate pressure reducing 
and relief service at all 
times. Because of its sim- 
ple construction it can be 
instantly dissembled at 
any time. 


(( The installation dia- 
gram shown on this 
page illustrates how the 
Kainer Pressure Governor 
8 

is attached. 


( A set screw at the top 
of either valve unit 
makes instant adjustment 
always available. Thus, 
any desired pressure may 
be taken care of. 


The Kainer Bellows 

Diaphragm, a highly 
sensitive device, is used in 
both valve units. The 
diaphragm is an exclusive 
Kainer development, con- 
forming in every detail to 
the latest engineering 





REDUCING RELIEF practice. Each one is 


VALVE VALVE thoroughly tested at the 
factory and is installed in 


" a governor only after it 
J ° 
= = has passed all tests satis- 


USE 
PRESSURE 


GAUGE ™.,, @) 





factorily. 






PRESSURE 
GOVERNOR 





Bronze is used 

throughout the entire 
governor—it is rust-proof, 
scale-proof and _ service- 
proof. 



























DISCHARGE 





* Write us at once for 
our dealer proposi- 
tion. Let us show you 
how to greatly increase 
your profits and to offer 
your customers a device 
which really relieves them 
of all worry about their 
hot water heating systems. 
































A typical installation 

of the Kainer Pres- 
sure Governor is given on 
the diagram above show- 
ing the simplicity of a 
Kainer Governor layout. 
The governor is placed at 
about the height of the 
hoiler—-convenient for in- 
spection. The filter and 
reducing unit is connected 
to the water supply line: 
the relief unit to the re- 
turn main. Either valve 
unit can be completely dis- 
mounted for inspection in 
a few seconds time by 
A sectional view of the Kainer Pressure Governor showing simply removing the 


its simple construction and illustrating the bcernenent 
Kainer Bellows Diaphragm. 
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761-763 Mather Street 











Manufacturers of Plumbing and Heating Specialties 
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CENTRALFLO 


Crome Plated 
Tub Supply 


Combination 


O the inherent simplicity of this 

Centralflo Tub and Shower com- 
bination, add Crome Plated metal ex- 
posed parts—-and you have a picture of 
bathroom appointments that is irresist- 
ible. Central Crome means tarnish- 
proof lustre, and a finish that is easily 
cleaned and actually permanent. 


-—_ ev ine ~— —_e | 


The combination 1770 presents 
several important improvements: 
Through-the-tub supply spout com- 
bined with concealed overflow. Cen- 
tralift Drain, eliminating the common 
chain and rubber stopper. No panel 
whatever —-all mechanism accessible 
from front wall—easier installation. 
And a refreshing change from the 
ordinary standing waste. 





Fi ra 17 1@ | Shown and Sold by Wholesalers. 


PAT. PEND 


oe Ms | ae TN 
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sale of boilers or heating specialties which will be sold and 
installed by the heating firm. 

I am aware that many of the more conservative plumb- 
ing and heating firms have held aloof from the burner 
business, and some have had disappointing experiences 
with them. The result has been that a good proportion of 
them are today still skeptical about the present dependa- 
bility of oil burners, or doubtful about the effects of the 
so-called high pressure salesmanship which it is said has 
been common in the retail sale of oil burners. 

On the first score I can say that today there are at least 
thirty to thirty-five oil burners which, from the stand- 
point of soundness in design and thoroughness of manu- 
facture, are just as dependable as any of the other auto- 
matic appliances used in the home. The whole secret of 
their successful operation lies in the intelligence and skill 
of the man who installs them. 

Lately it has become a rather general practice within 
the oil burner industry to depreciate and apologize for 
its admitted high-pressure salesmanship and the ills it has 
brought to the burner business. It is my studied convic- 
tion that, while one or two burner manufacturers may have 
practiced high-pressure selling with their dealers in the 
past, that the industry is not now and never has suffered 
from high-pressure selling. 

From uninformed and reckless selling, from impossible 
promises to retail buyers, from almost universal knocking 
of competing equipment, it has suffered, but the genuine 
high-pressure salesmanship has not been used in the sale 
of oil burners to any greater extent than it is used in the 
sale of many other specialties, including staples in heating 
equipment. 

Moreover, when everyone is ready to decry high-pres- 
sure salesmanship, it is well to remember that there are 
some things to be said in justification of it as a sound 
practice. As anyone familiar with the economic principles 
of marketing knows, high-pressure salesmanship is sound 
and justifies itself—assuming, of course, a needed service 
is provided—in introducing a new product on which years 
of educational and missionary work with ordinary selling 
would be necessary to secure anything like volume sales. 
Many of us owe a greater business debt to the high-pres- 
sure selling of pioneers than we know. I for one believe 
that one of the things the burner industry lacks and needs 
during the next five years is informed and intelligently di- 
rected high-pressure salesmanship. 

But the important fact is that the use of oil as fuel is 
inevitable. Whatever policy you and your companx may 
choose to follow, I urge you not to place yourself in the 
position of an obstructionist and attempt to discourage 
your customers from changing to this new fuel. Get all 
the facts about the best of present day oil burners and 
their manufacturers’ marketing plans. Then, I am sure, 
you will get into this onward march of progress in heating 
and fuels. 


Summer Hot Water Supply 


(Continued from Page 26) 


has been found that, with a 20 degree F. variation in 
water temperature in the boiler, the oil burner will only 
operate for short intervals a few times per day and, of 
course, will only generate heat sufficient to keep the 
boiler warm without boiling the water and without mak- 
ing steam. The use of a separate summer heater for sup- 
plying hot water is thus eliminated. 

The same apparatus is used for both winter and sum- 
mer and it automatically adjusts itself to the temperature 
and weather conditions without manipulation or manual 


assistance. 
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DEPENDABLE 


CAST IRON 
Sor PIPE and FITTINGS 


~ 


Sanitary Co. of America 
LINFIELD, PA. 








SIGNET FLOOR DRAINS 
No Flooded Basements 


Where the Signet Drain is installed there can be no backwater. 


A perfectly reliable trap that automatically keeps out sewage, gas 
and germs. 


Always works. 
Nothing to get out 
of order. Brass 
working parts sub- 
merged. 


The Signet is clean, 
sanitary, simple, dur- 
able and efficient. 






Patented 

Write. for Crampton-Farley 

Detrils Brass Co. 
Kansas City, Mo. 
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The kind of seat that 
sells wherever it is dis- 
played is the kind of 
seat that Built-Well 
makes. 


Whether for the high 
priced bathroom job 
or the more moderate 
one, Built-Well qual- 
ity can be had at a 
reasonable price. 
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The Built-Well 
V-Lock Joint ; ; 
From Your Jobber 


Built Well Mp. Co. 


1458 W. Kinzie St., Chicago, III. 
tighter. Patented 


BSS 44444 4444444444444 4444444444444444444444444444444444 


Sectional view of 
joint, turned up- 
side down to 
show how dowels 
are inserted 
from bottom, 
Moisture only 








Don’tBe Content 


With ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead=— Copper— Galvanized 


Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 


SIMPLEX MFG. COMPANY, 213W. AustinAve., Chicago 
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SEPTIC TANK 
MADE SRMCO’ 


INgot\/ Iron 
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ONLY GENUINE KAUSTINE 
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matter 


These Kaustine Quality Factors 
will get you— 


the Business 
the Profits 


the Good Wéill 
of your Customers 


1. The only septic tank made of 
genuine Armco Ingot Iron. 

2. The only septic tank that is 
Hermastic Enameled, inside 
and out. 

3. Widely known and highly re- 
spected, the standard of com- 
parison. 

4. Priced to get the business on a 
quality a service basis. 

5. Scientifically designed and 
widely endorsed by known 
authorities. 


s2aP Tri TARAS O 
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 Ngeagueny Armco Ingot Iron Septic Tanks 

are sold at a price to make money for you 
and for us. The fact that they cost no more than 
most ordinary steel tanks is in no way a gauge 
of their worth. For Kaustine has always manu- 
factured up to a standard of quality—never down 
to a competitive price. 


To sell a cheap tank at a cheap price has noth- 
ing to recommend it except the saving of an 
But to sell a 
quality tank at a profit has everything to recom- 
mend it—both to your customer and yourself. 


insignificant sum to the customer. 


KAUSTINE COMPANY, INC., 43 
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of Good Business 
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Kaustine Armco Ingot Iron Septic Tanks are 
made to be worthy of any man’s endorsement. 
Compare them, point by point— design, materials, 
workmanship— with any other tank you may be 
tempted to sell and recommend. Should you find 
a little difference in price you will find it far out- 
weighed by the big difference in quality. 

. * * . 

You will do a stroke of good business for yourself 
if you'll ask us to send you the free book: “Step by 
Step with Kaustine,”’ and the Kkaustine proposition. 


No obligation. 
MAIN ST., PERRY,NEW YORK 


ine 
Tanks 


IRON 











INGOT TAN KS 
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Business Methods Share Car- 


negie Program 
(Continued from Page 25) 


per cent discount for cash. He finds this system very 
successful. 

One man said that it was his custom to spend five per 
cent of his total sales for advertising. He finds it good 
practice and does not think this is too much or too little. 

Various members expressed the opinions that a great 
many plumbers are not making much money, and some of 
them felt that there was something fundamentally wrong 
with the business somewhere. They work hard, but their 
efforts do not seem to be properly rewarded. ‘‘Manufac- 
turers say the same thing,’ said one man, and everyone 
seemed to concur in the statement that “‘We all certainly 
have a lot to learn.’’ 

One contractor had a partial solution, so far as he was 
concerned. He calls on the owners of old homes, know- 
ing that most of these old homes will have old plumbing, 
and he sells them modern plumbing equipment. 

The discussion which touched on many phases of the 
main subject—‘‘Business and the plumbing and heating 
contractor’’—at length centered upon the subject of book- 
keeping. “I have found,” said one, ‘‘that less than ten 
per cent of the master plumbers keep a set of books. If 
you are not keeping a set of books, how in the world are 
you going to know whether you are making any money or 
not? Keeping books will pay you, no matter what it costs. 
Unless you keep books, you might as well go out of busi- 
ness.’”’ 

The bookkeeping system of the Plumbing and Heating 
Industries Bureau was mentioned frequently and praised 
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highly. A six weeks’ course was conducted at Carnegie 
Institute, but only about 30 per cent of the original num- 
her of students remained to finish the course. 


WHEN THE WINNER LOSES 

NOTHER comment was: “I have heard that a lack of 
A organization is at the bottom of the troubles in the 
plumbing and heating business. There surely is some- 
thing wrong when so large a proportion of plumbing and 
heating commodities are sold outside of the plumbing and 
heating field. Fifty-five per cent is handled by persons not 
in this field. You can go down and buy a heating system 
from the gas company and they will put it in for you on 
the monthly payment plan. That is only one example. Big 
jobs are being held up in different cities because the jobs 
are peddled around—-prices are cut and the winner loses. 
I know one contractor who forgot to put in one whole floor 
of fixtures in his estimate. He got the job but he did not 
make any money.”’ 

To sum up the session, the majority were against col- 
lective buying; they favored collective advertising and the 
collective gathering and dissemination of credit informa- 
tion; they were against retail selling by manufacturers 
and wholesalers, but did not know just what to do about 
it. They were for better bookkeeping and business 
methods. 

Featured in the Wednesday session was an address by 
Horace F. Johnston of the Central Trust Co. of Rochester. 
The theme of Mr. Johnston’s speech was the why and 
wherefore of the acceptance or refusal of an application 
for a bank loan. In his talk the speaker told of how a 
banker arrives at his deduction of a prospect loan ‘‘risk,’’ 
and that the judgment is based on a ratio of sales and re- 


ceivals. (Continued in next week’s issue) 
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Housewives will have their way 
...and they know ARMCO 


and, in many instances, the actual purchasing. 


Porcelain enameled sinks, laundry tubs, and other fixtures 
that you install are subject to their approval. 










Ingot Iron 


HEN it comes to porcelain enameled equipment for 
the home, housewives invariably do the specifying 














You can win this approval easily if you handle ARMCO 
Ingot Iron porcelain enameled products. For millions of 
women know that this pure iron makes for flawless, enduring 
porcelain enamel. They have read of it in their favorite 
magazines for fourteen years. 















So it is that the mention of ARMCO Ingot Iron makes your 
selling job easier . . gives you a reputation for handling 
high - quality, reasonably-priced fixtures. Your jobber sales- 
man will gladly explain further. Or, write us direct. 


SR 


THE AMERICAN ROLLING MILL CO. 


Executive Offices, Middletown, Ohio 
Export: The ARMCO International Corporation 
Cable Address—-ARMCO, Middletown, (O) 
District Offices 





ingot Iron 


Cincinnati Philadelphia San Francisco 


flawless porcelain enamel Cleveland Pitteburgh St. Louis 




















a 








a 
A ee 
s acdiediadiadadidtadecdetdaddatadadtdesteddiadateddaddadeddatdadadeddadedda dada ddedadddddadedededdddadaddddeiddddddtdadd ddd Added dh hh ttt ti lililiti ty | 

















March 31, 1928 DOMESTIC ENGINEERING $1 


‘INDIANA~ 








My 




















WIL 


‘ 
N 


A regulator screw controls 
the flow of water through 
the refill tube and prevents 
any noise by retarded pres- 
sure. 











The Indiana No. 75 Silent Ball 
Cock has established itself solidly as 
a leader in the field for this type of 
equipment. Absolute silence in ball 
cocks is an achievement that has 
been long sought and finally accom- 
plished in the Indiana No. 75. Care- 
ful plumbers have adopted it because 
along with the silent feature it gives 
the incomparable service to be ob- 
tained from all Indiana Products. 


Standardizing on Indiana Brass Prod- 








The spiral located in the 
end of the husher tube re- 
duces the pressure of the 
rushing water and allows the 
tank to fill quietly and 
easily. 











ucts is the most positive way of 
establishing an envious reputation 
for good judgment and fine work- 
manship. The profits resulting from 
such a standardization are of course 
in keeping with the handling of 
these high quality products and are 
easier made because equipment of 
known merit is offered. Start with 
your next job and standardize on 
Indiana Brass Fittings. They will 
pay you well. 


INDIANA BRASS COMPANY 


FRANKFORT, INDIANA 





“Silent”? Ball Cock 























Mention Domestic ENGINEERING when writing advertisers. 
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Ten Reasons Why Nancy Lee Seamless Shower Curtains th. 
Should Increase Sales For You ta 
’ 1. Made of highest quality celanese and percales, coated with genuine heater 
a cured rubber. of 
Te 2. Do not shrink or stretch. Ey 
ag 3. Completely washable: lustre and sheen improves with tubbing. on 
hep 4. Nancy Lee Shower Curtains never need to be tinted —colors are fast. 
“i oi 5. The material does not absorb moisture, dries rapidly. yo 
6. Strong, long wearing. All edges and seams vulcanized into one piece, can’t k1 
leak curtain. m 
7. Because we use heater cured rubber only, these curtains do not crack, peel, a 


get gummy or harden. 3 
Special mica finish gives rubber unusual soft satin effect. + dé 
Offers choice of colors and combination of colors on both sides of curtain. 
. Spots easily removed. Rub lightly with soap and water. 

/ 
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~ NANCY LEE SHOWER CURTAINS ~ : 
In an Endless Variety of Colors t 
. . 7 & 
Solids or two-tone combinations 
BT ANCY LEE Seamless Shower Curtains Made of celanese silk and pure heater cured | 
are the final touch in decorating any rubber — vulcanized into one-piece curtain — . 
bathroom. Made in a wide variety they are absolutely leakproof, long- lasting . 
of colors — green, pink, blue, orchid, — always fresh and colorful. Can be : 
either in solid colors or two-tone combinations laundered frequently without the slightest . 
to match any bath fixture combinations. damage. 4 
) 
Very reasonably priced —sold through jobbers only é 
I 
\ 


Write us today for samples of materials and 
prices. A sales representative in your territory. 


VULCATEX, INC. ~~ = 100 East Ohio Street ~ CHICAGO | 


SALES REPRESENTATIVES: 


D. D. Reed, 2457 Woodward Ave., Detroit, Mich. 
H. Romeyn Smith, ey 12 Lispenard St., New York, N. Y. 
Derbyshire & Mack, : is Cor. Broad & Chestnut A 
Philadelphia, Pa 
eg 3 Weil Co., 1921 E. 7th St., Los Angeles, Calif. 
. G. Kewin, Jr., "235 Alexander St., Rochester, s Ue 


SALES REPRESENTATIVES: 


Robert J. Shank, 920 Grand Ave., Des Moines, Iowa. 
Marvak Co., 638 Caswell Block, Milwaukee, Wis. | 
F O’ Harra, 334 ist St., Minneapolis, Minn. 

o ke Paterson, 192 Tatasco, Mexico City, Mex. 

F. Adams, Box 235, Ft. Worth, Tex. 
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NEWS FOR PLUMBING AND HEATING CONTRACTORS 








Ask Retailers to Back National Campaign 


The following announce- 
ment of the opening of 
its national advertising 
campaign 1s made by the 
Plumbing and _ Heating 
Industries Bureau: 


Wie 


“National advertising serves 
to strengthen the sales founda- 
tion of any business. Quickly 
and directly, it brings a vital 
message to millions, stirring 
them to thought about the 
product or service advertised, 
continuously reminding them 
of it, impressing them with its 
value, convincing them that 
they should take action to ob- 
tain the benefits offered. mesa day mart bing up the bucket han 

“The latest available figures etait have anyfond reall ion 
of circulation for the Saturday 
Evening Post show 2,929,000 
copies distributed weekly. In 
your city and neighborhood you anal inniaseadiate 
know from observation how her time, was bis mother 
many of your potential custom- wt days,hsighre 
ers get the Post every Thurs- 
day. 

‘*To every single one of them, 
the issue of April 28 will carry 


MAKE A HEALTH 


sings loudest of the 
‘old oaken bucket’? 


THE SATURDAY EVENING POST 4prit 2a 1028 






») 


see it. As soon as the April 28 
Post on the news-stands 
(Thursday, April 26) buy sev- 
eral copies, open them to the 
ad, and put them in your win- 


is 


dow. 

“That night the 
next day, buy enough space in 
your local newspaper to run the 
tie-up already 
prepared Show the 
copy Try 


same and 


advertisement 
for you. 
to the 
to get him to run a news story 


Post editor. 
for you, either the one we sup- 
ply or one to be written by you 
or the paper. 





“In other words, neglect no 

opportunity of progressively di- 

0 aden bing. heating | recting attention to yourself as 
. the man competent and ready 
to make health examination of 

t homes. How successful and 

effective the entire campaign 


br: tansiies diel 
Plumbing and Heatin 


- 


EXAMINATION 





will be depends in great meas- 


g Industries Bureau ure on your co-operation. 
wn? EVANSVILLE, INDIANA 


if you 
questions, or if 
way in which the 


‘*‘Please write or wire 
have 


there 


any 
any 


OF YOUR HOME 
is 
Heating Indus- 


tries’ Bureau can be of service 


Plumbing and 





a message about the things you 





sell, about your service. 

“Interestingly, brightly, and in a thoroughly dignified 
way, they will be brought to a consideration of present 
plumbing and heating standards in their homes. As soon 
as you read the advertisement, you will note how skillfully 
the mind of the reader is led to compare his present sani- 
tation and heating equipment with what it should be to 
give his family utmost comfort, surest health. 

Want a Local Tie-Up 

“Obviously, the regular and consistent appearance of 
such convincing and action-inviting advertisements will 
mean great benefits for all in the industry. 
weeks home owners, and those who hope to be, will see a 
striking, thought-provoking, convincing story about you, 
your work, your services. The important factor, from 
your point of view, is to make sure that the national sales- 
effect of this productive publicity is focused locally on your 
business, to make certain that people will come to you 
when they want a “health examination of their homes.’’ 

“This instantly suggests, for the sake of your own 
profits, that you make the most effective tie-up of your 
business with the national advertising. 

“Dress up your windows and your store. Hang the 
giant reproduction of the ad where every passer-by can 


Every four 
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to you.”’ 


Tells Pacific Coast Trade of Bu- 


reau’s Plans 


Russell G. Creviston, general manager of the Plumbing 
and Heating Industries’ Bureau, has been making a trip 
to the important centers on the Pacific Coast. The pur- 
pose of Mr. far western 
organization to the end that the activities of the bureau 
may extended and that if function the coast 
as in the east and the central west. It is said to the 
hope of the industry on the Pacific Coast that regional 
offices of the bureau may be established to the number of 
Los Angeles, another in San 
Seattle, 
plumbing 


Creviston’s visit is to perfect a 


be may on 


be 


about three, located in 
Francisco and a third at either Portland, Ore., or 
Wash. To insure this result, the 
industry must raise $20,000, which, with the appropriation 
available from the bureau, would adequately finance the 
proposition. 

Two hundred members of the industry, including manu- 


one 


Pacific Coast 


facturers, jobbers and plumbers from San Francisco, the 
bay district and northern and central California, gathered 
in the Florentine dining-room the Clift Hotel the 


of on 
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Annual banquet of the Heating and Piping Contractors New York State Association, held at the Hotel Buffalo, Buffalo, N. Y., 
March 7 


evening of March 7 to make plans for the bureau work 
on the Coast. 

At the conclusion of the dinner, Curtiss N. Gilley, presi- 
dent of the California Sanitation Development League, 
said, ‘“‘A large part of our educational work such as book- 
keeping classes, advertising helps, and other features, 
were based on bureau plans, which gave us some idea of 
the invaluable aid to be secured through this channel.’’ 

Mr. Giliey then introduced several of those at the speak- 
ers’ table who have given a large part of their time and 
efforts toward bringing the bureau’s activities westward. 
These included: Alexander Cuvleman, past secretary of the 
N. A. M. P., L. J. Kruse, vice president of the California 
association, William J. Monihan, president of the San 
Francisco association, Joseph Ahlbach, past president of 
the C. S. D. L. and chairman of the local campaign com- 
mittee, William J. Picard, president of the Oakland- 
Berkeley-Alameda association and chairman of the East 
Bay campaign committee, Burr Eastwood, member of the 
local committee, Robert Leonard of the Los Angeles cam- 
paign committee, and Benjamin F. Blair, Ross Clark, H. 
W. Finch and J. B. Mcllreevy, managers of the San Fran- 
cisco branches of Standard Sanitary Mfg. Co., American 
Radiator Co., Kohler Co. and Crane Co., respectively. 
Following this introduction, Mr. Gilley turned the gavel 
over to Francis J. Baker, president of George H. Tay Co. 
and member of the board of directors of the bureau, who 
acted as chairman. 

Mr. Baker called upon Albert J. Wilson, past president 
of the National Association of Master Plumbers, who spoke 
enthusiastically on the accomplishments of the bureau and 
indicated, hopefully, a large measure of success for the 
industry on the West Coast following the establishment 
of a bureau office. 

The next speaker was-C. M. Swinnerton, past president 
of the California state association, and chairman of the 
Los Angeles bureau campaign committee. Mr. Swinnerton 
dwelt forcefully on the matter of breaking down the bars 
of ignorance by means of co-operative educational effort, 
pointing to the availability of such an agency as the Plumb- 
ing and Heating Industries’ Bureau. The speaker paid 
gracious compliment to the Oregon masters who, as an un- 
precedented example of unity and concerted effort, got 
behind the bureau’s West Coast campaign 100 per cent 
strong. ‘““‘We seldom see a better example of co-operation,” 
Mr. Swinnerton concluded. 


C. J. Kelly, T. J. Rowe and John Ashenbrenner were 
members of the committee responsible for the success of 
the Portland meeting in honor of Mr. Creviston. The com- 
mittee was assisted by R. H. Griffiths, vice president of the 
Peerless Pacific Co., who is an old acquaintance of Mr. 
Creviston, and took an active part in making the Portland 
welcome a most cordial one. 

A banquet was held at the Multnomah Hotel on the 
evening of March 12, and was attended by more than one 
hundred members of the plumbing and heating industries, 
representatives of allied trades, and city officials interested 
in sanitation problems. 

When C. M. Swinnerton asked the five or six hundred 
men who had gathered March 20 at Master Plumbers’ Hall 
on Hope street, Los Angeles, to listen to the exposition 
of the bureau by Mr. Creviston, whether they wanted the 
activities of the bureau extended to the Pacific Coast, he 
was answered by an affirmative roar that fairly shook the 
walls of the hall. Upon the crest of the enthusiasm 
aroused by Mr. Creviston’s talk pledges of financial assist- 
ance began to pour in and it was evident that Southern 
California would go over with a rush. 

The gathering which listened to Mr. Creviston was com- 
pletely representative of the plumbing industry of the far 
west since it was composed of manufacturers, jobbers and 
retailers to the number of between five and six hundred. 

Later a conference was to be held in San Francisco be- 
tween representatives of the plumbing industry from Cali- 
fornia, Washington and Oregon and Mr. Creviston and it 
is almost a certainty that within a reasonable time the 
plan of far western branch offices of the Plumbing and 
Heating Industries’ Bureau will become an actuality. 





NO ACTION TAKEN ON NEW YORK LIEN LAW 

The work done by the committee for the revision of the 
lien law of New York State, which was headed by Jere L. 
Murphy, prominent New York City contractor, and on 
which many other New York master plumbers served, 
failed to result in adoption of the proposed changes dur- 
ing the last session of the New York State Legislature, 
which adjourned on March 22 without taking action on 
the bill. The first public hearing on the bill was not held 
until March 20, a group of interested people going to the 
state capital at Albany to participate, the leaders among 
the master plumbers being Mr. Murphy, Emanuel Kalisch, 
John R. Hopkins, Henry Hockhauser and A. A. Alles, 
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PHILADELPHIA DEVELOPMENT LEAGUE OFFICES 
MOVED 

The offices of the Plumbing and Heating Development 
League of Philadelphia, Pa., have been moved to 1321 
Arch street, that city. E. L. Flentje, who is on detached 
service from the Plumbing and Heating Industries’ Bureau 
at Evansville, Ind., and who has been charged with the 
responsibility of carrying out the provisions of the Devel- 
opment League program, has had a temporary office with 
Edwards, Ewing & Jones, advertising agency, handling 
the newspaper advertising. 





KENTUCKY ASSOCIATION TO CONVENE AT 
LEXINGTON 

The thirty-second annual convention of the Kentucky 
State Association of Master Plumbers will be held in Lex- 
ington this year on May 14, 15 and 16, with headquarters 
at the Lafayette Hotel. The sessions of the convention 
will be held in the Crystal Room and Blue Room of the 
hotel. 

Jere Sheehan, Jr., of St. Louis, Mo., vice president of 
the National Association of Master Plumbers, is scheduled 
to represent that organization at the convention, and a 
representative of the Plumbing and Heating Industries’ 
Bureau will also be present. 





BAY COUNTIES MASTERS NAME GRIEVANCE 
COMMITTEE 

The names of those constituting the grievance commit- 
tee of the Bay Counties (Calif.) Conference have just 
been announced. They are: Carl T. Doell of Oakland, 
chairman, J. V. Young of San Francisco, and R. W. Tim- 
mons of Richmond. Following the regular custom, this 
committee is named by the chairman presiding at the first 
meeting of the year. This year’s first meeting took. place 
in San Francisco, January 30. The next conference is 
scheduled for April 30, the name of the city to be an- 
nounced later. 





SELECT NEW JERSEY CONVENTION HEADQUARTERS 

The Berkeley Carteret Hotel in Asbury Park, N. J., has 
been selected as headquarters for the annual convention 
of the New Jersey State Master Plumbers’ Association, 
which is to be held in that city May 22 and 23, it is an- 
nounced, 





W. A. BYWATER TALKS TO UTAH COUNTY GROUP 


“Two of the outstanding needs of the plumbing and 
heating industry in Utah are the establishment of a state 
sanitation code and the incorporation of the various sani- 
tary and heating engineers’ associations,’ said William A. 
Bywater, president of the Utah State Association of Sani- 
tary and Heating Engineers, and a national director, at the 
monthly meeting of the Utah County Association of Sani- 
tary and Heating Engineers which was held at Provo, 
February 29. 

“The state code is needed in order to secure uniform 
workmanship of a high grade that will insure sanitary con- 
ditions. All masters should be required to possess a cer- 
tain amount of technical knowledge before being allowed 
to operate a commercial establishment. The health of the 
nation is far too dependent on the work of the master to 
allow untrained handy-men to install work which is un- 
sanitary.”’ 

Following Mr. Bywater’s explanation of the advantages 
of the state organization’s incorporation, Henry G. Blu- 
menthal of Provo, past president of the state association, 
moved that the Utah County organization be placed on 
record as favoring such incorporation, and the motion was 
unanimously passed. 
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Porcela-Radax Company, Pittsburgh, Pa. 


MANUFACTURERS OF DISTINCTIVE PRODUCTS 














leased Customers 
rosperous Plumbers 


go hand in hand wherever 


BADGER 
Copper Hot Water Boilers 


are installed. The superior service, 
clean, rust-free hot water and long 
life obtained by these high quality 
copper boilers, that are tinned all 
over the inside are your best selling 
arguments. 


And when you can back them all 
with a moderate cost-—-every up- 
to-date plumbing contractor will 
find it easy to make the sale. 


Don’t overlook the half round head 
construction that means_ extra 
strength and safety. 





Write for deacriplive bulletins. 


E.B. BADGER & SONS CO. 
75 Pitts Street $s Boston, Mass. 
NEW YORK TULSA, OKLA. 
271 Madison Avenue Mid-Continent Bldg. 





Representatives in all Principal Cities 

















Rochester Entertains 


STATE association that embraces 
A the largest city in the country and 

includes some of the most success- 
ful locals in the United States, is the New 
York State Association of Master Plumb- 
ers, whose fortieth annual convention 
was held at the Seneca Hotel in Roch- 
ester, N. Y., on March 20 and 21. The 
convention was attended by approxi- 
mately 600 master plumbers and their 
wives and friends, and the affair was 
unanimously accounted one of the most 
successful and enjoyable ever held in the 
history of the body since its inception 
forty years ago. 

The paramount issue in the conven- 
tion, and the topic which featured in the 
entire first day’s session, was the subject 
of higher education for the master 
plumber, his journeyman and his ap- 
prentice. The subject was built up 
around the synopsis of the three-day institute classes, 
held in January, at the New York University. The impor- 
tant feature of the institute classes was the fact that the 
movement was being pioneered for the first time in New 
York, and was very appreciably attended by plumbers 
throughout the state. The proceedings of the institute 
classes have been recorded verbatim in their entirety, and 
published, and copies of the book were distributed at the 
convention in Rochester. 

In attendance at the convention, and the principal par- 
ticipants in the Tuesday session, were Dean Collins P. 
Bliss, chancellor of the New York University; Dean C. B. 
Connelley, of Carnegie Institute of Technology in Pitts- 
burgh; and Walter S. L. Cleverdon, supervisor of property 
and associate professor of sanitary engineering at the Uni- 
versity of New York. The classes were summarized by 
the various speak- 
ers, and it is in- 
dicated by the 
enthusiasm mani- 
fested by the dele- 
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Geo. W. Frank, 
of Buffalo, who 
was elected prest- 
dent of the New 
York State Asso- 
ciation at Conven- 
tion which turned 
its attention strong- 
ly to education. 





New York Masters 


gates assembled and the hearty support 
which has been given the movement by 
the individual master plumbers through- 
out New York, that the three-day insti- 
tute classes will be a permanent annual 
event to be sponsored by the educational 
group and the New York Association. 

A most important item in the account 
of the New York State Convention, and 
one which should not be overlooked, was 
the fact that the entire convention, which 
was rich in entertainment for all, was 
sponsored entirely by the local associa- 
tion at Rochester and all the expenses 
of the two-day meeting were assumed by 
the fund which had been compiled by the 
individual members. The convention 
cost in the neighborhood of $10,000, this 
sum having been actually collected from 
the seventy-five men comprising the 
Rochester Association of Master Plumb- 
ers. Not a penny was solicited from manufacturers or 
the state or local treasuries, and this fact particularly 
enhances the value of the convention. 


THE NEW OFFICERS 

EORGE FRANK of Buffalo, former vice president, 
= was unanimously elected president of the New York 
State Association of Master Plumbers, to succeed Martin 
W. Utz of Rochester. Fergus McLoughlin of New York 
City was elected vice president, and John J. Dixon of 
Brooklyn, elected as treasurer. Henry Ritter of Buffalo, 
former zone chairman, was elected secretary of the asso- 
¢iation. 

The following committees were appointed by retiring 
President Utz for the ensuing year: Sergeant-at-arms, 
George Pappert, Fred Geiger; resolution, Tom O’Brien, A. 
Auchinachie, Aug- 
ust Ebke; reading 
clerk, Fergus Mc- 
Loughlin, creden- 
tial, G. Arnone, 


an 





Dean Collins P. Bliss of New York University; Martin J. Utz, retiring presi- 

dent of New York State Association; Thos. F. Nolan, president of National asso- 

ciation; Walter 8S. L. Cleverdon, associate professor of sanitary engineering, New 

York University; Frank J. Fee, past national president, and chairman of the 
national scholarship committee 
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J. Larkin, Floyd Sharpe; auditing, Thos. Edgerton, Arthur 
Van Denbergh, Horace Jones: memorial, Wm. Flynn, Roy 
The following zone chairmen were 
John F. Rogers, Fred Schmalstich, William D. 
Atkins, W. E. Stradling, Frank Rinehart and O. E. Steele. 

At ten thirty on Tuesday morning, President Martin W. 
Utz opened the 40th annual convention of Master Plumb- 
ers of New York State, and introduced the Honorable Jo- 


Wilson, J. 
selected: 


Stapf. 


seph Wilson, mayor of the 
city of Rochester, who deliv- 
ered a cordial address of wel- 
come to the delegates. Fol- 
lowing the mayor’s speech, 
which was replied to by M. J. 
Kennedy, the past presidents 
present were greeted by re- 
tiring President Utz. These 
were: Stephen Welch, M. J. 
Kennedy, B. Jos. O’Donnell, 
Fred Fladd, Thos. O’Brien, 
August Ebke, Alex. Auchina- 
chie and William J. Flynn. 
Mr. Flynn acted as spokes- 
man for the group of past 
presidents and spoke of the 
many features of entertain- 
ment that awaited the dele- 
rates during their next two 
days’ stay in Rochester. 


LADIES’ STATE AUXILI- 
ARY TO BE ORGANIZED 

RS. CHARLES HUCK 
M of Buffalo, in repre- 
senting the Ladies’ Auxiliary 
of the National Association, 
brought to the New York 
delegation the news that in 
a short time the Empire 
would state 
ladies’ auxiliary association. 
She said that the women in 


state have a 


Buffalo have been holding 
regular meetings, although 
their organization has not 


Mrs. 
Huck pointed out that the 
benefits derived from an or- 
ganization of this kind were 
many, and how, fundamen- 
tally, the industry itself 
would become more unified 


yet been chartered. 


and concrete if the wives of 
those comprising the indus- 
try took more active interest 
in the affairs of their hus- 
bands’ businesses. She said 
the education of the plumber 
will be the means of ele- 
vating him in his position 
among business men of the 
country and that educating 
the sons of plumbers would 
elevate the industry to a 
higher plane in 
come. Mrs. Huck 
that it is up to the wives of 
the plumbers to broadcast 
the spirit of progress that 
is so prevalent among the 


years to 


declared 
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Frank J. 














Top pictures: George H. Drake, national committee chair- 
man; Fergus M. MeLoughlin, new vice president. Second 
row: Isaae J. Brown, past president; and F. A. MeConnell, 
both of New York City; P. H. Gleason, president of Brook- 
Ivyn association. Third row: W. D. Atkins, secretary, 
Schenectady association; F. Schmalstich, Bronx; J. Durr, 
vice president of Rome, N. Y.,. association. Fourth row: 
(Gieorge L. Bauer, F. W. Sheppard, J. F. Guider, secretary of 
Syracuse association, all of Syracuse. Fifth row: A. J. 
Heinzle of Rochester, chairman of ladies’ entertainment 
committee; R. M. Taylor, secretary of South Shore associa- 
tion; Edward Miller, secretary of Rochester association. 
Bottom row: William Wolff, chairman of educational com- 
mittee; Lewis A. Deiser, William Elermann, all of Brooklyn 


men who devote their time 


send a plumber’s son to school. 
they have established a precedent that should be followed 
by all women of the nation 
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to plumbing and heating. 


Fee supplemented Mrs. Huck’s remarks about 
the training of the sons of plumbers by stating that last 
year in the state of Florida, the woman raised a fund to 


He says that in doing this 


interested in this field. Mr. 
Fee heartily endorsed the organization of a state auxiliary 


and urged that 
tion be taken in the proposed 


prompt ac- 


movement. B. Jos. O’Don- 
nell, past president of the 
New York 
now affiliated 
and Heating In- 


Association and 
with the 
Plumbing 
dustries Bureau, has _ just 
four-months’ 
field thrip throughout New 


York state and read a report 


completed = a 


which he had sent in to C. 
A. Bohrer in Evansville, Ind 
The report read that Mr. 
O'Donnell has worked with 
the six zone chairmen and 
has witnessed very construc- 
tive work being done by the 
various local associations. 
Mr. O'Donnell heartily advo- 
vated the employment of a 
field secretary for New York, 
He stated that, though each 
zone chairman has accom- 
plished much in his respec: 
tive territory, it is essential 
that a 
gaged to 
work. 


regular man be en 
continue in this 


PRESIDENT THOS. F. 
NOLAN ADDRESSES 
CONVENTION 
PYXHOMAS F. NOLAN, 
| president of the Na 
tional Association of Master 
New 
York has 1,752 members and 
that the state was third on 


Plumbers, stated that 


the list for increased mem- 
bership during the past vear 
Mr. Nolan spoke about the 
splendid work b ing carried 
on by the Plumbing and 


Heating Industries’ sureau 


and mentioned the nation- 


wide advertising campaign 


planned by the bureau in 
April. He 


plumbers to tie in their mer 


urged all master 
chandising with the adver 
tising of the bureau. The 
speaker asked that all con 
sider the adoption of certi 
fied plumbing and heating 
and realize the necessity of 
more efficient service and in 
stallation work throughout 
field secretary for New York 
the field 

Mr. Nolan briefly outlined 


the plans of the national as 
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sociation with regard to sending out more field men to 
some of the more or less inactive sections of the country, 
and stated that funds had been set aside for this purpose. 
The president concluded his address with the mention of 
the National Convention to be held in Memphis, Tenn., in 
June, and urged a large attendance by the New York 
group. 


OTHER NOTABLE ADDRESSES 

TEPHEN H. WELCH, past president of the New York 
s association and chairman of the three-day institute 
committee, read a brief synopsis of the work covered dur- 
ing the session. 

Dean C. B. Connelley of Carnegie Institute, began his 
talk with the mention of the rapid recognition that the 
plumbing and heating industry has enjoyed throughout the 
country. He brought out the fact that, though the indus- 
try has been in the background in the past, it has lately 
come to be regarded by the public as an important business 
of the country—-principally through the advancement of 
vocational education. He mentioned that the York, Pa., 
association has a committee now investigating the possi- 
bilities of a three-day institute in that section and stated 
that this indicates the natural desire of the plumber to 
educate himself. 

The speaker advocates training the high school student 
in vocational work, for in doing this the boy can more 
readily determine the trend of his inclinations. Mr. Con- 
nelley said that, in analyzing the course in plumbing offered 
at Carnegie, it was learned that the curriculum did not 
include enough practical work, and, as he says, practical 
knowledge is just as important as theoretical in this field. 
The course was then altered somewhat and it now ap- 
proaches that which the plumber needs. 

William A. Wolff, chairman of the educational commit- 
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tee, read his report and stated that advanced education in 
the plumbing field will tend to produce more ethical and 


accurate business tactics. 
Dean Collins P. Bliss, of New York University, talked 





Top row: R. Bass of Bass & Grassmuck, H. J. Muller, both of 

Bronx; W. Metcalf, treasurer of Nassau South Shore Associa- 

tion. Bottom row: Herbert Heinzle of Rochester; Joseph 
Gmelch and George Wiedmann, both of Ridgewood 


on the close association between engineering and plumb- 
ing. Fundamentally, the factors underlying each are 
analogous, and the plumber’s problems are essentially en- 
gineering problems. He presented a paper on the subject 
of the evolution of the purification of water and its bear- 
ing in the plumbing field. Water is the fundamental 
factor in plumbing operation, and the problem of the 
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Members of the New York | 
State Master Plumbers Asso- | 
| ciation are entitled to become 
policy holders for compensa- 
tion and Automobile Insurance 
in — 


|| Exchange Mutual Indemnity : 
|| Insurance Company | 
| “The Plumbers Mutual” | 
| 531 DELAWARE AVENUE 
BUFFALO, N. Y. 

This insurance will save you 
20°% to 30% of your insurance 
cost. 

If not a member of the Plumb- 
ers Mutual, write us for in- 
| formation. 
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When you’ve got to 
spend a lot of time on 
a water heater installa- 
tion, there’s a lot of 
profit goes with it. 









When you install an 
Ohio Water Heater, 
however, you 1n- 
stall the heater 
that takes the 
minimum of 
time because the 
connections are 
few and simple. 


OHIO HEATER CO. 


COLUMBUS OHIO 


SO WATER 
HEATER 


OF GP Ge Gel GB Ge GF Ge Ge Ge GF Ge Ge Ge Ge Ge Ge G8 Oe Be Ge ae G8 He Ge Ge Oe Ge ab Ge Be Ge ae Oe Ge Ge Gel Be Ae > d 











March 31, 1928 DOMESTIC ENGINEERING 89 








+4. 


with the beveled ed ge.. 


The rounded corners and beveled edges _ thereby eliminating blow holes. Pliable 
of the Eagle Super Flange make it un- and ductile. Water-tight caulking is 
usually easy to handle. Easily adjusted made easy by feather edge at boot top 
to any pitch of roof (the boot isrounded and special caulking ring. At your job- 
Metal — tough and elas- into the apron). Made of 100% pure _ ber or dealer—or write us for free de- 
tic, withstanding shocks soft Southwestern Missouri Pig Lead,in _scriptive folder. The Eagle-Picher Lead 
that break other metals, one piece, under 100 pounds pressure, Company, Chicago, Joplin, Cincinnati. 


EAGLE 


Buiid your reputation up- 


on LEAD, the Dependable 





ALL LEAD 
ONE PIECE 
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And then kf 


and found out * 


Maybe you can find a good point in this 
plumber’s experience— maybe it will show you 
one way to get better production from your 
men’s time. 


He was strong for ratchet stocks, and had 
used several different kinds. So when he saw 
the Reep Ratchet at his jobber’s, he opened 
it up and looked it over very closely. 


“She sure is simple,’ he said— ‘most 
ratchet stocks have about twice as much 
machinery to ’em.”’ 


And then came the real surprise! He put a 
piece of 2-inch pipe into a vise and tried the 
REED Ratchet Stock— and found out how 
much easier it starts— and how much 
easier 1t cuts threads. 


REED 
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tried a REED 


how handy a Ratchet Stock can be 














Make this same test yourself, and you’ll 
understand— 


Why plumbers and steamfitters prefer 
REED Ratchet Stocks 


, (1) No troublesome power-consuming lead- 
screw. 


(2) One adjustable guide quickly fits the 
stock to any size pipe within its range. 


(3) The double-threaded throat dies begin ¥ 
to cut the instant you pull the handle. 7 


Mail the coupon and get our Pi 
folder, showing how the REED / 


Ratchet Stock makes your , ican 
hard threading work / Bie Pe 
easy. / Gentlemen : 


Sure, mail me that folder 

“WHY MAKE HARD 

¢ «HREADING?” —giving 
2”? a givi a 

7 d EED 


STOCKS and DIES, 7” ities "bin'sioa™* * 
VISES, ETC. Pi Pe ee ee a 


REED MANUFACTURING COMPANY, ERIE, PA. 7 anaress ......ccccccssesescscseasscseseeeees 
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plumber is to ‘‘get water, make use of it, and get rid of it.” 
Dean Bliss is a staunch advocate of standardization in 
the plumbing field, and stated that, in order to accomplish 
this, more research and education is needed. He pointed 
out that the combination of research and standardization 
in plumbing would save money for those interested in it. 


RESOLUTIONS 
EVERAL resolutions were brought up during the ses- 
os sions, among which it was recommended that the Na- 
tional Convention next year be held in Buffalo, N. Y. An- 
other was that the code of a city be applicable to the sur- 





L 


Seated: Frank La Pier, president and W. D. Atkins, secretary 


of Schenectady assn. Standing: 
William Gass, Jr.: John T. Sims; John E. Harbison 


rounding district within a 5-mile radius. A _ resolution 
was presented recommending that a committee of six be 
appointed to rewrite and make changes to the certificate of 
incorporation and by-laws of the association. The last 
resolution asked for a $2.00 assessment from each mem- 
appropriation for the scholarship committee. 
This was rescinded, however, by a substitute resolution 
setting aside $3,000 from the state treasury to be used in 


ber as an 


lieu of the assessment. These resolutions were tabled for 


action by the incoming administration. 


STANDARDIZATION COMMITTEER’S REPORT 


EORGE H. DRAKE, chairman of the national stand- 
(; ardization committee, read a report of the activities 
of his committee. In speaking of the standardizing of 
plumbing symbols, he said in part: “‘The plumbing symbols 
which were approved at the Portland convention qf the 
National Association will not be accepted by the architects 
and engineers until they have been approved as standard 
by the American Engineering Standards Committee, and 
we are now working with this committee with the hopes 
that the symbols can be adjusted to meet the objections 
which have been raised. Copies of these symbols have 


been mailed to about 7,500 architects and engineers 
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Charles Gilgore of Scotia; | 








throughout the country, accompanied by a letter asking for | 


criticism and suggestions if changes were thought advisa- 
ble, and replies have been received from a great many 
approving the idea, but stating that the present designs 
were too elaborate for general drafting room use, and the 
sub-committee on graphical symbols expect to make some 
changes in the design of the symbols that will meet these 
objections, and we are in hopes that we will have a full 
set of symbols that will be approved as standard and rec- 
ommended for use in the drafting room. 

“At the request of the standards committee, President 
Nolan has appointed R. T. Rock of Bridgeport, Conn., to 
represent the national association on a sub-committee 
which has been appointed to consider the question of 
standardizing pipe threads.” 
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Eliminating Bent 


and 


Broken Pipe Collars 


Mohawk Septic Tanks 
have built in pipe con- 
nections, consequently 


there is no danger of 


them breaking, either in 
shipping or tank settle- 
ment. 

They are also equipped 
with an inner flange 
which prevents the pipe 
from sliding into the 
tank too far and becom- 
ing stopped up. 

The Cover Handle of the 
Mohawk Septic Tank 
saves your time and 
makes your work easier 
when installing and ad- 


justing. 


Ask for complete information. 


The Mohawk Septic Tank Co. 


ranch of 


b 
Mohawk Asphalt Heater Co. 


New York 
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You can’t abuse a Bruhn 


All Steel 
Tool Chest 
% Reinforced Because it has been 


Strips on Top : 
/ for Rigidity built for the toughest 
kind of use. 


se g — Peinforced Lift 









Cover 
Arm 


Concealed » 
Hasp Fi 








ne Betnd A few of its strength 


(Holds Top and long life fea- 
Very Rigid) 8 
tures are illustrated 
here but you'll have 
— to see it and use it 
+— Corners to appreciate it. 


Bruhn’s Steel 
Products 


Metal Covered HOBART INDIANA 


Write for eB — Reinforced Strips 


a prices 


WADE Back Water Gate Valves 


They never need oiling if they are flushed 
regularly by direct pressure of water. 
Neither will they become clogged. Thus, 
they can always be depended upon to 
keep the cellar absolutely dry even in 
hard downpours of rain. 











Order from your jobber 


Wade Iron Sanitary Mfg. Co. 
551 Fulton St., Chicago, Ill. 





























Your customers 

IDEAL have been waiting 

DRAINAGE for just such an 

efhcient, strong and 

PUMP reliable pump as 
the Ideal. 

Electric — You, too, have been 

Asstematic wanting the profits 

from it and the 

knowledge that you 

cont Fup <i are satisfying your 
Seteute. titidhiioen customers. 



































It Simplifies 
Your Roof Jobs 











The Bullard Roof Flashing 
requires the very minimum 
of time on the roof. 

It goes on quickly and satisfactor- 
ily at the lowest price to your customer and at a 
substantial profit to you. 


THE. BULLARD SPECIALTY CO., Tiffin, Ohio 
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Retiring President Martin W. Utz, in delivering his re- 
port to the New York delegates assembled, recommended 
the employment of a field secretary for the purpose of 
furthering association work throughout the state. 


THE CONVENTION COMMITTEES 
HE committees of the Rochester Association that 
helped to make a success of the banquet were as 
follows: Louis J. Yauchzi, general convention chairman; 
finance, Henry B. Howe, chairman; C. Gaenzler, G. Pap- 
pert, L. Gresens, T. Breenan, A. Henry; arrangement, 
Lothar Gresens, chairman, G. Bay, H. Smith, H. Heinzle, 
J. Boone, C. Foy; banquet, Mortimer A. DuMond, chair- 
man, H. Snyder, J. Ward, F. Geiger, W. Hartman, H. 
O’Neil; hotel, A. Reddington, chairman, F. Blaesi, B. 
Kewin, B. Paulus, N. Feinberg; theater, C. Caffery, chair- 
man, T. Brennan, H. Lenhard, W. Mack, C. Becker; music, 
R. Hanson, chairman, F. Murtagh, F. Liese, J. Paulus, C. 
Bliss; registration, H. Saunders, chairman, L. Wirth, J. 
Hargarther, T. Shannon; speakers, Horace Jones, chair- 
man, H. J. Bareham, W. McCormick, A. Brayer; ladies, 
A. J. Heinzle, chairman, assisted by members of the Ladies’ 

Auxiliary. 
(Continued in next week’s issue) 


Convention Dates 


April 3, 4 and 5, 1928.—-A. O. B. A.—The annual convention 
of the American Oil Burner Association at Stevens Hotel, Chi- 
cago. 

April 9 and 10, 1928.—-ARKANSAS—tThe sixth annual con- 
vention of the Arkansas State Master Plumbers’ Association, 
to be held in Little Rock, with headquarters in the Lafayette 
Hotel. 

April 9, 10 and 11, 1928.—_MASSACHUSETTS—tThe forty-fifth 
annual convention of the Massachusetts State Association of 
Master Plumbers, to be held in Boston, with headquarters in 
the Statler Hotel. 

April 11 and 12, 1928.—C. S. A.—The meeting of the Central 
Supply Association, to be held at the Palmer House, Chicago. 

April 16 and 17, 1928.—ALABAMA—tThe annual convention 
of the Associated Master Plumbers of Alabama, to be held in 
Mobile. 

April 16 and 17, 1928.—VIRGINIA—The fifth annual conven- 
tion of the Virginia Associated Plumbing and Heating Con- 
tractors, to be held at Salem, Va. 

April 16, 17 and 18, 1928.—TEXAS—tThe thirty-ninth annual 
convention of the Associated Master Plumbers of Texas, to be 
held at El Paso, with headquarters at the Paso del Norte Hotel. 

April 17 and 18, 1928.—WISCONSIN—The eighteenth annual 
convention of the Heating and Piping Contractors Wisconsin 
Association, to be held at the Elks Club, Milwaukee. 

April 19 and 20, 1928.—LA.-MISS.—The seventh annual con- 
vention of the Louisiana-Mississippi Association of Plumbing 
and Heating Dealers to be held at Mandeville, La., with head- 
quarters at the St. Tammany Hotel. 

April 23 and 24, 1928.—-FLORIDA—tThe sixth annual conven- 
tion of the Florida State Association of Master Plumbers and 
Heating Dealers, Inc., to be held at Winter Haven. 

April 26 and 27, 1928.—_GEORGIA—tThe annual convention of 
the Georgia State Association of Master Plumbers to be held 
at Savannah, with headquarters at the DeSoto Hotel. 

May 8 and 9, 1928.—COLORADO—tThe thirty-first annual 
convention of the Colorado Society of Sanitary and Heating 
Engineers. 

May 8 and 9, 1928.—CONNECTICUT—The thirty-eighth an- 
nual convention of the Connecticut Master Plumbers’ Associa- 
tion, to be held in Waterbury. 

May 14 and 15, 1928.—OKLAHOMA—tThe twenty-sixth an- 
nual convention of the Oklahoma State Association of Master 
Plumbers, to be held in Tulsa. 

May 14, 15 and 16, 1928.—-K ENTUCK Y—tThe thirty-first an- 
nual convention of the Kentucky State Association of Master 
Plumbers, to be held at the Lafayette Hotel, Lexington. 

May 14, 15 and 16, 1928.—CALIFORNIA—The twenty-seventh 
annual convention of the California State Master Plumbers’ 
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ST. LOUIS 








COFFEYVILLE, KANSAS 


Missouri Pacific Freight House 7 C a ml aw O T k 


for Service 


Servicerequiresteamwork—andteamwork 
is an everyday matter with the Webster or- 
ganization. It isa habit—the result of years 

February 9, 1927. of experience in rendering Webster Service 
on a national scale. WITNESS: 


A Missouri Pacific freight house down in 
— Coffeyville, Kansas—territory of the 
Webster Kansas City office; a St. Louis heat- 


Gentlemen: 

Cannot find words to express 
our appreciation for the service 
rendered inconnection withthe 


Warren Webster System used ing contractor—customer of the Webster 
in connection with the heating St. Louis office—operating farfrom his base. 
in Missouri Pacific freight Yet service moves smoothly, bringing forth 
house in course of construction the unsought letter reproduced at the left. 
at Coffeyville, Kansas. 
Note that you expect to have Webster Service functions without regard 
service man in Coffeyvilleinthe b d li Ls ‘th hi 
near future, at which time you to boundary lines, working with architects, 
will make another inspection. engineers,contractors and owners to insure 
Lecngpaainrecagncndeenynigne nan the common aim—heating comfort and 
we assure you that it will be ’ 
greatly appreciated. economy. Try Webster Service on your 
Might add that we have sent next installation. 


more men on this job and ex- 
pect to have a big showing on 
this job within the next six or - since 1888 
eight days. 
Again thanking you for the 
wonderful service, we remain, 
Yours very truly, 
John Gilmore Plumbing 
Company 
Signed: John Gilmore 





of Steam Heating 


Warren Webster & Company, Camden, New Jersey 
Pioneers of the Vacuum System of Steam Heating 
52 U.S. Branch Offices—In Canada, Darling Bros., Ltd., Montreal 


More than 46,000 installations in America’s finest buildings 
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NUHUB 


TRADE MARK 


SOIL PIPE 








Thin wall. Con- 
trast with Photo 
No. 1. 
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The Biggest Step Forward in Soil Pipe Design 


~ Specify NUHUB 
~Use NUHUB 
for the Tallest Buildings 


NUHUB, tight, flexible, depend- 
able, meets the most exacting de- 
mands of contraction and expan- 
sion, no matter how high the 


building. 


Architects and Engineers can 
specify NUHUB soil pipe without 
danger of error orsubstitution. The 
“bead at the base of the hub” isa 
permanent and a distinctive mark 
of identification and can be always 
seen after the pipe is installed. 


Plumbing Inspectors and 
Plumbing Contractors find the 
problem of calking for water or 
air test reduced to a minimum. 
NUHUB permits lead joints to be 
thoroughly: calked without split- 
ting hubs. 


Jobbers are assured of less break- 
age in handling because NUHUB 
is stronger, better. 


and Manufacture .. . 


STRENGTH WHERE STRENGTH IS NEEDED MOST 


HE Central Foundry Company’s engi- 

neers, ever alert and resourceful and 

backed by one of the largest foundry 
organizations in the world, has again scored 
a triumph in perfecting what has been ac- 
claimed by prominent architects, engineers, 
builders and plumbing contractors as a 
stronger, better soil pipe. 


Pioneers in formulating standard specifica- 
tions for soil pipe and first to perfect the 
lead groove type of joint, The Central 
Foundry Company is now manufacturing 
and furnishing the trade, in extra heavy 
weight, NUHUB cast iron soil pipe. 


NUHUB sweeps away all former concep- 
tions of what soil pipe should be. 


Look at the accompanying photographs. 
Number 2 shows the recognized weakness 
of old style soil pipe, namely a thin wall at the 
base of the hub. A thin wall means break- 
age and replacement. 


Number 1 shows how The Central Foundry 


Company has overcome this glaring weak- 
ness. Note the bead at the base of the hub. 
The bead assures double strength where the 
hub and the barrel of the pipe meet—strength 
where strength is needed most. The hub on 
NUHUB pipe meets the requirements of 
proper pipe hanging in steel and reinforced 
concrete buildings. 


Led-LoK Groove, too 


The “Led-LoK” superior groove inside of 
the hub—the first successful lead groove on 
soil pipe and originated by The Central 
Foundry Company fifteen years ago—is re- 


tained in NUHUB pipe. 


Poured in the usual manner, the lead im- 
mediately upon cooling, becomes locked in 
this groove. The lead locked in the groove 
can’t work loose. 

For vertical and horizontal lines, in the building 


and under the ground—soil lines, waste lines, leader 
lines, vent lines, house drains and house sewers. 


Sold by jobbers of plumbing supplies. 


Look for the Bead at the Base of the ~~ 
. Strength where strength is needed most . 


THE CENTRAL FOUNDRY COMPANY 


Atlanta Chicago AND ASSOCIATE COMPANIES: ESSEX FOUNDRY, CENTRAL RADIATOR COMPANY 
Birmingham Dallas MOLBY BOILER COMPANY, Inc. AND CENTRAL IRON AND COAL COMPANY 
tiem eae ae SUBSIDIARIES OF THE UNIVERSAL PIPE AND RADIATOR COMPANY 

( ) Newark, N. J. 


Brooklyn,N.Y. San Francisco General Offices: Graybar Building, Lexington Avenue at 43rd Street, New York 





Also manufactured under special agreement by ESSEX FOUNDRY, NEWARK, N. J. 
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Association to be held in San Francisco, 


the Clift Hotel. 

May 15 and 16, 1928.—-PENNSYLVANIA—tThe thirty-fourth 
annual convention of the Pennsylvania State Association of 
Master Plumbers to be held at Reading, with headquarters in 
the Rajah Temple. 

May 18 and 19, 1928.—-OREGON—tThe thirty-eighth annual 
convention of the Oregon State Association of Master Plumb- 
ers, at Astoria. 

May 22 and 23, 1928.—-NEW JERSEY—tThe twenty-seventh 
annual convention of the New Jersey State Association of 
Master Plumbers, to be held at Asbury Park, with headquar- 
ters at the Berkeley Carteret Hotel. 

May 22 and 23, 1928. .—The annual meeting 
of the National Pipe and Supplies Association, to be held in 
Detroit, Mich., with headquarters at the Statler Hotel. 


May 25 and 26, 1928.—W ASHINGTON—tThe thirty-third an- 
nual convention of the Association of Master Plumbers of the 
State of Washington, at Kelshan Club, Bellingham. 

May 29, 1928.—-MONTANA—tThe thirty-first annual conven- 
tion of the Montana Master Plumbers’ Association, to be held 
at the Boulder Springs Hotel, Boulder. 

May 31 and June 1, 1928.—-NORTH CAROLINA—The annual 
convention of the North Carolina Association of Plumbing 
and Heating Contractors, Inc., to be held in Greensboro. 


May 31 and June 1 and 2, 1928.—-N. A. P. & H. 8.—The annual 
convention of the National Association of Plumbing and Heat- 
ing Salesmen at Pittsburgh, Pa., with headquarters at the 
William Penn Hotel. 

June 4, 5, 6 and 7, 1928.—H. & P. C. N. A.—The thirty-ninth 
annual convention of the Heating and Piping Contractors Na- 
tional Association to be held in Philadelphia, with headquar- 
ters at the Bellevue-Stratford Hotel. 

June 12, 13, 14 and 15, 1928.—N. D. H. A.—The annual con- 
vention of the National District Heating Association, to be 
held in Atlantic City, N. J., with headquarters at the Ambas- 
sador Hotel. 

June 18, 1928.—-TENNESSEE—tThe thirtieth annual conven- 
tion of the Associated Master Plumbers of Tennessee to be 
held in Memphis. 

June 19, 20 and 21, 1928.—-N. A. M. P.—The forty-sixth an- 
nual convention of the National Association of Master Plumb- 


with headquarters at 














ers in Memphis, Tenn., with headquarters in the Peabody 
Hotel. 
June 19, 20 and 21, 1928.—N. A. M. P. AUXILIARY— The 


tenth annual convention of the Women’s Auxiliary to the Na- 
tional Association of Master Plumbers, to be held at the Hotel 
Peabody, Memphis, Tenn, 

June 26-29, 1928.—A. S. H. V. E. 2 
of the American Society of Heating and Ventilating Engi- 
neers, at West Baden, Ind., with headquarters at West Baden 
Springs Hotel. 

August 21, 22, 23 and 24, 1928.—A. S. S. E.—The twenty-third 
annual convention of the American Society of Sanitary Engi- 
neering, to be held at the Pfister Hotel, Milwaukee, Wis. 

August 24 and 25, 1928.—WISCONSIN—The annual conven- 
tion of the Wisconsin Society of Plumbing Inspectors, to be 
held in Milwaukee, with headquarters at the Pfister Hotel. 








COMING TRADE EVENTS 

March 31, 1928.—Dinner and dance of the Bronx branch, 
Association of Master Plumbers of the City of New York, to 
be held at Ebling’s Casino, 156th street and St. Ann’s avenue, 
Bronx. 

March 31 to April 7, 1928.—The eighth annual Own Your 
Home Building and Equipment Exposition, at the Coliseum, 
Chicago. 

April 11, 1928.—-The annual beefsteak dinner of the Heating 
and Piping Contractors Newark Association, in the Washing- 
ton restaurant, Newark, N. J., at 7 p. m. 

April 14, 1928.—The Fresh Air Benefit dinner dance to be 
held by the Brooklyn Branch, Association of Master Plumbers 
of the City of New York, at the Hotel Commodore, New York 
City. 

April 16-21, 1928.—-The sixth annual Buy Your Own Home 
Show, in the Twenty-Third Regiment Armory, Brooklyn, N. Y. 
N. ¥. 

April 26, 1928.—Minstrel Show to be given by the Plumb- 
steam Club of Philadelphia, to be held in the Elks Club ball- 
room in that city. 
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DEVLIN 


MALLEABLE IRON FITTINGS 
of 
AIR FURNACE MALLEABLE IRON 








““Popular sizes are packed 
in cartons for convenient 
handling and stocking” 


THOMAS DEVLIN MFG. CO. 


Owned by S. S. Fretz, Jr. & Co. 
23rd St. and Sedgley Ave., Philadelphia, Pa. 
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St. Louis, 
elected president 
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INDICATED by the sentiment expressed in its reso- 

lutions, the Missouri State Association of Master 
Plumbers is in for a busy year of legislative work, 
as a result of its forty-fourth annual convention, held in 
Joplin, March 19, 20 and 21, at the Connor Hotel. Of 
the resolutions passed at the convertion, all but two had 
to do with legislative work. 

The resolution which advocated the passage of a 
plumbing code was presented to the resolutions commit- 
tee from two sources, the board of directors and the St. 
Louis delegation. The committee combined the best fea- 
tures of both resolutions, and presented the result to the 
association. The association went on record as favoring 
the adoption of a good state plumbing and the 
licensing and examining, by the state, of all master plumb- 
ers doing business in the state. 

Another piece of legislation advocated by the associa- 
tion in a resolution was a recommendation by the St. Louis 
association to establish a strict state lien law, providing 
for contractors to lien for material and labor furnished, 
instead of the present system of permitting the material 
dealers to obtain a separate lien from that of labor. 

The third piece of legislative work to be done by the 
association was contained in a resolution to provide for 
the passage of a state law to provide for separate lettings 
of plumbing, heating and mechanical equipment for all 
state and municipal buildings. The resolution was passed 
unanimously. 

Another resolution passed at the convention was pro- 
posed by the district management committee, and is as 
follows: ‘‘Whereas, there is a need in different parts of 
the state at various times for competent as- 
sistance to be given locals endeavoring to 
pass plumbing laws, or the enforcement of 
existing laws: therefore be 
when this assistance is requested the presi- 
dent be authorized to committee 
to proceed to the community and render all 
help possible in the pas- 
sage of such laws.”’ 


<2 


state 


code, 


it resolved, that 


appoint a 





A resolution was pro- 
posed whereby a com- 


mittee should be ap- 
pointed to revise the con- 
stitution and by-laws of 


the association, and have 


i 








Missouri to Undertake 
Legislative Program 


Klect F. J. Praechter as President 


Jere F. Sheehan, Jr.. 
of St. Louis, National 
vice president 





member of the 


to each 


the revised laws printed and sent 
The committee 


instead an amendment 


resolutions recommended 
whereby the existing constitution, 


coMm- 


association. 


compiled by the 
that the 
should 
The convention concurred 


and amendments be 
mittee and published, 
amending the 
tion rather than a committee. 


with the committee and passed the amendment. 


by-laws 
feeling responsibility of 


constitution rest with the conven- 


NEW OFFICERS TAKE OVER REINS OF 
ASSOCIATION 
J. PRAECHTER of St. Louis was elected president 
Fk. of the association to succeed T. A. Donegan of St. 
Praechter as first vice president 
R. Dunlap of Kan- 


Joseph. Succeeding Mr. 
will be C, D. Dunlap of Springfield. W. 
sas City was elected second vice president. J. F. Corrigan 
of St. Louis was re-elected treasurer of the association in 
tribute to his valuable services in the past. Edward Mon- 


teath of St. Louis was appointed secretary by President 
Praechter. 
Mr. Praechter was elected as official delegate to the 


National convention to be held in June at Memphis, Tenn. 


The place and date of the next Missouri state convention 
left for selection to the 


officers. 


Was newly elected 


CONVENTION OPENS ON MONDAY 
MORNING 
ILLIAM C. KERWIN, president of the 
TL sesmes association, opened the conven 


introducing T. A. 





tion by 








“ Donegan of St. Joseph, 
president of the state as- 
The 


delivered by 


sociation. invoca 
tion Was 
Rabbi L. [a. 
the convention 


“America,” 


{yplans, and 
rose and 


sale 


rs 


ge ( £ 4 
f ome . 
Vy 4 

















tKdward Monteath, St. Louis, Mo., newly appointed state secre- 
tary; T. A. Donegan, St. Jeseph, Mo., retiring president; C. D. 


Duniap, Springfield, new first vice president 
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Joseph Levene, L. M. Mistofsky and J. J. Noble were 
appointed sergeant-at-arms by the president. 

welcomed the 
A. Gibson, sec- 


William R. 


Charles A. Patterson, mayor of Joplin, 
delegates to the convention, as did also J. 
retary of the Joplin chamber of commerce. 
Dunlap of Kansas City re- 
sponded to the welcome, and 
Mrs. William C. Knox of Kan- 
sas City, president of the Mis- 
souri auxiliary, wel- 
comed the ladies to the con- 





state 





vention. Mrs. J. J. Lawler 
of Springfield responded, after 
which Mrs. W. C. Kerwin of 


Joplin also said a few words 
of welcome. 
Sheehan, Jr... of St. 


vice 


Jere 
president of the 
Mas- 
Horn- 


Louis, 
National 
ter Plumbers; E. D. 
brook of City, past 
national and L. 
McNamara 


Association of 


Kansas 
president, 
of St. 
national president, were intro- | 
duced to the convention and 
said a few words of greeting. 


Louis, past 


COMMITTEES APPOINTED FOR CONVENTION WORK 
a HE following committees were appointed by President 
eee to carry on the work of the convention: 
Publicity, C. D. Dunlap of Springfield, Fred O. Hamm of 
Joplin and Christ Dunn of St. Louis: Carl 
Smith and G. A. Oxler, both of Kansas City, and J. J. 
McNulty of Shrewsbury; tdward Monteath of 


credentials, 


memoriam. 
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This Single Suction, Class‘‘O”’ Pump and Receiver 
fill the need for a reliable outfit at medium price. 


Fully automatic, an unusually good outfit in 
service, the Class ‘‘O’’ may be installed wherever 
ordinary conditions exist, giving entire satisfaction. 


Let us tell you about the full line of Buffalo 
Condensate Outfits. No obligation. 


Buffalo Steam Pump Co. 
483 Broadway, Buffalo, N. Y. 


In Canada—Canadian Blower & Forge Co., Ltd., Kitchener, Ont. 
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St. Louis, George Foley of Kansas City and William J. Daly 
of Kirkwood; resolutions, William A. Ball of Kansas City, 
W. L. Clueas of St. Louis and C. L. Kennedy of St. Joseph; 
auditing, J. C. Brickey of Kansas City, Hugh Fitzpatrick 
of St. Joseph and L. DeBord of St. Louis. 





Forty-fourth annual convention of the Missou 


CONVENTION HEARS NATIONAL VICE PRESIDENT 
AND PAST PRESIDENTS 

ERE SHEEHAN, Jr., of St. Louis, vice president of the 

J National Association of Master Plumbers, gave an in- 

teresting talk on association work. In opening, he said 

he wanted to quote a statement made some time ago by 

Mrs. E. D. Hornbrook, of Kansas City, national auxiliary 
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When you sell Enterprise Brass Goods, you've 
many selling points in your favor that mean a whole 
lot to your customers. 

Because of their excellent quality, you are able to 
guarantee all Enterprise products to give the best 
service. 

Because Enterprise prices are always reasonable, 
you are able to meet even the low price com- 
petition—and heat it. 

Because Enterprise discounts to you are right, you 
are sure of a good, sizeable profit on every piece 
of Enterprise Brass Goods that you move. 

All Enterprise fittings and fixtures are easy to 
install. 
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in which she had said that all the national asso- 
ciation demands of its members is loyalty. Mr. Sheehan 


president, 


reiterated this statement, and showed the necessity of loy- 
alty on the part of all members. 
He went on to tell about the meetings of 


the board of 








tate Association of Master Plumbers, held in Joplin 


directors of the national association, and the work the 
trade relations committee had done for the association, 
saying that Mr. Hornbrook, chairman of this committee, 
would tell more about it later. He told of the standard- 
ized talk prepared by the trade relations committee for the 
use of national directors at state conventions, and also said 
that Mr. Hornbrook would read that paper. 





plained 
sociation. 


were introduced from the 
sell of Kansas City, 


ENGINEERING Qu 
Mr. Sheehan stated that the Missouri association was 


not sufficiently fortified to carry on association work, and 
urged the association to make efforts to increase the mem- 
bership. He pointed out the strength of such state asso- 
¢ciations as Illinois, Wisconsin and Kansas. 

the 


and said that 


reason these associations 


were successful was that they 

had spent money. He said 

>: 4 7 that in Missouri there were 
wall : ft about S850 master plumbers 
* | 3 “4 | ; and onlv $00 association 
» @ =: : “~ members. In closing he urged 
ip P ‘er ) that the board of directors 

c make some sort of financial 

2 3 a arrangement whereby the Mis- 
sourl association could be 


made as strong as some of the 
organizations. 

Mr. 
Hornbrook of 
that 


accord 


other state 


In discussing Sheehan's 
talk, EK. D. 


City 


Kan- 
he was 
the 


some of 


sas said 


heartily in with 
contents, and told of 
the the 
sociation had done to increase 
its membership and its value 
to the He also ex- 


employed 


work Kansas as- 


members. 
the 


the zone system by Kansas as- 


state associations of master 


Missouri 


other 
the 
floor. These 
Charles D. Harris of Chicago, 
Bolton of Chicago Heights, 


Several visitors from 


plumbers were present at convention, and 


included G. Rus- 
Kan.: 
and CC. A. 


past president, sec- 
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This valve is equipped 
with a large float and a 
heavy cast iron base 
which means it is just 
the thing for long wear 
and constant service. 


4} GUARANTEED 
’ FIVE YEARS 
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All metal, 
non- adjustable 
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5 E. Third St., New York 





























Non - Liming 
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J. M. Nash 
Waco, Texas. 
never ible EO €3 
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The Arcade Cafe 
Paxton, Ill. 


—-after installation of 
a Koil-Les bill 


was reduced. 


".99 ’ -% ’ 
fiii Dili until 
“Koil - 


installed. 


S. O. Hartwell 
St. Paul, Minn. 
eater works fine 


proving a great 


-gas =F 
Les Was 


Bennie C. Clark 
Pine Bluff, Ark 


—the heater has been 
very satisfactory. 








venience 

Mr.& Mrs. F.W.Smith RC Base 

Chanute, Kansas Aurora, - 
—Koil-Les—best thing ne oe ae 
in home—gas saver as for service 21 a econ 
well my. 
Thousands of satisfied users—-BEC AUSE Koil-Les—Triumph NON 
LIMING Heaters Utilize the entire surtace of an extia heavy gal 
vanized copper-bearing steel replaceable boiler to heat the water 
no restricted heating units to become coated or clogged with lime 
or other foreign matter in the water causing high gas bills and 


interrupted service. 
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| retary of the Illinois association, and L. M. Megee and lack 
N. G. Watt, both of Tulsa, Okla. nen 6 
Tank Fittings of Quality | E. D. Hornbrook of Kansas City, past national president, pay, 
_and chairman of the national trade relations committee, sarin 
6b ae | before reading the talk for national directors prepared by In 
1856 McSHANE 1928 that committee, said that it would be well to have a serum they 
with which to inject some master plumbers in order to get nies 
The ORIGINAL Compound Lever their co-operation and so protect the industry. He said ee 
Ball Cock. Elevated, Low-Down, that, although the trade relations committee could not aa 
Top and Bottom Supply Tank permeate that ram, its members could at least give the ead 
Levers and Valves. specifications for it if necessary. aia 
In talking of the work of the committee, he said that, at aune 
McSHANE no time since its inauguration, had its members disagreed sia 
BELL FOUNDRY CO. on a single problem with which they had been confronted, them. 
but had made unanimous decisions in every case. Mr. 
Baltimore, Maryland Hornbrook went on to say that he had found that the asso- yee 
ciation members who did the least association work were 7 
_the first ones to call on his committee for assistance. ee 
| Just before reading the talk prepared by the trade rela- ain 
_tions committee, a part of which has been published in dust 
these columns, he said that conventions were the clearing 
house of ideas in the industry, and that the advantage 
RAYMOND’S gained by attendance was far greater than the expense N 
| incurred. 2 
Lead Roof Flanges Another past national president who talked to the con- 
are not CAST—but made vention was John J. Vogelpohl of Cincinnati, Ohio, who = 
from DRAWN LEAD talked on “‘Every Day Business Practice.’ In opening, Mr. on 
No Calking Necessary Vogelpohl stated that he believed that the local, state and es 
When ordering state SIZE | national associations had made every effort to lift the wien 
and PITCH desired | plumbing industry to a higher plane. He then spoke of pro 
PRICES NO HIGHER than asked for IMITATIONS | the business practice of wholesalers in delivering material f 
Use No Other | a he job, saying that he believed such practice was harm- alii 
| ful to the best interests of the industry, as he believed ; 
6 Se Wantensw Ave.” CHICAGO, ILL. ing 











Artisan Botlers 


These all-copper boilers are securely 
riveted top and bottom and as an 
added measure the rivets are all 
covered with solder. Inner rings pre- 





vent collapse and add to the boiler’s 
strength and long wearing ability. 
Our catalog upon request. 


ARTISAN METAL PRODUCIS CO. 


CHARLESTOWN, MASS. 
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Editorial Service makes advertising easy 





. ° Top row: William Ball of Kansas City, past state president; 
for you—all you do IS clip the copy from Kk. D. Hornbrook, chairman of the Trade Relations Committee, 
your COpy of the paper and hand it with XN. A. M. P.; John J, Vogelpohl of Cincinnati, Ohio, past na- 

4 tional president. Bottom row: J. JI. MeCue and Ed. Penfrase, 
the cut we send you, to your newspaper. both of St. Louis; W. C. Kerwin of Joplin, Mo. 


Only $4.20 for 12 illustration cuts. Clip 
this, attach your check for $4.20 and 


that the plumbing contractor should pay hauling charges 
_ just as he pays freight charges. 

mail today. He also said that some wholesalers were sending their 
trucks to jobs after completion, picking up the leftover 


DOMESTIC ENGINEERING material and crediting the account of the plumbing con- 


tractor. This practice, he said, made it too easy for the 
1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 


irresponsible journeyman, without credit, to go into the 
‘contracting business, hurting that business through his 
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lack of capital and knowledge of the business. “A man 


has a right to purchase only according to his ability to 
pay,’ Mr. Vogelpohl said, in pointing out the necessity of 
strict credit systems on the part of wholesalers. 

In speaking of showrooms, Mr. Vogelpohl stated that 
they were a very good means of getting new business, and 
gave several examples of how his showroom had obtained 
business. In checking up on the sale of 65 sinks made in 
a short period of time, he said that it was found that 59 of 
them were bought by customers who had been attracted 
by the display in the store, with each fixture’s price at- 
tached to it. He went on to tell of a system he had in- 
augurated by which he gets a into his 
showroom every Friday and gives them talks on sanita- 
tion. This system has proved very effective in producing 
new business. 


group of ladies 


L. McNamara of St. Louis, the third past national presi- 
dent in attendance at the convention, gave an interesting 
talk to the members on the subject of co-operation. He 
pointed out some of the troubles encountered in the in- 
dustry and told of their remedies. 


HEAR REPORTS OF OFFICERS 

N his report of the year’s activities, President Donegan 
| said that he wished to express appreciation for the co- 
operation and help of the membership, the officers, the 
committees and his directors. He told of the trip he had 
taken to Joplin with several members of the Springfield 
association, in an effort to organize the Joplin association, 
and pointed to the convention arrangements as evidence of 
the success of that organization. 

He thanked Secretary H. J. Enright for his help, and 
also gave thanks to Vice President Praechter for attend- 
ing meetings when Mr. Donegan was unable to do so. He 
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You do not have to confine your selling efforts on Holyoke 
Water Heaters to any restricted area. 
Holyoke Gas Water Heater can be pushed, and for the subur- 
ban districts and farms, the Holyoke Kerosene Water Heater 


is incomparable. 


Study the construction of Holyoke Heaters and you will at 
once understand why they are superior. 


Write us for our complete 


Holyoke Heater Co. 


HOLYOKE, MASS. 
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Top row: Krusz, president of St. Louis association; 


Philip 
Charles Burgess, L. 


MeNamara, past national president, both 
of St. Louis; Fred O. Hamm, secretary of Joplin association. 
Bottom row: W. M. Daly 
i. J. Blake, secretary of St. Louis association; W. L. 
of St. Louis 


of Kirkwood, past state president; 
Clucas 


urged the members to take advantage of the services of- 
fered by the 
and, in 


work in 


Bureau, 
their 


Plumbing and Heating Industries’ 


closing, thanked the Joplin association for 


arrangements for the convention. 


J. J. Corrigan, treasurer, and H. J. 


making the 
Enright, secretary, also 
gave reports of their activities. 

These reports were accepted by the convention, and it 
was voted to have them spread upon the minutes. 


(To he continued) 





For the city, the 


catalog. 





} 
* 





pian 5 











In no other business perhaps does woman 
play as important a part as in our industry. 
Plumbing is essentially a part of the home, 
and the home is woman's sphere. U'omen in the 
home are prospective purchasers of plumbing, 
and through the knowledge of what features 
appeal particularly to women, the wives and 
daughters of master plumbers may be of great 
assistance to them. Many times a detail, which 
may seem unimportant to the master plumber, 
means much m the matter of satisfaction to, and 


mcreasmg business from, the woman customer 


Missouri State Auxiliary Holds Annual Convention 

The Missouri Division of the National Women’s 
Auxiliary held its first annual convention at Joplin, March 
19, 20 and 21, with headquarters at the Connor Hotel. 
Forty-five members of the auxiliary, which was organized 
a year ago, were present at the meeting. 

The first session of the convention was held Monday 
afternoon, and Mrs. William C. Kerwin of Joplin wel- 
comed the delegates to her city, and introduced Mrs. 
William C. Knox of Kansas City, president of the state 
auxiliary. Mrs. Azertanna of St. Louis read the invoca- 
tion, and Mrs. H. B. Schulte of Joplin added to Mrs. 
Kerwin’s welcoming address. 

Mrs. William J. Daly ot Kirkwood, honorary president 
of the auxiliary, gave a short talk, and communications 
were read from the national officers. Mrs. Knox, the state 
president, gave an address, after which the state officers, 
local presidents, new members and members-at-large were 
introduced by Mrs. Harry Schuerer of Springfield. 

Local presidents’ reports were read, and Mrs. John 
Karges, president of the Kansas City auxiliary gave an 
interesting reading. S. Lewis Land of the Plumbing and 
Heating Industries’ Bureau, gave a talk on the apprentice- 
ship department of which he is the director, and gave a 
general idea of the activities of the bureau. 

At the Tuesday morning session Mrs. John Karges, 
historian, gave a report of her work, and suggested that 
all ladies who have any data concerning the history of the 








F ja 


Sos , ooh, 01S Re aie a S 
- : | 


on au ee 8 ‘ar 





Dy Dorothy Gdwards 


auxiliary, or pictures of its activities, send them to her to 
become a part of the permanent records. The proposed 
constitution and by-laws were approved and adopted, and 
all of the officers were unanimously re-elected. 

Reports of special committees were made at the Wednes- 
day morning session, including reports from the courtesy 
committee by Mrs. Charles Quinn of St. Louis, from the 
auditing committee by Mrs. William J. Daly of Kirk- 
wood, and from the resolutions committee by Mrs. Azer- 
tanna of St. Louis. The state officers were elected as 
delegates to the national convention, with the exception 
of President Knox, who is ex-officio delegate. 

The remainder of the Wednesday session was given over 
to a talk by Miss Ida Anderson of the Plumbing and Heat- 
ing Industries’ Bureau. Miss Anderson gave an account 
of the work being done by women’s organizations, and 
explained the opportunities for spreading the cause of 
sanitation among these organizations. 

On Tuesday afternoon, the ladies were entertained at a 
luncheon and card party at Sagmount Inn, just outside of 
Joplin, and, of course, also took part in the men’s enter- 
tainment program. 


San Diego Ladies’ Auxiliary Elects Officers 

News received from the Ladies’ Auxiliary of the San 
Diego, Calif., Master Plumbers’ Association, tells of its 
recent election of new officers. Mrs. Erling Rohde was 
elected president; Mrs. Sam Williams, vice president; Mrs. 
Ned Burdette, secretary; Mrs. Harriet Radcliffe, treasurer, 
and Mrs. Wm, H. Kreiss, social secretary. 

This group of women have their own hall now, which is 
furnished entirely by the Ladies’ Auxiliary and includes 
facilities for card parties, a nice roomy kitchen, their own 
banquet tables, ete. The hall is rented when not being 
used by the auxiliary and this enables them to more 
than cover their expenses for furniture, etc. Their meet- 
ings are held twice a month for business and one night 
each month is set aside to entertaining their husbands, 
with a supper, and cards or dancing. They are planning 
on having a card party and luncheon each month. 
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Ladies attending the convention of the Missouri Division of the Women’s Auxiliary to the National Association of Master 


Plumbers 
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Kansas City, Mo., Women’s Auxiliary Holds Annual 
Luncheon 

On Thursday, March 8, the Kansas City, Mo., Women’s 
Auxiliary held its annual luncheon at the Hotel Muehle- 
bach. The tables were tastefully arranged with Irish 
green nut cups and corsage bouquets of pale sweet 
peas with the year book serving as place cards, There 
were about fifty members present. Mrs. Charlotta Howell, 
toastmistre’s, called on Mrs. John Karges, president of 
the association, who gave a most pleasing explanation of 
“Loyalty.”’” Mrs. William Dunlap, chairman of the mem- 
bership committee, presented each of her members of 
the committee with a lovely gift. A string quartet played 
during the lunch, after which a program of both vocal 
and piano numbers was rendered. Several pleasing dance 
numbers added to the enjoyment of the guests. 

t Detroit Women’s Auxiliary Elects Officers 

The annual meeting and election of officers of the 
Detroit Women’s Auxiliary was held Tuesday, March 6th, 
at the West Side Club Rooms. Mrs. M. Mesnard was 
re-elected president; Mrs. Hazel Nawrot, first vice presi- 
dent; Mrs. G. Ltrachau, second vice president; Mrs. Henry 
Yeigler, third vice president; Mrs. A. Snyder was re- 
elected treasurer; Mrs. Beth Collard was re-elected re- 
cording secretary and Mrs. Nellie Hughes, corresponding 
secretary; Mrs. Irene Davies, historian. 

Reports were read by all of the officers. A letter was 
read by one of the members, Mrs. A. Phillips, who with 
her family had just made a most interesting European 
trip. 

Every one is looking forward to the state convention 
with much interest. Members are invited to the home of 
Mrs. Guyler for lunch and a card party where pledges 
will be taken for the scholarship fund. 
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Cle - Bar Heaters 

The | Why not specify a water heater for 
Water your customers that you know will 

Heater do the work? 
. Cle-Bar Heaters have every feature 
_~ the a good water heater must have. 
Tass 


They will furnish a maximum of 
Coil hot water. : 


They use a minimum of fuel. 

They give uninterrupted service 
for years. 

They are reasonable in cost. 

) Write us about the Cle-Bar today. 











CLEGHORN CO. 
86 Broad St., Boston, Mass. 
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Indiana Auxiliary Hears Address by Mrs. H. D. Hinkle 

At the convention of the Ladies’ Auxiliary to the Indiana 
Society of Sanitary Engineers, held recently in Gary, an 
interesting address was delivered by Mrs. H. D. Hinkle of 
Vincennes, Ind., president of the Indiana Federation of 
Women’s Clubs. She reviewed the survey, recently com- 
pleted by her organization, on sanitary equipment in urban 
and rural homes. Mrs. Hinkle pointed out that the state 
of Indiana ranks low in sanitary equipment, in comparison 
with many other states in the country, and urged her 
hearers to bend every effort toward bettering conditions 
in the state. 


Ladies Auxiliary, Oakland County, Mich., Very Active 

Announcement has been received ‘from the Ladies 
Auxiliary of the Oakland County Sanitary Engineers, Pon- 
tiac, Mich., of its meetings which are held every second 
Thursday of each month at 6:30, at some well recom- 
mended inn where dinner is served. There is a _ short 
business session after which card games or bunco are 
played or a neighborhood theatre is attended. There are 
24 members in the organization which is just one year old. 
The average attendance at each meeting is 17, which 
proves that these meetings are quite a success and much 
enjoyed. 

St. Louis Auxiliary Sees Convention Pictures 

A very interesting meeting was held March 8 at the City 
Club by the Women’s Auxiliary to the St. Louis Master 
Plumbers’ Association, Mrs. E. E. Manahan presiding. 
Mrs. Manahan and several other ladies from St. Louis 
were planning to attend the convention to be held at 
Joplin, March 19, After the business meeting adjourned, 
Gus Schaller entertained members with moving pictures 
he had taken at the Minneapolis and St. Joseph con- 
ventions, and which proved very interesting to all. 
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C.S. B. Sprinkler Heads are 
positive protection against 
fire. They reduce insurance rates 
and their cost in comparison 
with the savings they effect is 
negligible. Suggest them to 
every customer you have. 
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Kansas Master Plumbers 
A poorly constructed tool 
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. When again ordering . 
irst a a - 7 torches and furnaces, Last week the report of the fortieth annual convention 
consider carefully the ew 
quality and merits of of the Kansas Master Plumbers’ Association was pub- 


the “ALWAYS RE- 
LIABLE”’ line. The 
leading make on the 
market today. ren 
GUARANTEE 


Order through your 










lished. The convention was held March 12, 13 and 14 ai 
Topeka, with headquarters at the Jayhawk Hotel. The 
following is the continuation of that report. 










—_— _— regular distributor, or x as me's : iittala : ) 
orton by several mail your order to us | S. Lewis Land of the apprenticeship department of the 
— with the aume ef your Plumbing and Heating Industries’ Bureau, told of the en- 
_O8 « « regular distributor, , 7 : 
“A ae — larged program of the bureau, and of its national advertis- 


ing campaign which is to start in April. He said that the 
bureau was directing public consciousness to the master 
plumber, by its field force, and said that force was bejng 
enlarged. 

He pointed out the importance of apprentice and fore- 
man training, and said that in these matters, the bureau 
Se id ] was following the recommendations of the National Asso- 

0 er ess ciation of Master Plumbers. 

Reichert A. H. Sluss, professor in the mechanical engineering de- 
‘“Toeledo’’ Floats | partment of the University of Kansas, spoke of the possi- 
bility of helping to educate the master plumber by holding 
a series of conferences at the university. These confer- 
ences would be of three days’ duration, the master plumb- 
ers to select the subjects they wished to have discussed. 
The idea was referred to the incoming board of directors 
for consideration. 


For gasoline. 


OTTO BERNZ CO. INC, Newark, N. J. 























There are no soldered 
joints to break apart 









or leak in Reichert Another speaker of interest on the program was Dr. 
oma ae tg a “Toledo” Floats—buy Karle Browne, secretary of the Kansas State Board of 
quarter twenty rods. them for bigger profits. Health, who talked on the healthfulness of the Kansas 
REICHERT FLOAT & MFG. CO. climate, and showed lantern slides on various health sub- 
2238 Smead Ave. Toledo, Ohio jects. 











PRESENTATIONS MARK CLOSE OF CONVENTION 
. T THE close of the convention, several presentations 





‘PERKINS INSERT! 


were made. On behalf of the association, Past Presi- 
dent William A. Ball of Kansas City presented retiring 







Here is a sturdy in- § | President H. L. Stevens with a handsome ring, in appre- 
= a. sert that will hold # | ciation for the work he had done in building up the asso- 

; CEILING LINE under the heaviest ciation during his term of office. 
| 3” HORIZONTAL loads. It is con- = W. T. Polley of Hutchinson, secretary of the association, 


ae was also presented with a water pitcher and set for his 


structed upon the 
keystone (side # | Work for the association. Both Mr. Stevens and Mr. Polley 
thrust) principle. were presented with honorary memberships in the newly 
Easy to install and & formed Kansas state women’s auxiliary. Mrs. Elmer Nel- 
ae ce an = | son of Wichita made the presentation. 

Carl McGregor of Winfield, who has done a great deal 


HANGER HOOK 
CONSTRUCTION 


= - A 1 ~~ atten mene COMPANY = in zone work in the state, was presented with the ‘“‘Harry 
s 91 : ‘ r 9 ‘ 
SOREN SUESes Boston, Massachusetts L. Stevens Zone Trophy” for the work done by Zone 12. 





New England Distributors of Easy Radiator Hangers 








| This trophy is to become the permanent possession of any 
| zone winning it three times, this being the first year which 
the cup has been offered. 

Preparations made for the entertainment of the dele- 
gates and guests were of the finest, and everyone enjoyed 
the social features of the convention. Three luncheons 
were held on the Monday of the convention, one each for 
the master plumbers, the ladies and the wholesalers, man- 
ufacturers and salesmen. The master plumbers had an- 
other luncheon on the second day of the convention. 


EEEEEEEEEEEEES FEEEET 


RIGID 


Make this test of the Martin Portable 
Vise Stand and Pipe Bender yourself. 
Then, pick it up and see how light and 








2. 














ee a ee a a ee ee a aa 


Abs strong it is. | The annual banquet and ball of the association was held 
a The Martin is the one piece | Tuesday evening on the roof garden of the hotel, and 
it of equipment that you should nearly two hundred were present. Speeches were dis- 
4t add to your layout at once. | pensed with during the evening, and the entire time given 
: i ove ( ae Ss = 7 € ‘ ‘ ; gS ¢ ‘ S 
4 int nce teldlina a r to the pleasure of the delegates, ladies and guests. 
yt 

= | 


Muscatine, lowa—The Sanitary Heating & Plumbing Co. 
has been incorporated with a capital of $15,000. The in- 
corporators are E. J. Sywassink and Paul A. Stockfield. 


H. P. MARTIN & SONS 
626 E. 2nd St., Owensboro Ky. 
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Now! a® SESS that 
gives THREE-MAN POWER! 


Riley if Super-Six Compound Leverage Gives 
Three-Man Power for Big Pipe. Ideal for Trench Work 


JPOURTEEN times the leverage of a 48 inch! And yet the handle is no longer 
than that of a 36 inch wrench. Compound leverage that’s the trick! What a 
mighty convenient wrench to have in a trench where a 6 inch pipe is rusted tight. 
The oe will master a joint that defies 3 or 4 men equipped with “an ordinary 





C mae balanced action through chain and adjustable couched trunnion eliminates all 
aie on pipe line—just limits herculean action to pipe being worked on. Joints 
already tight remain undisturbed. 
Absolute satisfaction guaranteed. the Slee (& super-six will pay for itself with 
just one good tear-down job. . 
Get the full facts of this new money-saver today 









A compound leverage wrench with capacity of a 
48-inch wrench. Handle no longer than a 36-inch 
wrench. Trunnion with teeth ad- 
justable to pipe by chain, 











Action” of wrench 

and trunnion counter-balanced. 

3 ‘No strain on pipe line. Joints already 

Paves remain undisturbed. Only the joint you're 
working on is moved. 


THE RIDGE. TOOL COMPA COMPANY, DEPT. ——_ ELYRIA OHIO 
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Save Time by Using ~ 
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Domestic EncINEERING Catalog Directory 
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Standard Catalog Size 
7% by 105% inches 
2000 pages— 13000 illustrations 
































Price $5.00 prepaid 


Mr. Buyer:—Did you ever stop and figure 
out how much time you spent in finding the 
sources of supply of the many items you are 
called upon to deliver? When you stop and 
think about it, there's a big portion of many 
days eaten up, isn't there? 


Of course you will be interested in finding 
a way to save yourself a lot of time, energy 
and patience, and 


That's where Domestic Engineering 
Catalog Directory comes in. 


This book has been especially designed, 
planned and made up to relieve you of the 
necessity of having a cumbersome catalog 
file in order to locate the manufacturers of 
any products you are in the market for. 


Between the covers of one volume you are 
able to find the up-to-date source of supply 
of any item used in the plumbing and heating 
field, and you can do this, rapidly, conven- 
iently and with the utmost ease. 


Please send us a copy of the 1928 edition of 
Domestic Engineering Catalog Directory in 
accordance with the special approval offer. We 
will either remit $5.00 or return the book within 
30 days. 


ae 
Street 


o ee om State 


This one feature is worth far more than the 
small charge we make for placing a copy of 
Domestic Engineering Catalog Directory 
on your desk. 


There are many other features that will 
help to make your work easier and better— 
such as—a large catalog section that contains 
the catalogs of over 500 manufacturers of 
plumbing and heating products. You are 
able to find illustrated and described practi- 
cally any item you may be looking for. There 
is also a Table and Rules section that has 
been compiled for the purpose of aiding you 
in ordering the proper sizes to meet certain 
requirements. You will also find much other 
useful information. 


Because we know that after you have had 
the opportunity of looking over a copy of 
Domestic Engineering Catalog Directory 
you will wonder how you ever got along 
without it, we are making a special approval 
offer which permits you to keep the book for 
30 days. If after that time you feel you have 
not received full value you may feel perfectly 
free to return the book to us. We know you 
will keep it—most everyone that tries it, does. 


Just fill out the coupon and send it in. 


Domestic Engineering Co. 


1900 Prairie Avenue 


CHICAGO, ILLINOIS 
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‘Mabesthe Retail Plumbers’ | 


| 








Convention 


The nineteenth annual convention of the Nebraska Re- 


tail Plumbers Association was held at the Rome Hotel, for EVERY 


Omaha, March 14 and 15. Below is a continuation of the 


* 
report of that convention continued from last week’s heating 


issue. 







COMMITTEES APPOINTED AT CONVENTION OPENING need A, 

A. RUTHERFORD of Hastings, president of the -  \ 
fc association, called the convention to order Wed- 
nesday morning in the ballroom of the hotel. About sev- 
enty-five master plumbers and guests were in attendance. 
C. R. Dodds of Omaha, in welcoming the delegates to the 
convention, said, ‘‘We are here to exchange ideas, and to 
elevate our business to a higher and better plane,’’ and 
went on to say that he trusted the convention would ful- 
fill its purpose. 

Howard McCray of Albion, past president of the asso- 
ciation, responded to the welcome, thanking the Omaha 
delegation for its hospitality in inviting the convention 
to its city. He said that no one always knows how best 
to handle a situation alone, so that an interchange of 
ideas is of great benefit. Conventions, he continued, were 
a means of getting this interchange. 

President Rutherford appointed the following com- 
mittees for the convention: Membership, John A. Ander- 
son of Omaha, chairman, Emil Rohlf of Lincoln and A. J. 
Dussell of Columbus; resolutions, A. J. Weyant of Lin- 
coln, chairman, C. R. Dodds of Omaha and Frank Gage 
of Fairbury; auditing, A. B. Benson of Grand Island, Ideal GA 
chairman, J. J. Ostronic and R. E. Krimlofski, both of 
Omaha; nomination, J. F. Bookstrom of Lincoln, chair- 
man, B. Grunwald of Omaha, and Howard McCray of 
Albion. : 

S. Lewis Land, of the Plumbing and Heating Indus- 
tries’ Bureau, Evansville, Ind., spoke on ‘‘A New Day for 
the Plumbing and Heating Contractor.’’ He said that busi- 


ness was in a condition of change, and individual effort IDE A L ( § BOILER / 
was being supplanted by collective and co-ordinated group an ‘vy LZ f e 
activity. It is up to the plumbing and heating industry 


to fall in line with this group activity, according to Mr. For cottages or bungalows—with or with- 
Land. | out basements—an Ideal Arcola Gas Heater! 











Ideal 1G 












He said that some falling off in building could -be ex- 
pected. The best step for the industry now is to push work 
in buildings already erected, he stated. He told of the 
formation of the National Home Building Council, which 


For small or medium-sized homes —Ideal 
Type 1G Gas Boiler! 


For larger homes and buildings—Ideal Type 


is to meet in Chicago in April to survey general condi- 465 Gee Baltes 
tions in the building industry. ; , 

Mr. Land spoke of inter-industry competition, and told For office buildings, big apartment houses, 
of what the bureau is doing in its efforts to get a good hotels — Ideal Type 4G Gas Boilers in 
part of the consumer dollar for the plumbing and heating multiple nian 
industry. He also told of the advertising campaign being 
fostered by the bureau, and the results it was hoped These boilers are also available for large- 
would be attained. volume hot-water supply and industrial 

applications. 


CONVENTION HEARS INTERESTING TALKS BY 
MEMBERS Write for details! 

F. BOOKSTROM of Lincoln, treasurer of the asso- , 

J. ciation, spoke on “Losing the Profits at the Start.” 


He said that nearly all master plumbers had lost some Ip E A GA S B O | L E R S 


profit at the start in the past few years, and declared that 
estimates were expected to absorb too much additional Product of A\menican Raprator (OMPANY Gas Utilization Dept. 
expense. He pointed out eleven things which are usually 
not greatly considered when estimating. They are: com- Write to AMERICAN GAS PRODUCTS CORPORATION, Distributor 
pensation insurance and public liability; store and shop 376 Lafayette Street, New York City 

space; miscellaneous hauling; cleaning of fixtures; super- 
intendent or foreman; cost of heavy equipment and cut- 
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ting machines; cost of smaller tools; electric current; 
cleaning up; bond premium; guarantee and upkeep. He 
explained these omissions more fully before closing. 

Dudley Hamilton of Omaha spoke on ‘What the Pub- 
lic Sees—It Buys.’’ He told about his own experience in 
the business, first operating from his basement, and later 
opening a store. He said that the ownership of a store, 
not only gives a master plumber preferences on bids, but 
also gives him more pride in his business. 

He also said, concerning stores, that they gave the 
outside world the impression that the master was in 
business to stay, and was an established business man 
of his community. 

John A. Anderson of Omaha, gave a talk on the sub- 
ject of “Things I Have Learned in Estimating.’’ He said 
that estimating today was a more difficult thing than it 
was twenty-five years ago on account of the more com- 
plex systems now installed. He went on to explain the 
necessity of adding overhead and profit to every estimate, 
and recommended that 3 per cent be added to estimates 
to take care of unseen expenses which would undoubtedly 
crop up. In closing, he said that the bidder received only 
a few of the contracts for which he bid, but that it was 
better to get an occasional contract at a profit than to get 
a quantity of them without profit. 

R. C. Merritt of Omaha, gave an interesting talk on 
“Stopping the Leaks.’’ One leak, he said, which should be 
stopped was the passing along of below-market prices to 
the customer when the plumber has made a good buy on 
a rising market. He said that, in order to make 10 per 
cent net profit, a master plumber should get $1.43 for 
every dollar spent on material and labor. He said also 
that many master plumbers did not even make wages 
as a result of ignorance of their costs. 

Wray M. Scott, also of Omaha, was the last of the 








DON’T GUESS 


When figuring on a contract don’t ‘“‘guess’’ you 
can make a profit, but installa ROGACO Port- 
able Electric Pipe Machine and be sure of making 
more money in 1928 than ever before. 


The ROGACO is a dependable helper, always on 
the job, and you do not have to hand it a pay 
envelope every Saturday. 





Manufactured by 


ROBBINS, GAMWELL & COMPANY 


MASSACHUSETTS 


PITTSFIELD 
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members of the association to speak, and handled the 
subject “Public Service’? in an interesting manner. He 
pointed out that the best way of competing with mail 
order competition was by giving the public personal serv- 
ice, something the mail order house can not do. “If we 
put enough good feeling into our communities,’’ he said, 
‘“‘we need not worry about competition.’ 

He urged that master plumbers do public and civic 
work, and that they not fail to let the public: know they 
were doing it. In this way, he said that the public would 
become conscious of the master plumber. 


ENTERTAINMENT FEATURES OF CONVENTION 
N THE first day of the convention, the association 
() was the guest of the Omaha association at a Dutch 
luncheon. Informal talks were made by several members, 
and community singing, led by R. C. Merritt, enlivened 
the occasion. On Wednesday evening, the delegates and 
guests attended a theater party. 

The banquet and ball of the association was held in the 
Rome Hotel ballroom Thursday evening, with about 150 
people present. Paper caps, noise makers and ‘‘Domestic 
Engineering”’ balloons made the play period more enjoy- 
able. Henry Kruger of Omaha, was toastmaster, and 
called on C. A. Rutherford, John A. Anderson, Mrs. C. R. 
Dodds, Dan Whitney, James Cameron, H. O. Green and 
John Morrissey for short talks. Judge Herbert Rhoades 
was the speaker of the evening, and gave an interesting 
and amusing talk, in which he said that in medical circles, 
the master plumber was generally given credit for ex- 
tending the span of human life seven years in the last 30. 

While the men were in convention sessions, the ladies 
also were being entertained. This entertainment included 
luncheons on both days of the convention, and a theater 
party on Wednesday afternoon. 








HESSLER 
Roof Flanges 







ddid NOW! 


roof 
flange 
must ful- 
fill many 
NOj demands. 
Busy men have 
no time for roof 
flanges that are in- 
ferior or that take up 
too much time in in- 
stallation. Hessler Roof 
Flanges have many superior 
qualities but perhaps the most 
valuable of all is the fact that 
they can be installed in half the 
ordinary time. All that is needed 
for installation is a hammer. No 
caulking, soldering or cutting is 
necessary for they are made to fit 
standard pipe. Ask your jobber 
about Hessler Roof Flanges for 
your next job. 


Fi, &. HESSLER CO. 


SYRACUSE - - pe. Ee 
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PIPE 


LINES PATENTED DEPARTMENT 


Or iity 


‘Toi = Coffee ~Milke Lernon TJea Cold 




















Woler JSO0dQ Woler 
Pat. No. 1—Granted G.. M., Bridgeport, Conn., covering 


sink to be in use in 1999. “Every home its own soda foun- 
tain,” will be the slogan of the makers of this sink. We are 
supposing, of course, that the taps mean what they say. 





If you have any inventions better than the above, send us 
sketches and full descriptions but do not wait till 1999 to try 
them out. 





THE LAST WORD IN ABSENTMINDEDNESS 

Every once in a while you run across a yarn that’s 
perfect—and the following, taken from “The Ladle,” 
strikes me as being done to the turn. Says the editor of 
that bright publication: 

“One of our members seems to be rather absent- 
minded. As he was leaving the meeting the other day, 
he seemed to be annoyed, and continued looking around 
him into the corners of the room, as though he was 
searching for something. In answer to a question of 
another member, he said: 

“I’m looking for my umbrella.” 

“It’s on your arm,” said the second member. 

“Dear me, so it is,” said the absentminded one. “If 
you hadn’t told me I’d have gone home without it.” 





And in that same publication it was said that comedies are 
never shown in England any more on Saturday night. Some- 
thing had to be done to prevent those sudden laughs in church 
on Sunday. 





I1l’S HERE 
They know it, by gosh, along quiet streams ' 
And in meadows that pasture the flocks; 
And though we may hate it—no one, it seems, 
Minds it at all when the Spring Equinox. 





“SY” SEZ 
The only difference between Abraham Lincoln and modern 
youth is the difference between burning the midnight oil on 
the table and in the bank. 





He's so dumb he thinks a nut sundae means visiting day in 
an insane asylum. 


“SY” MARTIN, Owensboro, Ky. 





UNEARNED INCREMENT 
The corporation was interviewing an 


chauffeur. 
‘“‘Are you honest and straightforward?” he 


“Yes, indeed.,”’ 

“Absolutely trustworthy?” 

“Positively.” 

“If you should find a pocketbook containing $10,000 
worth of negotiable securities in your cab, what would 
you do?” 


taxi applicant 


was asked. 





I gonna be the 
rh ake 


A dollar down and a dollar a week—ain't 


Kaster sheik. 
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HOLLANDS TOOLS 











You can increase your work- 
ing efficiency with Hollands 
Tools. They will save your 
time and help you do better 
work. HollandsVises and Pipe 
Cutters have established a 
reputation for service. 


Write for catalog. 


HOLLANDS MFG. CO. 


Erie, Pennsylvania Est. 1887 
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Automatic 
Safety Faucets 


Be PEVIEF SPRING Russell Automatic Safety 
Faucets will give perfect 
protection at all times. 
Their simplicity of oper- 
ation and strength of con- 
struction make them the 
atana choice of discriminating 
workmen. 







CHAMBER 
WALL— 


CAM JAW 


Write for complete information. 


RUSSELL APPLIANCE COMPANY 
P. O. Box 1032 Springfield, Mass. 








HINDLEY’S Plumbers’ Specialties 


Fine workmanship and good 
material are the biggest fea- 
tures of Hindley’s Specialties. 
They will make your work 
easier. 









NAAN 


Send for our catalog. 


HINDLEY MFG. COMPANY 
Valley Falls, R. 1. 
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in the water supply system in the building. If properly installed, 


the Stinson Equalizing Valve is guaranteed to completely and 


: 
The STINSON Patent Equalizing Valve 
A system designed to prevent Water Hammer and any reaction 


thoroughly remove any vibration in water pressure systems of piping. 
The Valve is made in sizes as conditions require. 
Stock sizes: 14, 1% and 2% inch. 
1\% inch will take care of from inch to 14 inch supply. 
1% inch will take care of from 1 inch to 2 inch supply. 
2% inch will take care of from 2 inch up to 4 inch supply. 
Send rough sketch of piping in basement and I will advise you the 
proper place to install the equalizer. 
# 


Robert Stinson, 1632 Forbes Street, Pittsburgh, Pa. 
pm ae ae ee ee 
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Why Not Tell 


Your Customers 
About 


The Electric Furnace-Man 
For Comfort and Economy 


It will make their heating plants give better 
satisfaction 

It will give them all the heat they want all the 
time. 

Because it burns Buckwheat Anthracite coal it 
will save them from $5 to $8 on each ton they 
burn. 

Whether they have steam, hot water or warm 
air, an Electric Furnace-Man installed cuts 
fuel costs from a third to a half and eliminates 
laborious furnace tending 

It gives them safe, quiet, clean heat. 

They will be better satisfied with their heating 
plant and they II thank you for It. 


In below zero weather, the Electric Furnace-Man 
needs attention only once a day 

In ordinary weather attention is needed less 
olten 

The coal hopper holds upwards to 3 days supply 
from there it is automatically carried into a 
specially designed fire pot which replaces the 
grate bars 

The ashes are automatically deposited in a dust- 
proof can outside the furnace 

Recommend the Electric Furnace-Man. 

Write us for the name of the nearest Electric 
Furnace-Man dealer and let us show vou where 
you profit 


DOMESTIC STOKER CO. 


7 DEY STREET NEW YORK, N. Y. 
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Bath a Day —Movement 


[nquiries are received in this office constantly for copies of “The 


| Story of the Bath,” from school teachers and from other social 


| 
| 


workers, such as health nurses, Red 
Cross officials and workers. All are 
badly in need of such material in car- 
rying on their work. The association 
which recognises these opportunities 
for publicity will find its members 
profiting. The direct benefit will be in 


166 


| the nature of a better understanding of the service performed by 


the master plumber in the community and, consequently, a les- 


_ sened sales resistance when he presents his suggestions for bet- 








tering the sanitary equipment in the homes he ts serving. 


HESE inquiries are always referred to the local as- 

sociation, if there is one; if not, they are sent to the 

state association with the suggestion that they be 
referred to a member of the state body in the city from 
which the inquiry comes, 

Some of such inquiries are taken up and the association 
distributes copies of ‘‘The Story of the Bath.’’ Others fall 
by the wayside. Most association secretaries recognize 
that they have a big problem in keeping members inter- 
ested in association work and it is principally because it is 
not always possible to give work to every member. 

These inquiries, placed in the hands of members, give 
them a practical demonstration of the association’s use- 
fulness, and they will have a natural pride in doing a 
good job of anything placed in their hands. 

If you’ve never read ‘‘The Story of the Bath,’’ and are 
interested in something which will help your association, 
write us for a complimentary copy. 


Epigrams—Ffor Your Use 


A man naturally believes in the survival of the fittest 
as long as he lives. 
- * * 
Point lace is one point any woman can appreciate. 
* . * 
Physical wounds may heal, but not those made by un- 
kind words. 
* “ * 
You can always bank on finding a well-filled pocketbook 
interesting. 
* ke * 
It isn’t always the strongest person who has the best 
hold on life. 
ok 7” a 
Some people stay 1t home because they are compelled 
to pay as they go. 





EK. H. Grogan, president of E. H. Grogan & Co., plumb- 
ing contractors of Stockton, Calif., was elected president 
of the local builders’ exchange, at the March 5 meeting of 
that body. One of the first of Mr. Grogan’s new duties 
will be concerned with plans for the forthcoming state con- 
vention of builders, in Stockton, April 27 and 28. 

Charles Werner, Jersey City master plumber who is 
down in Florida, sends ‘“‘Domestic Engineering’’ a post- 
card saying the real estate men in Hollywood are active. 
Mr. Werner is accompanied by Mrs. Werner and by A. C. 
Krieger, A. Fierer, and W. T. J. Orriss of Union City, and 
their wives, in a jaunt that will keep the party in the 
South for about a month. 
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PATENTS 


Heating Department 
te 


1,656,414. Humidifying Apparatus. William G. R. 
Braemer, Haddonfield, N. J., assignor to Universal Humidi- 
fying Company. A humidifier comprising an annular cas- 
ing forming a water reservoir and having on the lower 


part of the space within the annular reservoir an open 


ENGINEERING 


' 


annular working tank having a vertical central air passage | 


through it and in communication with the water space 





1,656,414. * 


of the annular reservoir by a normally open water and 


air passage means whose uppermost edge determines the | 


water level in the working tank, combined with a rotatable 
annular disk of general conical shape whose central por- 
tion is submerged in the water of the working tank and 
whose upper portion extends above the level of the water 
in said tank and is provided with a plurality of radial 
passages for sucking a current of air through the central 
air passage in the annular working tank and producing 
currents radially toward the perimeter of the disk, an elec- 
tric motor arranged within the central space of the an- 
nular water reservoir for rotating the disk, an annular 
row of baffling means arranged about the disk to break 
up the water film thrown into contact with them by the 
revolving disk, and a support for the annular row of baf- 
fling means, 


# ” mn 
1,656,374. Radiator Valve. Joseph C. Hammer and 
Paul F. Vokal, Hartford, Conn. In a radiator valve an 


upwardly directed body wall having a laterally directed 
nipple, a drainage tube located in the lower portion of the 
opening in said nipple and a bridge extending over the 
upper side of said tube, and said nipple opening compris- 
ing an upper portion that meets the interior space that is 











enclosed hv said body wall and serves to provide access to | 


said interior space in a radial line above said bridge. 
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Device for Liquid-Fuel 
An automatic 


1.656.443. Automatic Control 
Burners. Charles McManus, Belleville, III. 


control device for a liquid fuel burning system comprising | 


a liquid fuel burner, a fuel supply pipe and an overflow 
pipe communicating with burner, a rotary cutoff 
valve in said supply pipe, a wheel mounted on the stem 


said 
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C&S SHOWER DOORS 
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NONPAREIL MODEL DOOR—Parenrtep 
It is a simple matter to beautify any bathroom with the C&S 
Shower Door. And for real service they are incomparable. 


WRITE US FOR DETAILS 


CRIST & SCHILKEN COMPANY 
500-508 37th Street Pittsburgh, Pa. 
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Coleman's 
CONDUITS AND SEWER RODS 


are made of the best grade 1!,-inch second 
growth hickory, three or four foot lengths, 
coupled together with the latest and most im- 
proved malleable iron coupling. They are easily 
coupled, cannot become detached when in pipes 
or conduits. They are very strong and durable 
and can easily be operated from one man hole 
to another in sewers or conduits. 


BELOW-—-TOOLS FOR USE WITH RODS 





Root Cutter C-543e¢ 


yy 


C.543d 





Screw 





C-543e Spear Point —- C-5434 


Claw 


ALLAN J. COLEMAN 


208 N. Wabash Ave. Chicago, III. 
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. of said valve, a counterweight circumferentially adjust- 
GERSTEIN COPPER BOILERS able on said wheel for rotating the same in the direction 
required to close said valve, a circumferentially adjustable 
, P pin on said wheel, a pivotally mounted lever having a 
3 laterally extending arm and an upright arm adapted to 
' : ? be swung into engagement with the pin on said wheel in 
Here is a copper boiler that ; the opened position of said valve to prevent closing there- — 
will justify all the claims : of, and a container mounted on the laterally extending 
made forat. It will do the : arm of said lever in position to receive the liquid dis- Ww, 
work on. any job and do it ~ charged from said overflow pipe, said lever being adapted wis 
. : Rb: | / ae ’ 2 rmi nt 
as it should be done. é to be actuated by the weight of a predetermined amou En 
; of liquid in said container to disengage the upright arm ped 
Write for specifications ; from the pin on said wheel and thereby permit said valve an 
z ' pre 
é to close. ma 
’ = 
4 cia 
H. GERSTEIN & SONS | ° ) col 
New York So. Boston, Mass. 511 Fifth Ave. Plumbing Department +1 
SAMUEL SKNER tai 
1,656,350. Monoslot Toilet Room. Edinburgh Graham, ple 
ee Aiken, S. C. A room structure having a closure, said pa 
The closure being provided with spaced defining walls for en- ~~ 
BELLEVUE-STRATFORD P ” oa 
: - : A 
PHILADELPHIA FE) ef o P ing 
| ere e : 25 25 tor 
| The choice of discriminating Phila- zt]: | 2 Ge: 
| delphians and particular travelers | Pat 3 Eh ee : 
| €ip p . SIS: 16> 64 7 Tl 
| Famous for its courteous service may ¥ ae 1” os 
and homelike environment. Be: ip HG FEN. 
Centrally located i 79 ~~ gue Me oy 
BROAD AT WALNUT 66 ' il E 
J. M. Rosinson, Manager ': 78 
| Affiliated Hotels 44 ' J ae 
all ee 
| WALDORF-ASTORIA NEW WILLARD - 
New York Washington, D. C. 
ts ase #0 1,656,350. wi 
trance of the user therebetween, said walls being unitarily = 
movable to and from open position while the user is lo- 
cated therebetween, said walls in the closed position of ed 
lly the closure serving as defining walls for the room space. m 
4 _ 
he Bl T oa ee ha P "7 
1,656,745. ow Torch an ire Pot. Bruno Martin, t 
SEASIDE / Saginaw, Mich. A blow torch or fire pot accessory com- —~ 
prising a supporting member having means for attach- oa 
ment to a burner tube, a second member pivotally mounted ere 
thereon, and a cup-shaped member pending from said sec- ae 
ond member, the open end of said cup-shaped member be- , 
ing contracted at its open end, said cup-shaped member 7 
being movable on the pivot to face the burner tube. ply 
Mu 
cel 
- Git 
pec 
la 
eo willy /0 & i r+ 
, 4-4 ing 
: ye oy ~ cath 
<= , 2 | ° fy . 4) os 
y 
. ° > » Mu 
ae Cily WG. 3 7% ene ages go 
per 
Ke 
ce minded vv 
in ~ 
1, 
iat | 656,745 16565222. MA 
“t boam pid aol 1,656,222. Supply Pipe. Erastus G. Oakley, Southport, et 
Conn., assignor to Bridgeport Brass Company, Bridgeport, — 
A : LNORLUL Conn. The method of making supply pipes, which con- Ad. 
one ne of cr sists in boring out the end of a pipe of standard iron pipe ~~ 
la size and dimensions to reduce the thickness of the wall a 
at one end thereof, and then doubling said thinned wall s 
of 
nr upon itself to form a two-ply external flange thereon trans- rite 
1625 verse to the pipe axis, and an internal flange projecting Chi 
beyond the interior surface of the pipe to reduce the size 
cine | annem of the bore at the end thereof. 
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Cash must accompany order, Copy should reach us eight days in advance. 








Situations Open 


WANTED: BY A NATIONALLY 

known manufacturer and distribu- 
tor of Vapor Heating Specialties, Sales 
Engineers for several districts in mid- 
west and the east who have a high 
grade clientele among the Architects 
and Heating Contractors, coupled with 
proven ability to make heating plans, 
marked sales ability and of high moral 
character, to sell Vapor Heating Spe- 
cialties and Systems on a most liberal 
commission basis. A rare opportunity 
as a side line to men possessing these 
requirements and who already main- 
tain an office. With your application 
please give your present line of busi- 
ness, the territory you cover, experi- 
ence and age. Address Key 928, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





A FINE SIDE-LINE OR EXCLUSIVE 

proposition for men with ability call- 
ing on plumbing dealers. Choice terri- 
tories available. Koil-les Heater Co., 
Geneva, Ill. 


THE HUMPHRYES MFG. CO. 
MANSFIELD, OHIO 


Makers of 


Enameled Sanitary Ware 
and 


Power Pumps 








wants salesmen to call on whole- 
sale trade. 


In applying please state age, 
education, experience, and sub- 
mit references. 


SALESMAN WANTED: MANUFAC- 

turer of tubular goods, tank trim- 
mings and showers, have openings for 
sales representatives in various terri- 
country. In 


tories throughout the 

reply, state age, lines handled and ref- 
erences. Strictly commission basis. 
American Brass Novelty Co., Grand 


Haven, Mich. 


MANAGER WANTED: BY A _ PRO- 

gressive plumbing and heating sup- 
ply jobber in Central West territory. 
Must be able to produce results. Ex- 
cellent opportunity for the right man. 
Give age and experience and salary ex- 
pected. Right party can arrange for 
purchase of interest in the business. 
Address Key 120, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





WANTED: SANITARY POTTERY 

salesman to call on jobbing trade. 
Must be high grade salesman with a 
good jobbing following. State age, ex- 
perience and give references. Address 
Key 115, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 





MANUFACTURERS’ REPRESENTA- 

tives wanted by a manufacturer of 
Plumbers’ brass goods, meeting reason- 
able competition. Specializes in con- 
cealed bath, shower and shower head 
specialties. Several territories open. 
Address Key 118, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





MANUFACTURERS REPRE- 

sentatives wanted by a manufacturer 
of plumbers’ brass goods. Several ter- 
ritories open. Address Key 101, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





SALES AGENTS WANTED BY MANU- 

facturer of heat control specialties. 
Territories open in many states. Ability 
must be proved. Commission commen- 
surate with ability. Address Key 109, 
“Domestic Engineering,’ 1900 Prairie 
Ave., Chicago. 


WANTED, SALESMAN—LARGE MAN- 

ufacturer of plumbers’ brass goods 
wants man to sell to jobbers. He 
should have wide acquaintance among 
plumbers in Long Island and Westches- 
ter County, New York. Salary basis. 
Address Key 112, “Domestic Engineer- 
ing,’’ 110 East 42nd St., New York, N. Y. 


LARGE MANUFACTURER HAS OPEN- 

ing for experienced salesman with 
acquaintance of plumbing and heating 
supply jobbers. Excellent opportunity 
presented for high type salesman who 
can demonstrate past efficiency. Ad- 
dress, giving full particulars, indicat- 
ing previous experience, etc., Key 117, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


SALESMEN—AN OLD ESTABLISHED 

house making a full line of plumbing 
specialties in brass, leather, rubber, 
etc., could use local representatives in 
the principal cities of the United States 
to sell their line, either whole or part 
time, on a straight commission basis. 
A very liberal proposition with full set- 
tlement at end of each month. This is 
a high-grade line, with many exclusive 
items. Will bear the closest investiga- 
tion. We will not consider anvone who 
does not at present have a trade ac- 
quaintance in their respective city. If 
you are a resident of one of the larger 
cities and have a following among the 
plumbing trade, we can put you in a 
position to make good money, providing 
your territory has not yet been allotted. 
Reference required. All replies treated 
in strict confidence. Address, stating 
qualifications, etc., Key 902, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 











For Sale 


FOR SALE: PLUMBING, HEATING, 

electric wiring, sheet metal business. 
Established 16 years. Last year’s busi- 
ness about $22,000.00. Summer resort 
town state of Wisconsin. Population 
1,500. All year business. Will sell at 
right price to the right man. Good 
business for a young feliow. Address 
Key 114, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 





Fer Sale—150 horsepower tubular 
Brownell boiler, first class condition. 
Used only six months. Has not been 
used since last Hartford inspection 
which was approved by Oklahoma in- 
surance commission for 150 pound pres- 
sure. May be seen at South West Box 
Company, Sand Springs, Oklahoma. Ad- 
dress inquiries to South West Box 
Company, Keokuk, Iowa. 
FOR SALE, PERMANENT SHOP AND 
heating contract in Green Bay, Wis- 
consin. Death, reason for selling. Ad- 
dress Mrs. Gertrude Kingsbury, 722 
Emilie St., Green Bay, Wisconsin. 





Situations Wanted 


PLUMBING AND HEATING ESTIMA- 
tor with five years’ experience and 
technical education, desires position 
with a good reliable contractor. Ad- 
dress Key 119, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 
SALES REPRESENTATIVE IN CHI- 
cago wishes to make connection with 
manufacturer of pumping equipment. 
10 years’ experience in this field. Al 





references. Address Key 116, “Domes- 
tic Engineering,” 1900 Prairie Ave., 
Chicago. 


In Business Thirty Years. 











SITUATION WANTED—BY Al STHRAM- 

fitter 33 years of age, 12 years’ ex- 
perience on all types and sizes of 
heating systems. Prefer Pennsylvania 
or New York but can go anywhere. 
Married, strictly sober. Address MTC, 
1366 S. Lawndale St., Memphis, Tenn. 





Lines Wanted 

WANTED—A SPECIALTY OF MERIT 

by a large manufacturer in_ the 
Plumbing industry, with distribution 
throughout the United States. Answers 
will be treated strictly confidential and 
should state: 1. Nature of device. 2. 
Purpose of device. 3. Number of pat- 
ent. 4. Length of time on the market. 
5. Has practicability been demon- 
strated? If so, how? 6. Present demand 
and estimated possibilities. Address 
Key 996, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 
MANUFACTURERS’ REPRESEN- 

tative—-years of experience, covers 
New York State. Wants a few addi- 
tional lines to sell direct to plumbing 
trade. Best of references. Address 
Key 121, “Domestic Engineering,” 1900 
Prairie Ave., Chicago, , 


Miscellaneous 


STOP “GUESSTIMATING”’ 


Avoid Errors and Omissions. Our 


Plumbers’ Estimate Sheets 
will SAVE Time and Money. 
100 leaves in a book—4'4x10 
1 Book, $1.25 5 Books, $5 
via Ins. Parcel Post same day we get order 
LOUIS FINK & SONS CO.., Printers 
Time Sheets, Job Tickets, Letter Heads, etc 
School Bldg. Laurel Springs, N. J 
Noted for Quick Service 








PLUMBERS’ BIN LABELS 


@ 12°; 
| RED. ELLS 


Send for samples and prices of card holders, 
bin labels and stop valve tags, and free book- 
lets: ‘‘How to Lay Out the Plumbing Shop”’ 
and **How to Train the Apprentice Boys.”’ 
Haddon Bin Label Co., Haddon Heights, N. J. 











THIS BOOK IS HIGHLY APPRECIATED BY 
Master Plumbers, Journeymen, 
and Apprentices. ‘‘Practical In- 
formation, etc.’’ New Edition, 180 
pages. Over 100 Detailed Illustra- 
tions. Send your order today. Only 
$1.50 postpaid, or $1.70 if sent col- 
lect. Satisfaction Guaranteed. C J 


Geiser, Dept. 64-E, 4308 Madison, Chicago, i, 





Books for Your Trade Library 


PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. cxplains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations. Size 6x9 in. Cloth. Price 
$2.00 per volume, or $7.00 for the four 
volumes. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 


























3 a 
5) ei 


“aa i ote: 


DOMESTIC ENGINEERING 


Snap-action! 





‘Tts allin the Disc” 


The same famous thermostatic disc used by the Westinghouse Electric & 
Mfg. Company on their automatic flatiron is now available to the plumbing 
trade. This thermostat, known as the KLIXON, is standard equipment used by 
many of the water heater manufacturers of today. The following is a list of 
users of this thermostat:— 


Westinghouse Electric &@ Mfg.Co. American Steel & Wire Co. 


Pittsburgh, Pa. Worcester, Mass. 
J. D. Wallace & Co., Chicago, III. United Shoe Machinery Corp. 
Charles E. Francis Co. Lynn, Mass. 
Rushville, Ind. Hoffman Heater Co. 
American Swiss Co., Toledo, Ohio Louisville, Ky. 
Firestone Pressed Steel Co. Electrolux-Servel, New York City 
Akron, Ohio. National Refrigerator Co. 
All Rite Company, Rushville, Ind. . New Haven, Conn. 
Wilmot Castle Company ' Gas Refrigeration Corp. 
Rochester, N. Y. New York City 
As-Ke Fuemer Company Crocker Chair Co. 
Minneapolis, Minn. Sheboygan, Wis. 
Manning-Bowman Co. Bishop & Babcock 
Plainville, Conn. Cleveland, Ohio 
Sumner Goodfellow Woodward-Wanger Co. 
Bloomington, III. Philadelphia, Pa. 





The Spencer Thermostat Company have appointed the well-known firm of 
Woodward-Wanger Company as sole distributors to the plumbing trade of 
the KLIXON Thermostat, used in converting your non-automatic gas water 
heaters into full automatic type storage heaters. 


Mention Domestic ENGINEERING when writing advertisers. 
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CAnnouncing the new ~ 


~KLIXON 


A specially designed pilot is 
packaged with each thermostat. 





for gas 


— provides complete automatic control 
for only $12.50 plus installation 


You can now sell automatic hot water to everyone 
with this new W-W KLIXON thermostat which 
gives all the advantages of an expensive automatic 
gas hot water heater at only a fraction of the cost. 


The Spencer KLIXON disc used in this new W-W 
product is the same snap-acting thermostat which 
Westinghouse uses in their electric irons and is 
simple, rugged and foolproof in operation. Your 
resale price of $12.50 plus installation allows you a 
good profit. Even if the water tank is not covered 
and you have to use a standard insulation material, 
as we recommend, the complete price of the job is so 
low that a tremendous market is assured. 











The illustration on the right will show you a typical 
installation of the new W-W KLIXON thermostat 
and pilot and we shall be glad to send full instruc- 
tions as to its construction, operation and installation 
upon receipt of the coupon below. 








Like other Woodward-Wanger household products the 





new W-W KLIXON thermostat will be nationally THE Sa . 
advertised to your customers in The Saturday Evening L£VE ‘N a ORD ) 
Post and Good Housekeeping. In addition, it will be ING p AY } 


backed up by a complete and intensive direct-by-mail 
and merchandising campaign for master plumbers. 
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WOODWARD-WANGER CO., 1106 Spring Garden St., Philadelphia, Pa. 


I am interested in the new W-W KLIXON thermostat. Please send me complete information at once. 


Name. aA ie ae a Sa SCE LO! CC 
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When 200 pounds 
does “— 





HEN you decide to displace 4000 
pounds of pipe coils and cast-iron ra- 
diation with a 200 pound unit heater you want 
to be sure the displacement is permanent. 
The principle of unit heating is so revo- 
lutionary in accomplishment that you must 
insist, when adopting that principle, on the 
unit which beyond everything is rugged, 
dependable and practical. 


GRINNELL 
COMPANY 


Executive Offices: Providence, R. I. 
Branches in all Principal Cities 





O d job 
‘Sammy je 











In Thermolier, Industrial Type, Grinnell 
offers a unit with fourteen features, which 50 
years of practical heating experience told 
Our engineers were essential. 

Before you start to revolutionize your heat- 
ing methods send for a booklet which com- 
presses this vital data into a few pages of 
clear-as-crystal facts. Then you can act with 
your eyes open. 








14 Points of Superiority 





GRINNELL COMPANY, INC. 
305 W. Exchange St., Providence, R. I. 


Send along the booklet. 


Name 


I want to read more facts about the Thermolier. 





Address__- 














City — 
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